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or the past 10 years, Dr Mo Ibrahim has been promoting good governance in Africa through the
Mo Ibrahim Foundation, awarding former African presidents for their outstanding leadership.
So it was interesting for African Review to hear his opening address at the Oxford Business Forum
Africa on his verdict on Africa and the changes he sees that are necessary for the continent to
move forwards.
Equally, don’t miss our cover story this month about Africa's electricity sector and the central role
that utilities need to play in order to stop chronic power shortages.
In our profile interview, Ecobank head of trade, Kassi Ehouman speaks about the exciting fouryear agreement with Afreximbank to promote intra-African trade to facilitate industrial
development and stimulate exports.
We find out the latest from MAN Diesel & Turbo and its plans in Nigeria, plus its latest multi-million
dollar deal with Dangote Corporation to supply compressors and turbines for Africa’s largest oil
refinery.
In construction and mining, Transnet Engineering tells us it is on track to transform South Africa’s
railway system and we learn how Uganda’s first gold refinery is helping put the country on the
global mining map. And in this bumper edition, we are happy to bring you our annual African
Review Genset Buyers’ Guide.
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Kassi Ehouman, head of trade finance at Ecobank, talks
about an agreement with Afreximbank to promote trade and
investment in Africa.

Nigeria's banks remain positive about the long-term growth
potential of the bank and financial sector despite a
challenging economy

Fintech company, MyBucks, joins forces with Opportunity
International to help women access financial services and
overcome poverty.

Wiseman Musekawi, head of logistics department at Eskom
Rotek Industries, talks on the importance of transport and
infrastructure for economic growth.

Zambia's power deficit is having a negative impact on the
country's mining, manufacturing and construction industries.
The country’s power needs have been increasing from 150 to
200MW per annum.

South Africa is on track to have the fifth largest rail system in
the world. Transnet Engineering speaks about its seven-year
plan to revolutionise the nation’s ports and pipeline
infrastructure.

President Yoweri Museveni inaugurates Uganda's first gold
refinery as gold exports now rival coffee in the country.
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NEWS | NORTH

Investor interest after Egyptian pound falls
There has been renewed investor interest into Egypt since the Egyptian pound has fallen.
In February, the Emirates National Bank of Dubai Purchasing Managers Index, which measures activity
in the non-oil private sector, registered its third increase in a row to 46.7, according to a Financial
Times report.
Despite still being below 50, indicating the economy remains in contraction, the increase means
business confidence in the nation is improving.
The pound halved in value overnight when Egypt's central bank decided to float the currency last
November to eliminate a flourishing black market for US dollars and secure a US$12bn International
Monetary Fund loan in return for following a robust economic reform program.
But investors are concerned the government might backtrack on the reforms due to social pressures,
such as high inflation – the annual rate reached 31.7 per cent in February – and a cap on public
sector wages.
"What is the government's ability to stick with these reforms to the end?" says Sherif el-Helw,
executive director at Arqaam Capital, a regional investment bank.
"That's the question investors are asking. They are worried about a U-turn or getting cold feet
because the reality is that we will go through a lot of pain. For Egypt, this is not a small challenge but a
seismic shift.”
Angus Blair, chief operating officer of Pharos Holding, an Egyptian investment bank, argued the
devaluation "placed Egypt on the international map" but the government needed to go further to
encourage private investment, such as slashing the 22.5 per cent top tax rate and addressing the "overall
governance in terms of the involvement of the state in the economy, which can be very heavy-handed."
The increasing role of military in the economy also has been cited as another concern for investors.
The army has taken over companies in sectors such as steel and cement, or have established their own
firms. Abdel Fattah al-Sisi, the Egyptian president has tried to reassure the private sector that there is
place for them too.
Other investors are more concerned with the lack of public spending. Hew added, "The first
challenge is execution risk, and the second is that related to inflation and discretionary spending."

EU AND ALGERIA SHARE PARTNERSHIP PRIORITIES
The EU and Algeria adopted their shared Partnership Priorities at the Association Council on 13 March,
2017. The partnership priorities set up a renewed framework for political engagement and enhanced
cooperation. They were defined by mutual agreement in the context of the revised European neighbourhood
policy and the EU's global strategy for foreign and security policy.
The Partnership Priorities in the context of EU-Algeria relations up to 2020 are as follows: political
dialogue, governance, the rule of law and the promotion of fundamental rights, cooperation, socio-economic
development, including trade and access to the European single market, energy, the environment and
sustainable development, strategic and security dialogue, the human dimension, including cultural and
inter-religious dialogue, migration and mobility.
Some of these priorities will be the subject of technical and financial cooperation, which will be
implemented within the framework of the 2018-2020 financial programming.
A joint report of the European External Action Service (EEAS) and the European Commission on the
progress of EU-Algeria relations points out that relations between the European Union and Algeria have
been strengthened over the past two years. “Progress has been made in many areas of bilateral and regional
cooperation. We are committed to building a more substantial and affirmed bilateral partnership,” said the
EU High Representative Federica Mogherini.

MOROCCO-AFRICA:
RENEGOTIATING TARIFFS
CAN BOOST TRADE
A new report from the African Development
Bank has highlighted tariff reduction could
boost trade between Africa and Morocco.
Entitled 'Impact of Morocco's tariff policy
on its position as a hub for the rest of Africa',
it offers analysis on whether tariff policies
between the Kingdom and the other African
countries would promote development of
trade among them.
Trade between Morocco and the rest of
the continent has grown steadily in recent
years (+20 per cent, or more than US$1.5bn).
Sub-Saharan Africa (SSA) with an average
growth rate of about 6.3 per cent during the
2000s offers an attractive economic outlook.
But the volume of trade remains modest
in absolute terms: SSA now accounts for just
over six per cent of Moroccan exports and
just under one per cent of its imports
(compared with 5 per cent in 1993).
Reversing the picture reveals even lower
figures: Morocco, as a destination for African
exports, occupies 95th place, with only 0.05%
of the region's exports (compared with 0.07%
in 1993 and 0.36% in 1998).
Morocco and many other African countries
have renegotiated their tariffs with countries
and regional blocs in Europe.
Morocco has significantly lowered its
tariffs in recent years on products from subSaharan Africa (-78%, 39 percentage points
less since 1993). But this decline did not
translate into an increase in exports to that
region.
Reducing Moroccan customs duties on
products imported from sub-Saharan Africa
would help boost their exports to Morocco.
It is projected that cutting these tariffs by
half would lead to a 20 per cent increase in
imports from sub-Saharan Africa. The AfDB's
publication highlights the fact that tariff
reduction remains an important trade policy
tool on the continent.

BRIEFS

SEAT is expanding in North Africa.
(Photo source: Shutterstock)
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SEAT expands in North Africa

New initiative launched to protect whistleblowers

Volkswagen Group's SEAT division will seek to expand its
business in North Africa and Latin America in the next
decade, as the Spanish brand looks to stabilise revenue by
reducing its reliance on Europe.
While increasing sales in markets such as Italy and France is
still a priority, "it would be healthy for us to sell about 30 per
cent of our cars outside Europe in next five to 10 years," said
Luca de Meo, head of the mass-market brand.
SEAT was founded in 1950 as an assembler of Fiat models
and bought by Volkswagen in 1986.

Lawyers and human rights campaigners launched an initiative for
African whistleblowers in Senegal, aimed at providing a secure means
of exposing wrongdoing on the continent.
African nations, such as Somalia, South Sudan, and Libya, regularly
appear at the very bottom of rankings such as Transparency
International’s Corruption Index, while none make it into the top 30.
The Platform for the Protection of Whistleblowers in Africa (PPLAAF)
will provide guidance from legal experts, secure submission of
information and a hotline for potential informants, according to
its founders.
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NEWS | EAST

Volkswagen South Africa to expand in
Rwanda
Volkswagen South Africa's (VWSA) joint venture aims
to establish a Rwandan motor industry and create
further growth in vehicle assembly.
The firm is in discussion with Rwanda about a
similar operation at a low-volume car assembly
plant in Kenya.
VWSA’s Rwandan deal could extend to car-sharing
and other forms of urban mobility.
The plant, owned by Kenya Vehicle
Manufacturers, receives semi-assembled Polo Vivo
VWSA has plans to expand in Rwanda.
kits from VWSA’s Uitenhage assembly plant in the
(Photo: Kenchertours)
Eastern Cape.
VWSA MD Thomas Schaefer stated his company planned to send 1,000 Vivos to Kenya in 2017.
According to Schaefer, this annual number will eventually rise to 5,000 as the Kenyan government secures
its pledge to reduce the local market’s reliance on used Japanese imports by raising import duties.
At the same time, Rwanda is also reliant on dumped used cars, however Schaefer stated government
officials want to further encourage a local motor industry.
A joint-venture deal in Rwanda could see services including vehicle assembly, car sharing, taxi
services and other forms of transport.
"We have not settled on a model yet," stated Schaefer. "Once we do, we will work out the details. In
principle, it could be possible to start vehicle-assembly in Rwanda by the end of 2017."
According to VWSA, the company may also send Polos and trans-ship kits for VW models built in
other countries. The assembly process is much and less costly than that of a full-scale manufacturing
operation vehicles come in partly built. For instance, VWSA, is in the latter stages of a US$5.4mn
investment which will see the next generation of Polo and Vivo cars in South Africa. Uitenhage’s annual
capacity is set to increase from 120,000 to 180,000 vehicles. The investment will increase most of which
will be exported to markets throughout the world.
A number of multinational motor companies including VWSA, have chosen Nigeria as their second
major African manufacturing base with South Africa following behind. Schaefer noted that despite this,
smaller markets should not be overlooked.

TANZANIA GIVES DANGOTE CEMENT ITS OWN COAL
MINE TO BOOST PRODUCTION
Tanzanian president John Magufuli has ordered a state agency to give Dangote its own coal mine. The firm,
which is owned by Nigerian billionaire Aliko Dangote, received a 10 sq km plot of the Ngaka coal mine in
Ruvuma region.
The plant, which opened in Mtwara in 2015, is expected to double cement supply. Negotiations have taken
place between Dangote and Tanzania Petroleum Development Corporation (TPDC) over the price Dangote will
pay for supplies of the country’s newly discovered gas. According to TPDC, Dangote wants to pay below
market price for the gas. “NDC and Tancoal should understand that the coal doesn’t belong to them, but
Tanzanians,” said Magufuli in a report in The Citizen. “If this company gets enough coal, it will help to lower
cement prices. This in turn will help to make the lives of the majority of Tanzanians better,” stated Magufuli.

BORIS JOHNSON TOURS
EAST AFRICA
As part of a three-day tour of East Africa,
Boris Johnson visited Somalia.
The British foreign secretary met with
President of Somalia Abdullahi Farmaajo to
discuss the drought affecting large areas of
East and West Africa.
At the newly opened Drought Operations
Coordination Centre, the foreign secretary
saw how the UN is organising the response to
the drought and how UK aid is reaching
more than a million people with lifesaving
food, water and emergency healthcare.
He also saw training the British military is
providing to the Somali National Army (SNA)
and African Union Mission to Somalia
(AMISOM) forces to help the country
combat terrorism.
Johnson said, “All of this vital if Somalia is
going to move forward to achieve long-term
stability and prosperity.”
He then visited Uganda’s President
Museveni, cementing their close trade
relations and excellent defence and
cultural links.
“It was appropriate Uganda was the next
stop on my visit, given the great sacrifices
this country has made as the largest troop
contributor to the peacekeeping mission
there,” he said.
He met with Kenya’s President Uhuru
Kenyatta and cabinet secretary for foreign
affairs, Amb Amina Mohamed, to discuss
matters of mutual interest between the two
countries, including regional security and
their partnership in trade, investment
and tourism.
“It has been wonderful to see the progress
and extraordinary success of Kenya,” he said.
The MP also visited Ethiopian Airlines
while on his trip to Ethiopia.
“Ethiopian Airlines is one of the fastest
growing airlines in the world and I am proud
to say the UK is working with Ethiopian
Airlines,” stated Johnson.

BRIEFS
mSurvey launches first cash economy research platform in Africa

Kenyans working in a number of industries are set to benefit
from the new platform.
(Image source: Mila Supinskaya Glashchenko)
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mSurvey, a first-of-its kind mobile-first research platform, is
expected to simplify access to on-demand data from
emerging markets. At the same time, Safaricom in Kenya has
launched Consumer Wallet, a platform that quantifies offline
consumer spending habits and trends. Consumer Wallet, in its
beta phase, offers live and dynamic data feed through
mSurvey’s mobile messaging platform to track Kenya’s cash
economy over time, also another first-of-its kind. It enables
businesses, entrepreneurs and investors in Kenya gain insight
into the spending habits of the offline consumer.
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“To invest in Africa, you have to understand its
consumers,” said Bob Collymore, CEO of Safaricom.
“The in-depth, high-integrity data we are unlocking with
this new Consumer Wallet platform is extremely valuable and
helps us and other businesses and institutions around the
globe make better decisions, relate to consumers, identify
opportunities, navigate the terrain and fuel growth and
transformation,” he added.
mSurvey users can also use mSurvey’s platform for their
own tailored research to produce insights and data.
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NEWS | SOUTH

World’s first mine water atlas launched in South Africa
The world’s first mine water atlas has been
launched in Durban as part of World Water
Day, coinciding with the global launch of the
United Nations' World Water Development
Report 2017.
Water and sanitation minister, Nomvula
Mokonyane, and the Water Research
Commission (WRC) launched the mine water
atlas on 22 March at the Durban ICC.
The atlas gives a detailed description of
mining and water resources, a ground water
vulnerability model, a surface water threat
model and a geo-environmental risk model.
It uses various measures to illustrate South
Africa’s hydrological characteristics by
charting and mapping water resources on a
provincial scale. Furthermore, each miningaffected province, and the challenges and
opportunities it faces, are featured in
the atlas.
“We’re very excited about this project. It’s a
world first. No country in the world has done
this before,” said WRC research manager Dr
Jo Burgess.

The mine water atlas will help highlight risky areas.
(Photo source: Shutterstock)

According to South African broadcaster SABC,
minister Mokonyane addressed the issue of
South African mine exploitations and how the
government is now trying to turn the waste
material left into useful resources that can
benefit the country.
“It is our privilege and honour as a country to
have been afforded the opportunity by the UN

and to have been the first African state to host
World Water Day, the Summit and the Expo,”
said Mokonyane.
The project was led by consulting firm, Golder
Associates. It will serve as an educational tool for
legislators and universities, and will raise public
awareness about the critical link between water
and mining.

NEW TECHNOLOGY ESSENTIAL TO AFRICA’S FUTURE ENERGY MIX
New technologies and innovative approaches are opening doors for Africa’s off-grid and on-grid efforts to widen access to electricity, SRK Consulting associate partner
and principal environmental scientist Warrick Stewart said at the panel of the high-profile African Energy Indaba in Johannesburg recently. He pointed out exciting
developments that will pick up the pace of energy project roll-outs, from large-scale power generation to smaller renewable projects.
He said the gathering of energy stakeholders acknowledged the need for African countries to explore a range of energy options – extending the capacity and reach of
regional grids while also harnessing new technologies to create a more varied energy mix.
“Considerable innovation has taken place in terms of energy storage, through the development of battery technology,” said Stewart. “Up until a year or two ago, this
was not readily available in a cost-effective format but has now seen an increase in up-take, mainly in the domestic space. There has also been a dramatic increase in
commercial rooftop solar systems in countries like South Africa.”
SRK partner Darryll Kilian pointed out that as energy storage capacity evolves, there will be opportunity for renewables to start moving from non-baseload to
baseload status.
“New technology is proving that bigger is not necessarily better, and that hybrid projects involving more than one technology can be structured to provide
continuous energy supply,” said Kilian. He reiterated that this is also creating more opportunity for captive solutions which provide power for commercial companies or
mines. Inventive funding solutions are also emerging for smaller projects of about 5 MW or less. There is still a need for reliable off-takers of energy, as the financial
capacity of many African utilities can make it difficult for them to provide guarantees.
Gas discoveries are another factor that are likely to change the future energy landscape, providing another option for baseload production or a more flexible energy
source to supplement renewables, according to Stewart.
“At the end of the day, it is in the interest of consumers for African countries to use the cheapest available source of electricity,” he said. “Gas is likely to play an
important part in a future system in which energy supply is structured so that the least-cost energy sources can be employed most often.”

BRIEFS
Eskom signs five-year electricity sales agreement with
Nampower
Eskom has signed a five year firm electricity sales agreement with Namibia’s national
electricity utility NamPower in a bid to provide energy security to the neighbouring country
and facilitate economic development and growth. According to the Power Supply
Agreement NamPower will provide Eskom firm supply of 200MW and additional non-firm
supply dependant on transmission capacity.
“This agreement provides energy security to Namibia and allows for economic development
and growth in the country without electricity availability concerns,” said Eskom interim
chief executive Matshela Koko. He also pointed out that the agreement stemmed from
Eskom’s surplus capacity, stating that the company was “now open for business”.
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High quality graphite discovered in Mozambique
Australian mining company Mustang Resources has reported a “spectacular
discovery of high quality graphite,” at the Caula project, in the Mozambican
province of Cabo Delgado. Managing director Christian Jordaan, is quoted in the
statement as saying that the graphite discovery will allow the company to produce
a high quality product at a relatively low price, increasing marketing margins and
protecting the business from price volatility.
Five test holes made by the company at the mine found graphite concentrations of
up to 26 per cent, with an average of 15.9 per cent from 10m to 65.68m deep. The
company commented that samples from the tests will be sent to a laboratory in
Perth, Australia, in order to assess their metallurgical characteristics.
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NEWS | WEST

Mali to receive US$25mn loan to build solar
photovoltaic plant
The African Development Bank (AfDB) Board of
Directors has approved a concessional loan of
US$25mn to fund the Segou Solar PV Project,
which is set to be Mali’s first utility-scale solar
photovoltaic (PV) power plant and will
transform the West Africa energy market.
The project will be funded by the Program
for Scaling Up Renewable Energy in Low
Income Countries (SREP) of the Climate
Investment Funds (CIF), with co-financing from
Mali plant set to transform West Africa energy market.
the AfDB (US$8.4mn) and International
(Photo source: Shutterstock)
Finance Corporation (US$8.4mn).
The project consists of the design, construction, and operations of a 33MW Power Plant.
The transformational project will lead to a direct increase in the country’s installed capacity from a
renewable resource and will generate 52.7GWh annually (approximately 10 per cent of the current
generation capacity) over 25 years for a lifetime output of 1,316.75 GWh.
“Introducing utility-scale solar PV as an energy source will enable Mali to harness its abundant solar
energy potential, diversify the country’s energy mix, and increase access to cleaner energy for its
citizens,” said Anthony Nyong, AfDB’s director of climate change and green growth.
“The project’s specific business model is a potential energy game-changer for Mali and indeed for
all of West Africa. The project is a demonstration of the significant role that concessional climate
finance can play in mitigating project specific risks and in addressing barriers that would otherwise
hinder private sector involvement in renewable energy projects. This structure not only allows the
government of Mali to allocate valuable resources to other sectors of the economy, it also smoothens
the way for private sector investments. It has ultimately opened the door for the industry to begin to
flourish in West Africa.
The project will be implemented by a Special Purpose Vehicle that will be fully owned by the private
sector under a 25-year Build, Own, Operate & Transfer Concession Agreement with the Government of
Mali and a 25-year Power Purchase Agreement with Mali’s national utility, Energie du Mali.

CASHLESSAFRICA EXPO 2017 PUTS CONTINENT ON
GLOBE MAP
CashlessAfrica convened in Lagos, Nigeria, last month to discuss the future of digital financial services
across the continent.
The event, held at the Lagos Oriental Hotel on March 22 and 23, attracted more than 35 speakers from
30 countries to attend what has become a leading regional digital financial services conference in
West Africa. Omokehinde Adebanjo, vice president and area business head of West Africa at Mastercard
participated as a keynote speaker to discuss matters impacting Nigeria and the broader continent and how
partnerships will be critical to shifting economies beyond cash.
The CashlessAfrica conference not only highlighted the challenges and opportunities in the fintech space
in Africa but provided knowledge and a networking platform that will bring the African fintech industry on
par with its counterparts across the globe.

ORANGE BURKINA FASO
LAUNCHED
Orange announced the launch of its brand in
Burkina Faso.
Less than one year after the closing of the
Group’s acquisition of Airtel, together with
Orange Côte d’Ivoire, this move demonstrates
the telecommunications operator’s
ambitions for the West African market.
Orange will pursue its development in
mobile financial services and 3.75G mobile
Internet, where it was the first operator to
launch and is today the uncontested leader
in Burkina Faso.
Its Orange Money solution for
international transfers will be further
expanded in the West African Economic and
Monetary Union (UEMOA). The expansion of
its optical fibre network will contribute to
increasing its brand as the leading provider
of Internet access and connectivity to
enterprises.
Bruno Mettling, Deputy Chief Executive
Officer of the Orange group and Chairman
and CEO of Orange MEA (Middle East and
Africa), said, “It is a great honour for the
Orange group to inaugurate its presence in
Burkina Faso at a time when the country is
resolutely engaged in a vast economic
development programme. The arrival of the
Orange brand testifies to our commitment to
providing the benefits of the digital
ecosystem to the entire population of
Burkina Faso.”
Ben Cheick Haidara, CEO of Orange in
Burkina Faso, added, “Today, customers in
Burkina Faso are more demanding and the
way they use digital services has evolved; we
are at a decisive turning point in the
development of the telecoms market. Our
ambition is to continue the work
accomplished in recent years in the mobile
money and mobile Internet fields to make
Orange the leading partner for Burkina
Faso’s digital transformation.”
Orange operates in 21 countries in Africa.

BRIEFS

Work on the 56km railway from
Lagos to Ibadan has begun.
(Source: Shutterstock)

10

Nigeria starts work on LagosIbadan railway

Air France-KLM to boost capital of
Air Cote d'Ivoire

Acting President of Nigeria, Yemi Osinbajo, has officially
launched construction work on the 56km, Chinesefunded railway from coastal Lagos to the inland city
of Ibadan.
“Our ultimate goal is to restore a railway-using culture for
both commercial and personal transportation,” Osinbajo
said at the ceremony on 6 March, adding that the target
date for completion of the US$1.5bn double-track railway
was December 2018, according to local media.

The Air France-KLM Group will increase Air Côte d’Ivoire’s
capital, Group CEO Jean-Marc Janaillac announced at the
end of a meeting with Ivorian leader, Alassane Ouattara
last month.
Janaillac said his talks with President Ouattara focused on
the development of Air France-KLM in Abidjan and the
country in general. He pointed out that Abidjan was the
only city in Africa where his company makes two daily
flights and where an Airbus 380 is operated.
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Abidjan was the only city in
Africa where Air France-KLM
makes two daily flights.
(Source: Shutterstock)
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Always Connected
When we were designing the new FG Wilson 6.8 – 25 kVA
range, we let our customers completely loose on the design
which means their ideas are written all over it:
•
•
•
•

600, 1,000 and 2,000 litre fuel tanks so you need to refuel less often.
1,000 hour service intervals so you make fewer visits to site.
Three enclosure designs so you get the enclosure you really need.
New LCD control panels with optional remote communications to make dayto-day operations much easier.

And as you’d expect, our extensive dealer network will ensure your
generator set is always in great shape to do the job it was designed to do.

To find out more, visit

www.fgwilson.com
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EVENTS | 2017

Upcoming Events Calendar 2017
APRIL
4-5

AFRICA RENEWABLE ENERGY
LEADERS’ SUMMIT
Nairobi, Kenya
www.africarenewablesummit.com

6-7

25 - 27

9 - 12

GHANA INTERNATIONAL TRADE FAIR

MACHINE TOOLS AFRICA 2017

Accra, Ghana
www.growexh.com/ghanatradeshow

Johannesburg, South Africa
www.machinetoolsafrica.co.za

25 - 29

16 - 18

ZITF (ZIMBABWE INTERNATIONAL
TRADE FAIR)

AFRICAN UTILITY WEEK

Bulawayo, Zimbabwe
www.zitf.net

2ND EAST AFRICA EDUCATION
CONFERENCE

Cape Town, South Africa
www.african-utility-week.com

29 - 31

27 - 29

INFRA EAST AFRICA

Nairobi, Kenya
www.aidembs.com

AGRITECH EXPO ZAMBIA

Nairobi, Kenya
www.infraeastafrica.com

20

Chisamba, Zambia
www.agritech-expo.com

30 - June 1

AFRICA TECH SUMMIT

SECUREX SOUTH AFRICA

London, UK
www.africatechsummit.com

MAY

Midland, South Africa
www.securex.co.za

8 - 11
25 - 27

CONSTRUCT NORTH AFRICA

MASTERING RENEWABLE &
ALTERNATIVE ENERGIES

31 - 1 June

Casablanca, Morocco
www.TheBig5ConstructNorthAfrica.com

Johannesburg, South Africa
infocusinternational.com/renewable

Munich, Germany
www.africaconstructionsummit.com

AFRICA CONSTRUCTION SUMMIT

AFRICAN REVIEW / ON THE WEB
A selection of product innovations and recent service developments for African business
Full information can be found on www.africanreview.com
NNPC TO INVEST US$15BN
INTO 4000MW GAS POWER
PLANTS

An example of a gas power plant. (Image:
Pro-Per Energy Energy Services/Commons)

The Nigerian National Petroleum
Corporation (NNPC) announced on 20
March that it would invest around
US$15bn to build gas-based power
plants in the West African country,
contributing 4,000MW over the
next decade.
The NNPC said that three power
plants would have a combined output
capacity of 3100MW, and would
be built in Abuja, Kaduna and Kano.

12

This coincides with the Abuja-KadunaKano (AKK) route of the gas pipeline
which is currently under construction.
The Corporation’s Chief Operating
Officer for Gas and Power, Mr Saidu
Mohammed, said the corporation
would achieve this by building
independent power plants over
the next three to 10 years.
He said that the power plants,
which would be built with joint venture
companies, international power
companies and Nigerian investors,
would be structured after the Nigerian
Liquefied Natural Gas business model.
“Power generation is a big business.
As at today, NNPC has interest in two
power plants, one in Okpai, Delta State
and the other in Afam, Rivers State.
“Both were built by joint ventures with
Nigerian Agip Oil Company and Shell
Petroleum Development Company.
These two power plants collectively
generate up to 1,000 megawatts
and they are the most reliable

AFRICAN REVIEW OF BUSINESS AND TECHNOLOGY | APRIL 2017

and cheapest source of power
to the national grid in Nigeria today,”
said Mohammed. To make up the
4,000 megawatts, plans were
underway to build Okpai Phase 2,
Obite and Agura power plants to boost
power generation in the country.

EUROPEAN GOVERNMENTS
TO HELP KENYA'S
HOUSEHOLDS TO CONNECT
TO POWER GRID
A new agreement, signed by various
governments and governmental
organisations, will enable Kenya
Power to connect more ordinary
households in 32 counties in Kenya to
the national electricity network. The
total financial package is worth about
€180mn and was put together by the
European Union, the French
Development Agency and European
Investment Bank. It includes soft loans
from French Development Agency of

€90mn and the EIB €60mn, together
with a grant €30mn from the EU.
EU Ambassador Stefano Dejak, EIB
Vice-President Pim Van Ballekom and
France's Ambassador Antoine Sivan
were present at the Treasury where
the deal was signed between Cabinet
Secretary of National Treasury Henry
Rotich, the AFD's Regional Director
Bruno Deprince, and the EIB's
Vice-President.
"The Last Mile Connectivity initiative is
a vital part of Kenya's development,"
said Ambassador Dejak. "It helps
ensure that the national power grid
reaches as many households as
possible, so that ordinary Kenyan
people have direct access to cheaper
and more reliable supplies of
electricity. The necessary investments
aren't always commercially attractive,
which is why the European Union
has decided to support them with a
major grant."

www.africanreview.com
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More service network.
More dedicated technicians.
Trust SDLG.
The SDLG operational service network covers more area than
any other value brand manufacturer. Which means that, with our
teams of highly trained technicians, you can rely on SDLG to
keep your machines working and earning.
When it’s time to think about buying a new machine,
remember this name: SDLG.
Go online to find your local SDLG dealer: www.sdlgafrica.com
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NEWS | BULLETIN
ETHIOPIA’S GENALE DAWA III
DAM IS NEAR COMPLETION
Ethiopia’s Genale Dawa III dam, which is slated
to generate more than 250MW, is almost
complete, the government has announced.
The project, built on the Genale-Dawa River at a
cost of US$451mn, will raise the country's electricity
installed generating capacity to 4,541MW.
Minister of water, irrigation and electricity, Dr
Sileshi Bekele, an engineer, said, “The project is
91 per cent completed and the electrical and
mechanical works which allow the dam to
generate power are progressing well."
The construction of a spillway, powerhouse, a
12.4km tunnel are among the works that have
been finished, said the minister. Launched six
years ago, the 110 metre high and 426-metre
long Genale Dawa III hydropower dam has the
capacity to hold 2.57bcm of water and generate
254MW.
The Genale Dawa III dam will regulate river
flows downstream to the Genale-Dewa V project,
and the Genale-Dawa VI, ensuring that the river
will become a reliable power source. It is also
expected to boost an increase in energy exports
to neighbouring Kenya.
Ethiopia has the potential to generate
50,000MW from hydropower, 1.3mnMW from
wind and more than 10,000MW from geothermal
energy.

ETHIOPIAN AIRLINES LAUNCHES
THREE NEW DESTINATIONS

ESKOM SIGN US$473MN DEAL
WITH AFD

Eskom signs US$4673mn agreement with AFD.
(Photo source: Shutterstock)

In South Africa, state-owned power utility,
Eskom, has signed a R6 billion (US$473mn) multitranche framework agreement with Agence
Française de Développement (AFD) to support the
utilities renewable developments. AFD’s funding
will focus on transmission lines and substations
that support grid strengthening in areas where
the development of future renewable energy
sources are envisaged as well as to support the
facilitation of cross-border transmission projects.
AFD’s chief executive officer, Rémy Rioux, said:
“This new funding to Eskom reiterates the
willingness of AFD to be a key financial partner of
the South-African utility. Since the beginning of
our engagement with Eskom, almost 10 years
ago, we have made the choice to focus our
support on targeted areas where we believe a
development finance institution like AFD can
provide the most value-added, i.e. renewable
energy production, renewable energy related grid
reinforcement and expansion, as well as
technical knowledge sharing.”

TEMA LNG TERMINAL WILL
BOOST GHANA’S ENERGY
GROWTH

The terminal, located 12km off Tema's
coastline, will have facilities for the import,
storage and regasification of liquefied natural
gas (LNG). It aims to deliver up to 3.4mn tonnes
of LNG per year, equivalent to 500mn standard
cf of gas per day, via associated sub-sea and
onshore pipelines to GNPC and its customers.
It is being implemented on a built-ownoperate-transfer basis with Ghana National
Petroleum Corporation (GNPC) and will be a
critical infrastructure component to support the
government’s plan for energy security and
accelerated economic growth.
The terminal will provide Ghanaian power
generators with a reliable supply of clean fuel
for current and future needs, enabling GNPC to
efficiently match domestic power demand with
gas supply, and mitigate the effects of
unpredictable rainfall on the availability of
electricity in Ghana.

IMF STAFF AND ZAMBIAN
AUTHORITIES MAKE PROGRESS
ON ECONOMIC PROGRAMME
An IMF team led by Tsidi Tsikata visited Zambia
during March 9-24, to conduct the 2017 Article
IV consultation and hold discussions on an
economic program that could be supported by
an IMF financial arrangement.
At the end of the mission, Tsikata issued the
following statement: “We have had fruitful
discussions with the Zambian authorities and
made progress towards reaching understandings
on an economic program that could be
supported by an IMF arrangement. There is
broad agreement on key objectives, targets, and
policies, most of which are drawn from the
Government’s Economic Program. However,
further engagement is needed on details of
measures and reforms to achieve fiscal
consolidation targets while protecting social
spending and clearing the large stock of arrears
without accumulating new ones.”

NEW 6.5MW MINI HYDROPOWER
PLANT IN UGANDA
Ethiopian Airlines has launched flights to three new
destinations. (Photo source: Ethiopian Airlines)

Africa’s largest airlines group, Ethiopian Airlines,
has launched flights to three new destinations:
Victoria Falls, Oslo, Antananarivo (Madgascar).
The first flights took off at the end of March.
Heralding the launch of the new destinations,
group CEO Tewolde GebreMariam said, “Three
new flights to three new destinations in just
three days is one of the greatest expansions in
Ethiopian’s long and illustrious history. We are
proud that we are able to link these new stations
to the Ethiopian network in such a short period
of time.”
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Matty Vengerik, CEO of Quantum Power speaking
during the ceremony. (Photo source: Quantum Power)

Quantum Power, the pan-African energy
infrastructure investment platform, held a
special ceremony to mark the start of building
the Tema LNG Terminal in Ghana.

Sri Lankan private mini-power generator,
Viddullanka PLC, announced it has completed
the construction of the 6.5MW Muvumbe small
hydropower plant located in Kabale District of
Uganda and was due to connect to the national
grid. Once in full operation, the plant is
expected to supply 31.42 GWh of electrical
energy to the national grid of Uganda annually.
Vidullank PLC's subsidiary, Muvumbe Hydro (U)
Limited entered into a 20-year Power Purchase
Agreement with Uganda Electricity Transmission
Company Ltd (UETCL) on 28 July 2015
commencing from the date of commissioning of
the power plant.

www.africanreview.com
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QUOTES
We are embarking on a
massive drive to bring
efficiency to the relationship
between Ghana and its citizenry.
This means a big focus on big data
and Internet of Things to facilitate
this. The government is looking to
use mobile money as a platform for
government payments, which will
be very significant in solving social
and corruption problems and
eliminating ghost workers on
government payrolls. It will open
the space for a lot of operators to
engage."

“

ENGEDASEW NEGASH
HABTEMICHAEL
Renewable energy division manager,
African Development Bank

Government policy is central to
everything and from that, all the
different dots have to come
together.”

Your thinking has to be
aligned with your goals if
you are going to succeed.”

DR CARLOS LOPEZ

KHANYI DHLOMO

My highest priority is to see
Ghananian and UK trading
relationships improve and the
levels of trade rise. There's been a
long-standing history of cooperation and interaction between
Ghana and the UK, and I think
that's one of the reasons why the
level of bilateral trade between our
nations crossed the £1bn
boundary in 2014. But in order to
grow, Ghana needs investment,
innovation expertise and technical
support – and perhaps above all,
Ghana needs partnerships with UK
high-tech businesses in order to
leapfrog the current generation and
have the latest generation
technology.”

“

Founder and CEO Ndalo Media

I'm here to listen, learn and
take ideas back to California
on how Facebook can better
support tech development and
entrepreneurship in Senegal."

“

CHRIS COX
Facebook's chief product officer

We exported nearly 0.4Mt
into neighbouring countries
and, in doing so, we achieved a
great milestone by transforming
Nigeria into a net exporter of
cement. This is a remarkable
achievement, given that only five
years ago, in 2011, Nigeria was one
of the world’s largest importers,
buying 5.1Mt of foreign cement at
huge expense to our balance of
payments. We will increase our
exports substantially in 2017.”

“

Former executive secretary of the
economic commission for Africa

“

ONNE VAN DER WEIJDE
YOFI GRANT
Chief executive officer,
Ghana Investment Promotion

At this time of transition, we
are pleased about assisting
The Gambia in attracting
investments into clean energy
mini-grids. These will be key to
providing energy to all rural
households and businesses, thus
laying the foundations for
sustainable economic
development.”

“
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Group managing director of Dangote
Cement

Building water-resilient
infrastructures has been
central to the AfDB’s work in
Malawi.”
OSWALD CHANDA

“

Officer-in-Charge of the Water Development and Sanitation Department

You will understand
industrialisation when you
understand it’s not a business for
the Ministry of Industry.

“

ADAM AFRIYIE
The UK Prime Minister’s trade envoy to
Ghana, speaking at the Tech in Ghana
Conference in London
www.africanreview.com
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PROFILE | ECOBANK & AFREXIM BANK

Ecobank and Afreximbank create
biggest fund to boost African trade

Kassi Ehouman,
head of trade
finance at Ecobank,
say both banks
understand the lack
of access to trade
finance hinders
growth. (Source:
Ecobank)

Two of Africa’s leading financial institutions, Afreximbank and
Ecobank, reached an agreement in February to significantly increase
their support for African trade, Stephen Williams reports.
he Cairo-headquartered African ExportImport Bank (Afrexim) and Lomé-based
Ecobank Transnational Incorporated (ETI),
parent company of the Ecobank Group, have
signed a memorandum of understanding to
promote joint corporate objectives through the
financing of private sector projects and trade
finance transactions.
The agreement focuses particularly on
transactions involving trade and investment in the
38 Afreximbank member countries where
Ecobank, which has a 33-country network in
Middle Africa, also has a presence.
The cooperation between the two banks, the
two parties have agreed, will primarily support
efforts at promoting intra-African trade,
facilitating industrial development and
stimulating export development. By strengthening
African trade finance leadership, the objective is
to transform the economies of African continent.
Kassi Ehouman, head of trade finance at
Ecobank, explains, “This agreement is for an initial
period of four years as of the date of signature,
and will be automatically be renewed for periods
of two years unless terminated by either party or
by mutual agreement.
“We believe [we will] consume the full amount
and continue [to] increase the fund base on its
anticipated performance and our common
commitment to support intra-African trade. The
key parameters will be to track the effective
utilisation of the funds and the credit attached
to it.”
The importance of intra-African trade to Africa’s
economic trajectory was explained by Hippolyte
Fofack, chief economist and head of research at
Afreximbank. Speaking to African Review at the
groundbreaking Intra-African Trade Finance
Conference in Abidjan, Cote d’Ivoire last May,
Fofack said: “We have ample evidence, empirical
evidence, showing that by boosting intra-African
trade or intra-regional trade, we will reduce
exposure to adverse global shocks.”
Under the new agreement, Afreximbank and
Ecobank will design joint innovative and tailormade financial instruments and solutions to
support private sector corporates and select

T
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strategic public sector institutions, as well as small
and medium enterprises.
This will enable them to participate effectively
in the production of value added goods and
services in national, regional and continental
value chains.
The initiatives envisaged include the creation of
a US$500mn fund dedicated to financing trade
among Afreximbank member countries where
Ecobank’s banking business is operational. The
two institutions will also explore other cooperative
initiatives. These will be operations that are
eligible for Afrexim’s interventions through
co-financing, syndication of loans, risk
participation or through any other appropriate
mode of cooperation.
Afreximbank brings to this partnership solid
expertise, built since its establishment in 1992, in
financing trade among its member countries.
Ecobank has a full service platform, providing
end-to-end trade finance solutions to enterprises
in Africa.
As Ehouman points out, “The trade financing
gap in Africa is estimated to be around US$100mn
and this agreement will be provided on a 50/50
risk sharing basis, a pool of US$500mn to support
intra-African trade. This is the biggest fund and
statement so far that institutions have made to
support the growth in this particular sector and we
are excited about it”.
Afreximbank’s chief economist concurs. Fofack
says that “by boosting intra-African trades you can
actually help Africa enhance its integration into
the global economy through a dynamic
comparative advantage in the sense that the intra-

By boosting intra-African
trade, we will reduce
exposure to adverse
global shocks”
HIPPOLYTE FOFACK, CHIEF
ECONOMIST, AFREXIMBANK

African trade will allow Africa to develop regional
value chains, and then move from regional value
chains into global value chains.
“We think that a certain level of trade is not
happening in Africa simply because there is not
enough finance.”
That lack of finance has, in recent years, been
exacerbated by many of the giant multinational
banks drawing back from their exposure to Africa
as their ‘mature, developed, traditional’ markets
stagnate in the financial and commodity
downturn. The example of Barclays seeking to sell
its banking operations in Africa, a continent that
has been central to Barclays international
network, speaks clearly of this trend.
That means that Afrexim and Ecobank have the
space and, it might be argued, the duty to
underpin African trade.
And, as Ehouman argues: “When you consider
that these two institutions [Afrexim and Ecobank]
have shared a common vision about the role of
the private sector as a key driver of
industrialisation, intra-African trade and economic
development in Africa, and hold a common
conviction that lack of access to trade finance,
especially for small and medium enterprises,
is a major hindrance to the growth of
intra-African trade.
“To mitigate this, Afreximbank is bringing its
expertise in financing trade in Africa and Ecobank,
its full service platform and physical network in 33
African countries, to provide end-to-end trade
finance solutions to enterprises in Africa.
“Our extensive network allows us to play a key
role in the intra-African trade space. To support
this we have developed payment systems both for
corporates and individuals to execute crossborder transactions through our various
platforms, including our most recent mobile app
for consumer clients.”
It is a powerful argument that Fofack and
Ehouman articulate, perhaps best summarised in
the potential that the two institutions individually
have, and now working together can bring to
African economies. It is evident that the two,
working collaboratively, will offer far more than
the sum of their individual parts. ■
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AGENDA | FINANCE

Billions vanish from trade in Africa due to
mis-invoicing
Billions of dollars are being lost in African trade through bad
invoicing practices and Professor Charles Adjasi, head of
development finance programmes at the University of
Stellenbosch Business School in South Africa, says the results
can have “devastating implications” for many countries.
He says significant amounts of lost revenue and foreign
exchange earnings to the state are lost due to trade misinvoicing – both under invoicing and over invoicing.
A study published by UNCTAD last year revealed huge
discrepancies in trade accounting in South Africa,
Tens of billions of dollars are being lost in
African Trade. (Photo source: Shutterstock).
Zambia, Nigeria and Côte d’Ivoire.
Adjasi says the report shows that records of trade data
(both exports and imports) over a period of 14 to 20 years by the respective developing countries did
not match those of their reported trading partners overseas across a group of selected commodities.
“These discrepancies, according to the report, amount to tens of billions of dollars or 67 per cent of
commodity exports in some countries,” says Adjasi, and the implications are potentially even greater.
“There are serious revenue loss implications with trade mis-invoicing and even if these discrepancies
are just statistical artefacts of wrong trade reporting formats, they signify bad bilateral trade data or
inaccurate bilateral trade information. It has a debilitating effect on an economy particularly on its
growth and development efforts,” he says.
Reliable data, he adds, is critical to economic management and planning across all areas of the
economy. Poor records and unreliable data can create a conducive route for further undesirable
economic leakages, such as capital flight in the case of export mis-invoicing, and smuggling in the case
of import under-invoicing.
It means strengthening institutions in monitoring economic activity and generating accurate and
timely information and data. “The persistent combination of poor data, inaccurate information,
revenue leaks and fiscal constraint will make economic management ineffective and development
planning unrealistic,” he added.

HELIOS TOWERS AFRICA BOND THREE TIMES
OVERSUBSCRIBED
HTA Group Ltd, a subsidiary of Helios Towers Africa Ltd, a telecoms towers company in Africa, announced
in March that its debut US$600mn bond was three times oversubscribed.
The bond, to be listed on the Irish Stock Exchange, paves the way for investment in new infrastructure,
said Kash Pandya, HTA’s chief executive.
“This groundbreaking capital raise will allow us to consolidate our sources of finance, invest in our
towers’ infrastructure and fund the acquisition of the remaining minority in the group’s operating
companies.”
HTA boasts one of Africa’s most extensive tower networks with more than 6,500 towers in four markets.
It owns and operates more tower sites than any other operator in Tanzania, the Democratic Republic of
Congo, and Congo Brazzaville; it is also a leading operator in Ghana. Pandya said it reflected the group’s
performance that has driven over 60 per cent growth in tenancies over the last 24 months.

WORLD BANK UNVEILS
US$57BN AFRICA SPEND
World Bank President Jim Yong Kim has
announced a record US$57bn in financing
for sub-Saharan Africa over the next three
years, following a meeting with G20 finance
ministers and central bank governors.
Most of the money, US$45bn, will come
from the International Development
Association (IDA), the World Bank’s fund for
the poorest countries.
It includes US$8bn in private sector
investment from the International Finance
Corporation (IFC) plus US$4bn from the
International Bank for Reconstruction and
Development (IBRD).
“This represents an unprecedented
opportunity to change the development
trajectory of the countries in the region,”
said Kim.
“With this commitment, we will work with
our clients to substantially expand
programmes in education, basic health
services, clean water and sanitation,
agriculture, business climate, infrastructure,
and institutional reform.”
He also said the extra financing will help
African countries to build resilience to shocks
and crises.
While much of the estimated US$45bn in
IDA financing will be dedicated to countryspecific programmes, funds will be available
to finance regional initiatives and other
transformative projects, as well as help
countries in the aftermath of crises.
The scaled-up IDA financing will build on
a portfolio of 448 ongoing projects in Africa
totalling about US$50bn.
The bank hopes the new funding will
boost essential health and nutrition services
for up to 400 million people, improve access
to water for up to 45 million, and install 5GW
of additional generation capacity for
renewable energy. Priorities for private
sector investment include infrastructure,
financial markets, and agribusiness.

BRIEFS

Africa is increasingly become (Photo
source: Shutterstock)
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Fortune 500 group targets Africa

AfDB poised for growth

Africa and the Middle East region have together
become increasingly prominent for Fortune 500
countries, according to a new report by Infomineo.
The report focuses on multinationals looking at
entering, or already present, in the region. Overall,
there was a 17 per cent increase in the number of
companies in Africa and the Middle East in 2016
compared to 2015, with Johannesburg, the leading
destination for African operations. Other destinations
include Casablanca, Nairobi, and Lagos.

The African Development Bank (AfDB) is poised to
overtake the World Bank and the International Monetary
Fund in African investment deals within a decade, a poll –
taken at The Wall Street Journal’s one-day Investing in
Africa conference in March – suggests.
Speaking at the event, AfDB president, Akinwumi Adesina,
said there has never been a better time for Africa to attract
capital investment for good bankable projects including
sovereign funds. pension plans and other available capital
in the financial system.
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The AfDB poised to take over
World Bank in African
investment deals. (Photo
source: Shutterstock)
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FINANCE| BANK FRAUD

Bank employees: biggest threat to cyber security
As the technological landscape rapidly changes so does the need to strengthen cyber
security measures in Ghana’s banking industry.
nternet fraudsters are becoming
so sophisticated that they are
infiltrating high-tech businesses,
banks and government agencies,
warns Bank of Ghana's information
systems auditor, Adjoa Asamoah.
In 2016, the Bank of Ghana
received more than 1,000 complaints
from the public, ranging from
unauthorised withdrawals from
customer accounts to payments of
international remittances to the
wrong people.
That same year, the bank reported
1,002 cases of fraud, an 18 per cent
increase from the previous year.
Organised criminals, known as
Sakawa, are either diverting calls to
their own phone lines and taking
remittances or are cloning websites
and sending false messages to
customers to release someone's
personal data.
Addressing the 100-plus member
audience on behalf of Millison Narh,
deputy governor of the Bank of
Ghana, at the Tech in Ghana London
conference last month, Adjoa said
the total monetary value of fraud
cases reported in 2016 amounted to
GH¢244mn (US$52mn), 87 per cent
of which she said now had been
retrieved, but GH¢27mn (US$5.7mn)
was still needed to be recovered.
She said, "One thing that is
lacking is the knowledge gap in
electronic banking risk issues
particularly among top
management and the absence of
standard business practices has also
heightened potential for fraud and

I

cyber-related incidents in the
industry. Therefore, we have a need
to monitor our cyberspace, regularly
updating our knowledge and
awareness if we wish to see our
banking industry thrive."
Bank employees and vendors
were found to be the biggest
threats to cyber security in the
banking industry.
She said, "Regrettably, we have
identified that the main source of
fraud comes from employees within
the banking industry, who have
knowledge of how processes and
policies work and are taking
advantage of it in order to
perpetuate fraud.”
Adjoa said one member of staff,
for instance, was imprisoned for
three years for embezzling
GH¢861,000, (US$184,314), and
another woman had absconded with
almost GH¢1bn.
“Employees are aware of
processes but are circumventing
controls. The Bank of Ghana is
looking to increase controls so
employees can no longer do this,"
explained Asamoah, adding the
bank was addressing the absence of
standard business practices among
certain vendors. "Due to the high
cost of infrastructure, some vendors
are outsourcing core banking
services. This is wrong because most
of these banks do not comply to the
central bank's rules. They are
accessing data from banks then
selling that information on, which
we also looking to address."

We need to monitor our cyberspace if we
wish to see our banking industry thrive”
ADJOA ASAMOAH, INFORMATION SYSTEMS AUDITOR,
BANK OF GHANA
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Adjoa Asamoah, Bank of Ghana’s information systems auditor, speaking at the Tech
in Ghana London conference. (Source: AB2020)

Tackling fraud
To tackle this problem, the Bank of
Ghana is ensuring banks put
information security management
systems in place. It is introducing a
three-year cyber security project
aimed at enhancing systems, with
an emphasis on financial
institutions which have outsourced
their data. This is going to be done
in nine thematic phases covering
the area of architecture and design,
documentation, government
structure, risk management and
compliance, and information
handling. Cyber security units will
collate all fraud issues, access
systems, and undertake risk
analysis. The final phases will
involve firm management, secure
file exchange and network security.
"We are also going to adopt
measures for biometric verification
to uniquely identify all bank
customers. So customers can have
one ID for all bank accounts, rather
than just username and passwords,

we have gone way beyond that.
These interventions we believe will
help consolidate gains made in the
area of information security."
She said financial institutions must
mount a strong defence if they want
to effectively tackle cyber crime which
includes paying attention to the role
of senior management. "The Bank of
Ghana is going to ensure that the
people at the top understand what is
going on and pay close attention to it.
It has to be come a table agenda in
the boardroom." ■
Latest figures suggest Ghana’s
banking industry assets stand at
US$14.8 bn, up from US$11.9bn.
This represents year-on-year growth
of 24.6 per cent.
A survey of customer behaviour
among Ghanaian account holders
show that 67 per cent of the
respondents save, while 40 per
cent invest. Only 10 per cent of the
respondents borrow money.
(Source: Asoko Insight)
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Nigerian banks square up to economic challenges
Nigeria’s banks remain upbeat on the long-term growth potential of the industry, despite a
stuttering economy and a liquidity squeeze, Martin Clark reports.
igeria’s banking and financial
sector has developed rapidly
in recent years on the back of
a fast growing economy and the
general uptake of technology across
the country.
It has spawned new product
innovations and other services and
expanded the industry’s reach and
ability to serve the Nigerian people.
Leading players in what is a
highly competitive market include
Zenith, First Bank of Nigeria (FBN)
and Guaranty Trust Bank (GTB).
The international profile of the big
banks – Zenith listed US$850mn
worth of its shares on the London
stock market in 2013, for example –
underscores how far Nigeria’s banks
have come.
The oil price slump, however, has
hurt Nigeria’s energy sector which
has dented economic prospects.
Indeed, with the economy falling
into recession for the first time in
years, and the naira losing around a
third of its value against the US
dollar last year after the Central
Bank of Nigeria (CBN) stopped trying
to peg it, there is plenty to ponder.
While Nigeria’s long-term
potential remains undisputed –
providing a strong platform for its
banking sector continues to grow
further – the current climate has
presented multiple challenges.

N

Ratings agencies downgraded
some of Nigeria’s best-known
institutions following a similar
revision to the national outlook,
which is often closely linked to oil
market fluctuations.
The knock-on effect is that the
Nigerian banking sector overall has
experienced worsening asset quality
as a result of the weakening
economy, problems in the oil
industry, and exchange rate
pressures on borrowers to service
their loans.

Liquidity squeeze
One issue that all institutions have
been grappling with is the new
foreign exchange (FX) regime, which
has provided limited respite in
accessing foreign currency in the
interbank market.
Fitch Ratings said in February that
it is monitoring all banks' abilities to
meet maturing external obligations
given current difficult market
conditions and limited supply of
foreign currency from the CBN.
FX forward contracts provided by
the CBN since June 2016 have
helped the banks access foreign
currency to reduce a large backlog
of overdue trade finance
obligations. These were either
extended or refinanced with
international correspondent banks.

However, Fitch says access to FX
will remain severely restricted until
the CBN can establish the credibility
of the Interbank Foreign Exchange
Market (IFEM) and bring down the
spread between the official rate and
parallel market rates.
Allied to this is speculation over
Nigeria’s own currency and the
ongoing spectre of devaluation.
Further depreciation of the naira
against the dollar would negatively
impact banks’ regulatory capital
ratios, Fitch warns, due to the
translation effect of risk-weighted
assets (RWAs).
“Some banks have limited buffers
over regulatory minimums and
further erosion of capital ratios
beyond our expectations could be
credit-negative.”

Digital banking
A central feature of the industry’s
development has been the
expansion of technology, including
the rollout of enterprising mobile
banking solutions.
Ecobank said in March that it
expects to grow its digital banking
platform to boost its customer base
almost ten-fold across Africa in the
next few years from about 13
million at present to 100 million by
2020. It has already signed up
approximately 1.5 million personal

The Top-10 Nigerian Banks by Capital (US$mn), year-end 2015
Banking Groups
Zenith Bank
First Bank of Nigeria
Guaranty Trust Bank
Access Bank
Ecobank Nigeria
United Bank for Africa
Diamond Bank
Fidelity Bank
First City Monument Bank
Sterling Bank

Capital

Assets

CAR

2,837
2,036
1,673
1,536
1,099
1,004
912
729
606
413

20,339
20,168
12,815
13,154
9,108
13,973
8,900
6,252
5,886
4,058

13.9
10.1
13.0
11.6
12.0
7.1
10.2
11.6
10.3
10.1

Profits
(%)
638
52
613
381
58
347
36
71
39
56

ROE
(%)
22.4
2.5
36.6
24.8
5.2
34.5
3.9
9.7
6.4
13.5

ROA
Loans to Cost income
(%) Assets ratio
ratio
3.1
57.3
50.9
0.2
58.8
55.7
4.7
55.5
30.2
2.8
55.4
57.6
0.6
45.5
60.6
2.4
39.1
61.2
0.4
50.2
56.3
1.1
55.1
71.6
0.6
52.7
69.74
1.3
50.6
62.4

Source: THE BANKER January 2017
Capital= Shareholders' equity or core "Tier-1" capital. Assets = Cash and short-term funds, demand balances with other banks, loans/advances (business
and personal lending), project finance, short-term investments (Treasury bills), equity holdings (including stakes in non-banking ventures), debt stock and
fixed assets. CAR = Capital asset ratio - a measure of underlying financial strength. Profits = Pre-tax earnings in US$ millions for end financial reporting
year. ROE = Return on equity (core capital). ROA = Return on total assets deployed. The health of a single bank is measured by annual returns on
equity and total assets.
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accounts through its mobile app.The
bank operates in 40 African
countries although its largest
business is in Nigeria. Here, it is
reinforcing its commitment to the
consumer market, in part, a
response to the commodity
price slide and unfavourable
currency swings.
“We have brought financial
services to the mobile phone to have
instant account, payment and
receipt across Africa,” said Ecobank's
head of consumer banking Patrick
Akinwunta in a Reuters report,
adding that digital operations will
help reduce the company's cost
base.
It is a market where there is room
for growth, and at low cost, because
only a minority of people have bank
accounts.

Retail services
Focusing on the high potential retail
market is especially appealing for
Nigeria’s financial services sector.
Another of the country’s
institutions, Sterling Bank, revealed
it would be concentrating on
growth, driven by retail customers,
rather than through more costly
acquisitions.
Fidelity Bank is also looking to
boost retail customers, while
another, Wema Bank, is focusing on
attracting more retail customers via
its digital banking operations.
However, the advance of digital
and mobile banking has resulted in
branch closures, in the case of some
players such as First City Monument
Bank, to reduce costs.
More importantly, despite any
economic concerns or hard access to
foreign currency liquidity,
underlying performance is still
moving in the right direction.
Nigeria's Access Bank said lending
grew by 32 per cent last year, far
above its 2016 target, largely due to
a devaluation which drove up the
naira value of foreign loans. ■
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GOVERNANCE | REPORT

“Governance in the public and private
sectors needs to be addressed”
Self-made billionaire Dr Mo Ibrahim talks about the public image of Africa, corruption and how good governance is
vital to reforming the continent in the long-term.
he paradox of Africa is
nobody knows the good guys;
we only know the bad guys,"
announced Dr Mo Ibrahim to peals
of laughter at the Oxford Business
Forum Africa.
"You don't know your history,
your people," he continued, "You
only know what CNN and BBC tell
you about Mugabe."
Only someone with Mo Ibrahim's
credentials could get away with
berating most of the academics and

T

business people in the audience, but
everyone was enthralled with the
man, who was once named
Britain's most influential black
person and is credited with
transforming the continent.
It was an iconic moment for the
forum, organised annually by Oxford
Business Saïd School, to have Mo
Ibrahim sharing his experience and
knowledge about Africa.
The Sudanese billionaire made his
name after setting up Celtel, his
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Dr Mo Ibrahim during his opening address at the Oxford Business Forum Africa last
month. (Photo source: Oxford Business Saïd School)

mobile operator business, in 1998,
that went on to become one of
Africa's most successful companies.
There were only two million mobile
phones in Africa; by the time he sold
it to Kuwaiti mobile operator, MTC,
in 2005 there were 100 million.
For the past 10 years, Mo Ibrahim
has been promoting good
governance in Africa through the Mo
Ibrahim Foundation, which awards
former African presidents a sizeable
cash prize for 'demonstrating
excellence in African leadership'.
Last year, however, no one made the
cut for the prestigious award, to
which no mention was given at the
forum last month.
Instead he enlightened the
audience about his perspective on
Africa. He said, "I really don't like
these prescriptions of Africa floating
around; Africa is a basket case,

Africa is rising, or that Africa is the
best thing since sliced bread.
Africa is made up of 54 countries –
[some of those guys are a basket
case] – but there are different
business and political environments
for each country, which we should
respect, instead of trying to brush a
whole continent with the same tag;
it is unfortunate."
He continued, "When people ask
me what do I see about Africa? I
think we have been exposed to too
many Oxfam TV advertisements –
[all these NGOs mean well and are
wonderful people] – but with it
carries unintended consequences. It
clouds people's views that Africans
are sick people that need help.
African people are, however, more
fitter than anybody, nobody runs
faster than Africans and nobody
plays football better than Africans.

www.africanreview.com

S05ATRApril2017Nigeria_Africafintech_ATR-NewMasterTemplate201629/03/201716:30Page27

REPORT | GOVERNANCE

Let us be realistic about our view of
Africa. It has ugly sides and
beautiful sides it’s like any other
place in the world."
He made reference Africa’s past.
“It has a sad history, we have
experienced slavery and
colonialism, but all this stuff
finished 50 years ago. We need to be
realistic about what have we done
in those 50 years. We need to stand
up and accept what is wrong with us
to move forward.”

Corruption
On the issue of corruption, he urged
that it was possible, based on his
experience with Celtel, to do
business in Africa without resorting
to bad practice.
"There is not only the corrupt
politician or civil servant, there is
also the corrupt businessman. For
each corrupt politician, there are 12
corrupt businessmen," he said.

He took a swipe at the European
governments' stance in fighting
against corruption, and called for
a "consistent" approach for all
nations to adopt.
"At least in Africa, African countries
are taken to court," he explained.
"That speaks a lot about the rule of
law in many African countries.
Corruption has always been in Europe
until the year 2000. But do you know
of any French, German or Swedish
convictions? So does that mean it is
OK in the West to be corrupt and do
whatever? Lets be consistent."
The 71-year-old heavily criticised
the US congress for voting to stop
the Anti-Corruption Disclosure Rule
in February, which would have
improved transparency in business
transactions of US oil, natural gas or
mineral companies. It would have
required them to disclose any
payments to foreign governments
for resource rights.

"American companies
complained that they would be
disadvantaged," said Ibrahim. "This
is unfortunate and is very sad to see
a country who was at the forefront
of anti-corruption allowing
companies to pay for whatever they
want. It doesn't help."

For each corrupt
politician, there
are 12 corrupt
businessmen.”

Philanthropist or not?

DR MO IBRAHIM

He said he would not call himself a
philanthropist. "I don't go around
giving food,” he added.
"I think of myself as an activist. The
reason is simple, it became obvious
to me during my time in business
unless we address the issue of
governance in Africa we will never
reform. I'm not just talking about
governance in the public sector but
in the private sector as well. That's
why I started the foundation and
decided that all the money I made
would go back into Africa." He
quipped that there was ‘no factory’

able to generate great leaders,
challenging the audience, “It’s up to
you to take action.”
Since the Ibrahim Prize was
launched in 2006, it has been
awarded four times. The previous
Laureates include President
Hifikepunye Pohamba of Namibia
(2014), President Pedro Pires of Cabo
Verde (2011), President Festus
Mogae of Botswana (2008), and
President Joaquim Chissano of
Mozambique (2007). ■
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Angola Cables joins with NAPAfrica for
network growth
Telecoms operator Angola Cables is to expand its
network reach and peering capabilities across the
globe after linking up with NAPAfrica.
NAPAfrica is Africa’s largest internet exchange
point, with more than 240 unique connected
networks and 140Gbps of peering traffic. It is
located within all Teraco data centre facilities and
provides peering across sub-Saharan Africa from
sites in Johannesburg, Durban and Cape Town.
Angolan Cables hopes the partnership will help
it become a major IP transit and MPLS player in
Michele McCann, business development manager,
sub-Saharan Africa. It has customers located across Teraco
the continent.
Michele McCann, business development manager at Teraco, says the move will increase
interconnection between Angola and the rest of the world.
“This is not simply about peering, the collaboration will impact Internet connectivity across several
countries and improve the services of Angola Cables as well as create a platform for the country to
compete on a global stage.”
Darwin Costa, IP product manager at Angola Cables, says the operator, together with the Angolan
government, are working to build Angola into a major telecommunications hub.
“It is vital to ensure that the African traffic remains within the continent, and at the same time
customers are guaranteed improved Internet connectivity.”
He says another aim is to enable super-fast access to Europe from South Africa via its main hub in
Lisbon and the European ring network.
Founded in 2008, Teraco Data Environments is the first provider of resilient, carrier, cloud and
vendor neutral data environments in South Africa. It is also the biggest data centre in Africa.
McCann says that NAPAfrica is committed to assisting Angola Cables in becoming a main hub on the
West Coast of Africa: “Through our peering exchange and neutral platform we can link Angola and its
neighbouring countries, as well as connect South and North America with the hub in South Africa. This
project proves that peering is not just about connectivity, it is about growing networks and enhancing
business across the continent. It boosts business in Africa and that is what it is all about for the team.”

SOUTH AFRICAN FIRMS STILL NOT READY FOR
DIGITAL AGE
South African companies remain largely unprepared for the future and the increasing impact of digital
technology, a new report shows.
In a new report, ‘Rewriting the rules for the digital age’, Deloitte issues a call to action for firms to
reconsider their organisational structure, talent and HR strategies to keep pace with digital disruption.
“Technology is advancing at an unprecedented rate and these innovations have completely transformed
the way we live, work and communicate, both globally and here in South Africa,” said Trevor Page, director
human capital at Deloitte Consulting. “Technologies such as artificial intelligence (AI), mobile platforms,
sensors, and social collaboration systems have revolutionised the way we live, work and communicate.”

“NIGERIA IS NOT BETTER TO
INVEST THAN GHANA”
IPMC CEO Amar Hari came quickly to the
defence of potential investors thinking about
starting a tech business in Ghana.
Hari vehemently disagreed with Ido Sum,
investment director of TLcom Technology
and Innovation for Developing Economies
Africa, who suggested Ghana was unable to
compete with Nigeria, Africa's largest market
for technology investment opportunities.
Speaking at the Tech in Ghana Conference
in London, organised by AB2020, that
brought Ghana's leading innovators and
entrepreneurs together to share industry
updates, Hari said: "It's a wrong notion that
only companies of Nigeria are positioned in
the best place and a small country like
Ghana cannot offer the same potential. With
26 million people living in Ghana, we can
achieve it."
Hari explained that 25 years ago he had
the opportunity to start his IT company
IPMC, in either Nigeria or Ghana, but
decided to begin his business in Ghana,
which now operates in more than 25
locations with more than 800 employees.
He was responding to Sum's statement
whose company has been working in African
tech for 10 years, that Ghana was not a big
enough market for tech investors.
Sum previously told the investment and
funding panel: "Up until four or five years
ago, Accra was much more of a hub for
emerging tech start-ups," saying they still
only wanted to serve Ghana first and failed
to serve a region in the same way as Nigeria.
He added: "Although we are starting to see
Ghanians think more regionally, without
start-ups having this pan-African thinking it
will be harder for investors to give them a lot
of attention in Ghana."
Yofi Grant, chief executive officer of the
Ghana Investment Promotion Centre, added,
"We are currently re-positioning ourselves in
West Africa, not just in Ghana or Nigeria.

BRIEFS

Mobile 1 is the only Tier One Global
Partner in Africa.
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Tier One for Mobile 1

Bank auctions go live

South Africa’s Mobile 1 has been appointed as a
Tier One Global Service Partner by IBM. It
becomes the first Tier One Embedded Solutions
Partner on the continent.
The partnership allows the company to work
directly with IBM decision makers, while garnering
the IT stalwart’s full support. “We are delighted to
be named the preferred partner to work through,
as the first and only Tier One Global Partner in
Africa,” said Brad Fraser, Mobile 1 chief executive.

The first live forex auctions between the Bank of
Ghana and Ghanaian commercial banks as well as
the Bank of Uganda and Ugandan commercial
banks have been completed using the Thomson
Reuters Eikon Auctions app. “The purpose is to
improve the efficiency of the forex auction process
in the Ugandan market,” said Philp Wabulya,
executive head of operations for Bank of Uganda.
“With no cost to banks we have deployed a
solution which benefits the whole market.”
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First live forex auctions completed using
Thomson Reuters Eikon Auctions app.
(Source: Shutterstock)
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Partnering for prosperity
Opportunity International’s global chief executive, Vicki Escarra, believes that by partnering with women, poverty
can be overcome. Stephen Williams reports.
icki Escarra is very clear that
the organisation she leads is
not a charity. Rather, it is a
non-profit NGO that has a very
simple objective – to eliminate
extreme poverty by 2030. “That's
what we're all about,” she insists.
“We currently serve 16 million
people, primarily women who are
living below the poverty line, focusing
on financial services which involves
savings, insurance and training.”
For 45 years, Opportunity
International has been battling
poverty worldwide. In Africa, their
priorities tend to be women living in
rural areas. Usually the challenge is
supporting women with microlending to underpin their
smallholder farming operations,
typically proving the finance for
inputs such as seed, fertilisers,
insecticides and agricultural tools.
“Microfinancing is the principal
enterprise of Opportunity
International,” says Escarra. “But
that's not its only focus – there is an
important education element.
“It’s really a unique enterprise in
the way that it is able to benefit
communities,” she adds, “but does
not do so in a way that undermines
them. They keep their independence,
their self-determination.”
Nor does Opportunity
International work in isolation. “We
are in a working group of the CEOs
that are involved in the
microfinance industry. We meet
every month. We meet face-to-face
once a quarter,” clarifies Escarra.
“There is VisionFund, Axion,
Women's World Banking, Care,
Grameen et al who are all members
of this working group. And we've
eight sub-committees that work
together on issues like fundraising
techniques to strategic planning.
“We have collectively just
completed a big piece of work in

V
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Opportunity International supports women with microfinancing for their farming
operations. (Source: Shutterstock)

Uganda with all our organisations
coming together to see how we can
best work together.”
Just days before African Review
spoke to Escarra, Opportunity
International announced that they
had received a US$1mn grant from
the Bill and Melinda Gates
Foundation. Escarra says they also
have some very generous corporate
benefactors citing Caterpillar, Cisco
and Goldman Sachs.
Opportunity International states
that it has used US$9bn in
operations over its 45-year history.
But Escarra is quick to point out that
this money had been expended as
loans, been repaid and recycled or
reinvested as new loans.
But a new development that
Escarra is clearly very excited about
is an alliance it has formed with
MyBucks, a pioneering African
FinTech company. Like Opportunity
International, MyBucks has been

involved in what is known as
microfinance, but has developed a
new approach to evaluating
financial risk.
One of the major challenges to
expanding financial services in
developing countries has
traditionally been the lack of credit
data.
But with proprietary technology,
MyBucks has gone some way in
overcoming this barrier to providing
financial services to those
consumers who are at the ‘bottom
of the pyramid’ with fresh ways to
assess risk in the absence of credit
bureau data.
Of course, MyBuck’s technology is
a closely guarded corporate secret,
but it could be as simple as
analysing mobile phone data or the
customers use of social media.
MyBucks has operations in eight
African countries, including
Botswana, Kenya, Malawi, Namibia,

We're very excited to be joining forces to
impact and improve lives in Africa
DAVE VAN NIEKERK, GLOBAL CEO, MYBUCKS

South Africa, Swaziland, Zambia and
Zimbabwe, as well as in two
European countries, Spain and
Poland.
The partnership between
MyBucks and Opportunity
International marks the first time a
FinTech company has acquired
banks to bridge the gap between the
virtual and traditional worlds of
banking – to enable faster, more
efficient and less expensive access to
financial services for clients.
This move is contrary to the
current trend worldwide where banks
are acquiring FinTech companies to
add value and expand services.
"This is truly a groundbreaking
partnership between an
international non-governmental
organisation and a leading fintech
company in Africa," said Dave van
Niekerk, global CEO of MyBucks. “It
offers the best of both worlds by
combining MyBucks products, credit
expertise and technology with
Opportunity International’s network,
client base and expertise in using
financial services to create and
expand businesses that help break
the cycle of poverty. We're very
excited to be joining forces to
impact and improve lives in Africa.”
The deal sees Opportunity
International selling the majority of
its shares of six banks serving subSaharan Africa to MyBucks, and
simultaneously becoming a
significant shareholder in MyBucks.
The fit between MyBucks and
Opportunity International looks
sensible with little in the way of a
geographical overlap. But FinTech
has the undoubted benefit of
reducing operational costs while
Opportunity International’s
ambition to serve the 460 million
unbanked Africans in sub-Saharan
Africa could be one step closer to
becoming a reality. ■
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Science and technology is central to
Ghana’s development
Ghana’s quest to transition from its current status of a lower to middle income country and progress into a
developed nation will never materialise unless it makes science and technology its development priority.
Ghanaian correspondent Emmanuel Yartey reports.
s far as Ghana is concerned,
science and technology
infrastructure is lacking; it is
not developed and almost in a
moribund state, a sharp contrast to
Ghana’s first President, Dr Kwame
Nkrumah’s science and technology
revolution in the 1950s through to
the 1960s. Examples of his legacy
include the Atomic Energy
Commission at Kwabenya, Ghana
Academy of Arts and Sciences in
Accra, Kwame Nkrumah University
of Science and Technology in
Kumasi in the Ashanti region and
the Tema Oil Refinery (TOR), in
Tema in the Greater Accra Region.
For science and technology to
become a way of life for citizens,
the work needs to begin with
children in all learning centres to
help whip up enthusiasm in these
subjects to start showing their
inventive talents. And such a plan
must be made sustainable.

A

Government action
The government must, as a matter
of urgency, commit itself to
gathering science and technology
professionals to encourage and
support gifted children and young
adults in these areas. This needs to
be done in terms of financial
support, and in kind to help the
nation's development. If this is
implemented on a sustainable basis,
as the years go by, Ghana will begin
to witness the real change in
development for which its people
have been yearning for decades.
Minister for environment,
science, technology and innovation,
professor Kwabena FrimpongBoateng says Ghana’s development
can be fast-tracked if it prioritised
the use of science and technology.
“We have to start from the schools
with Science, Technology,

30

Engineering and Mathematics
(STEM) and let the children know
why things are done. We need to
create a critical mass of scientists
because the science and technology
infrastructure in Ghana is very
weak.”

Financial investment
According to Professor FrimpongBoateng, the lack of prominence
given to science and technology
finds expression in the amount of
financial resources allocated to the
sector. He added, “We have to find
the money for it. We spend just
about 0.25 per cent of our GDP on
research and development and we
know we have to push it up to at
least one per cent and at best, 2.5
per cent. So if we budget for it, we
will get dividends.
“If we say we don’t have money
for research and development, then
we will remain where we are. The
difference between us and
developed countries is technology.
The poverty gap is a technology
gap, so we have to do whatever to
bridge that gap.”
Professor Frimpong-Boateng, a
physician and cardiothoracic
surgeon, says there is a huge volume
of urban waste, such as old lorry
tyres, plastics, sawdust, dirty oil and
other rubbish, which can be turned
into fuel, which could benefit the
national economy.

Using tech to deal with
waste
He says, “We could recycle lorry tyres
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and convert them into fuel. Dirty
engine oil, which is thrown into
gutters, can be used again if we had
the technology to remove
impurities. We can make money
from it as well as save the
environment.
“We want to recycle hard plastics
which can be used again or to
produce energy. We want to
embrace electronic waste
management that can be used to
generate power and build biogas
plants from faecal waste. We will be
contacting members of parliament
(MPs) in their various constituencies
on some of the projects in terms of
energy. In addition, in areas where
they grow maize, when they have
harvested the crop, whatever is left
for us we can prepare breakers from
those things. If they harvest
groundnut, they should leave the
husks for us, we could turn them
into activated carbon and so on. If
they have sawdust; they should
leave it with us, and not dispose it in
the river and spoil the sawdust. We
could use bamboo to produce wood
gas for powering plants.
“I don’t think there should be any
landfill sites because these things
that we call waste are raw material
that we need to produce either
energy, compost or something else."

Education is central
Ghana’s President, Nana
Akufo-Addo, indicated that
education in science, technology,
and innovation should be at the
centre of Africa’s attempt to

Science and technology infrastructure in
Ghana is very weak.”
PROFESSOR KWABENA FRIMPONG-BOATENG

modernise and develop itself.
“We have no doubt that at the
centre of Africa’s attempt to
modernise and develop is education.
It is the centerpiece of our thinking.
Even in the political documents that
have been put out in our manifesto,
education, especially science,
technology and innovation are at the
very centre of our vision of what can
happen to Ghana.”

Follow Asia’s example
Therefore, science and technology
are integral to the business affairs of
all nations globally. But what is
essential is their application for
national development. Countries
like Japan, China, South Korea,
Singapore and Malaysia are making
great strides in all aspects of
national development with the help
of science and technology. For
instance, South Korea has branded
itself in the electronic business
globally with LG, Samsung and
Daewoo.
But Ghana’s problem has to do
with implementation of its policies on
science and technology. The country
needs a different orientation from the
present nonchalant attitude.
After leading the International
Monetary Fund (IMF) team to assess
Ghana’s economic performance, Joel
Toujas-Bernate, said while Ghana’s
estimated economic growth of 3.6 per
cent in 2016 exceeded our target of
3.3 per cent, the decline in inflation
has been slower than expected.
He said, “The current account
deficit narrowed to six and a half
per cent of GDP, contributing to a
small build-up of foreign exchange
reserves.”
While Ghana’s economy is still
facing challenges, the development
of science and technology is
essential to the nation's growth. ■
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Intelligent metering could ease South
Africa’s water crisis

MASSIVE POTENTIAL FOR
OFF-GRID SOLAR

Intelligent metering platforms could play a vital
role in easing South Africa’s water problems.
That’s the view of Johan Jansen van Rensburg,
portfolio manager, cross industry solutions,
T-Systems South Africa, a tech company.
South Africa is the world’s 30th driest country
and has seen the devastating impact of
prolonged droughts over the past 18 months on
its economy and people.
According to van Rensburg, it’s time to take
the issue far more seriously, especially in an era
T-Systems found six per cent of SA households were
losing one litre of water per hour due to leaks. (Photo
of global warming, and intelligent metering
source: Shutterstock).
systems could play an important role in helping
to better understand water usage, know where water is being wasted, and start making positive
changes.
“While this drought may be drawing to a close, there will be more in the future. The only way for us
to prosper will be for millions of South Africans to take the issue more seriously, and conserve this
precious resource wherever they can.”
Huge amounts of water are still being wasted. In trials with the Western Cape town of George,
T-Systems found that up to six per cent of households were losing one litre of water per hour due to
leaks, resulting in 1.7 million litres of wasted water in the town each year. It is a scenario that is played
out in every village, town and city, nationwide.
But it’s not just in reducing leaks that these platforms can play a role.
“With the water metering platform integrated into the same platform as smart electricity metering,
it becomes possible for households to overlay data about their electricity usage, with data relating to
water usage,” says van Rensburg. “This gives homeowners a perspective on how much of their water is
used for various appliances – such as the geyser, the dishwasher, the garden, or the pool.”
Combined with sensor-based technology in the pipes, smart metering platforms also enable
municipalities to check the quality of the water, swiftly picking up any issues (such as chemical
imbalances or sediment deposits) and minimising their impact. For municipalities, such systems can
support broader water conservation programmes, while ensuring accurate billing and collections.

African governments must increase
investment in off-grid and mini-grid clean
power solutions – which are cheaper and
quicker to install than mega-projects, such
as dams and coal-fired plants – if they are
to boost the continent’s energy profile, says
a new report from Kofi Annan’s Africa
Progress Panel.
“What we are advocating is for African
governments to harness every available
option, in as cost-effective and
technologically efficient a manner as
possible, so that everyone is included and no
one is left behind” said Annan at the launch
of the report in March at the African
Development Bank’s Abidjan headquarters.
According to the report, Lights Power
Action: Electrifying Africa, of the 315 million
people who will gain access to electricity in
Africa’s rural areas by 2040, it is estimated
that only 30 per cent will be connected to
national grids. Most will be powered by offgrid household or mini-grid systems, where
small-scale renewable energy technology can
play a meaningful and immediate role.
Off-grid solar is flagged as a breakthrough
technology with “vast potential: to advance
access to electricity throughout Africa, the
report state.
“Off-grid solar products – including superefficient appliances designed for low-access
environments – can act as rungs on an
‘energy ladder’, providing a range of energy
services to households and enterprises with
different energy needs and incomes.”
Such systems were supported with the
spread of mobile technology, presenting
households with an opportunity to access
lighting and power for charging phones and
fridges, cut household spending on less
efficient fuels and enjoy health benefits from
clean home energy. New business models
and pay-as-you-go systems are extending the
reach of renewable markets.”

SMART HAND PUMPS BOOST GROUNDWATER ACCESS
Simple hand pumps fitted with smart devices could improve water supply for millions of people in Africa, a
new report suggests. Africa’s shallow groundwater systems (of less than 80 metres depth) already supply
domestic water for around 200 million Africans using some one million hand pumps.
Many of these pumps were distributed as a low-cost, durable technology in the 1980s to supply drinking
water to rural communities. Now, a team from Oxford University says that low cost mobile sensors fitted to
the pumps could solve many water shortage problems for such communities.
In 2012, the researchers started a trial in Kenya where hand pumps in 60 villages were fitted with data
transmitters to monitor the motion of the pump and the amount of water extracted on an hourly basis.
The device improved pump down-times from more than a month to several days by alerting local
mechanics via the mobile phone network when failure events occur.

BRIEFS
Russia unveils Africa carbon deal

Aera Group teams up with Russian Carbon
Fund. (Photo source: Shutterstock)
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Aera Group, the largest supplier of African
carbon credits, and the Russian Carbon Fund
have announced a new partnership to provide
Russian buyers with direct and long-term
access to high quality African carbon credits.
The carbon transactions are intended to
offset the carbon footprint in Russia and
internationally, by airline passengers, in
particular, with first pilot transaction executed
on 14 March.

WWF tests Eskom on green power

WWF says its essential South Africa has to
put more renewable energy on the grid.
(Photo source: Shutterstock)

WWF South Africa has challenged South African
power utility Eskom with a petition to expedite the
use of renewable energy in the country.
Eskom is reluctant to sign further contracts under
the nation’s renewable energy independent power
programme, citing high costs. But WWF says its
essential if South Africa is to put more renewable
energy on the grid. “We know Eskom has the power
to unblock this hold-up, and thus enable all the
socio-economic and environmental benefits.”
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Caption

Water treatment challenges in Lagos
Water, water everywhere but very few drops to drink; said to be the
fastest growing city in Africa, Lagos has a huge challenge providing
its population with potable water. Tim Guest reports.
ater management challenges are not
simply the preserve of any one city or
nation in Africa, but a widespread issue
faced by many. However, Africa’s fastest growing
metropolitan area, the port city of Lagos, which
covers one third of Lagos State, has a sprawling
population of 21 million, according to the
National Population Commission of Nigeria – and
the numbers keep rising. That creates a major
headache for the government, as some reports
suggest the demand for clean potable water
outstrips supply by as much as 330 million gallons
per day (MGD). Inadequate infrastructure and
poor past planning contribute to a problem,
which sees only some 10 per cent of the city
population served by the public water utility,
Lagos Water Corporation. The remainder,
domestic and small businesses alike, are faced
with having to source their potable water from
private boreholes, private vendors or, in the case
of businesses, taking on the services of private

W
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water treatment companies, widespread across
the conurbation.
The irony is that Lagos, as a port city, is
surrounded by water, but waters of Lagos Lagoon
and the surrounding ocean are unfit for human
consumption. As a result, many turn to
groundwater as their primary source, with
boreholes widespread across the region, though
sited and drilled by skilled companies and
drillers, as well as huge numbers sunk by
unskilled ‘technicians’. With its proximity to the
ocean, however, the danger of salt-water entering
the fresh water domain, is a serious problem.

Official Bodies
The Lagos State Water Corporation (LWC) is the
government water agency responsible for
providing potable water to the conurbation of
Lagos, ensuring water supplied to any domestic or
business premises conforms to the Nigerian
Standard for Drinking Water Quality (NSDQW) for

clean and potable water.
Increasing production and access to potable
water are among the major priorities of the LWC,
but it faces major challenges from infrastructure
that requires significant improvement and
upgrading to stem unquantifiable levels of
leakage, along with the age-old problem of
infrastructure theft.
When it comes to waste water management,
working alongside the LWC is its sister
government department, the Lagos State Waste
Management Office (LSWMO). This department is
responsible for the establishment of fundamental
wastewater policy reforms. These reforms are
aimed at addressing all wastewater management
concerns and issues in urban, semi-urban and
rural areas of Lagos state. Together with
regulatory responsibilities, the LSWMO has the
task of monitoring and supervising all public and
private wastewater equipment and infrastructure,
ensuring that private wastewater treatment plants
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are operating efficiently and the quality of the
products being produced by whatever form of
treatment being used, e.g. reverse osmosis, are,
indeed, potable and fit for human consumption.
The department is also responsible for conducting
research into the development and the
implementation of environmentally friendly
technologies for wastewater management with
emphasis on recovery and re-use. The services it
offers include consultancy services for businesses
and industry on the design, construction,
operation and maintenance of wastewater
treatment facilities, the management of
wastewater haulage trucks and the evacuation
and haulage of sewage. The department provides
public education and monitoring to ensure
compliance on wastewater matters, including on
the operation and maintenance of wastewater
treatment plants and systems.
Yet there is no getting away from the fact that
the LWC faces a demand gap that exceeds
330MGD and the majority of the population have
to rely on themselves to source water.
Private boreholes drilled by private companies,
tankers delivering supplies from private sources,

www.africanreview.com

water carts and wells all provide the needs of the
masses. However, with private underpinning of
the water supply market come purity issues,
contamination issues and other concerns, all of
which require monitoring and careful handling by
the LWC to ensure the groundwater reserves are
not threatened or polluted through improper use.
That said, there will be no let up in demand; it is
estimated that by 2020 the need for potable
water in Lagos will reach 800MGD.

Private Sector Role
One of the main problems in Lagos is wastewater
discharges from pharmaceuticals, metal plating,
chemical industries, textiles and oil refineries,
which are the major cause of water pollution.
This is where many local private water treatment
companies, such as SGS, Edline Technologies,
Emaanth Synergy, BumpaServices, Watersol
Systems and others offer practical water
treatment solutions including the treatment of
ARD (Acid Rock Drainage) and heavy metal
contaminated wastewater.
These companies help fill some of the gaps in
the potable water supply chain for larger

domestic and business use with, for the most
part, efficient and effective water treatment
results. Caution is required when selecting a
private company, however.
Some of the water treatment processes
include lime precipitation with an HDS (High
Density Sludge) process in which limestone/lime
and recycled sludge are added to the limesludge mix tank at the beginning of the process
to become the main neutralisation agent. Other
processes used involve carbon adsorption, ion
exchange, reverse osmosis, electro-dialysis and
other processes. Typically, private companies
will use mobile testing plants and equipment to
determine the exact contamination and come up
with the right system and process and plant to
be installed for the long term. Creating a
sustainable water management plan, not just an
end-of-pipe solution, is essential to such
installations and these private sector companies
will continue to have a major part to play in
keeping Lagos supplied with its water needs
while the government bodies build more robust
infrastructure and implement new strategies for
the future. ■
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International investment in Kenyan
warehousing sector
Kenya’s warehousing and logistics sector is set to
receive an injection of cash after two international
investors pledged US$35mn in support.
CDC Group, the UK’s development finance
institution, and IFC, a member of the World Bank
group, announced in March that they will together
invest up to US$35mn in Africa Logistics Properties
Holding (ALP), filling an important gap in logistics
infrastructure in the region.
ALP is a developer and manager of modern
grade-A warehousing in Kenya.
The investment – US$25mn from CDC Group
The US$35mn investment will be used for ALP’s
developments in Nairobi, Kenya. (Photo source:
and US$10mn from IFC – will be used for ALP’s
Shutterstock)
developments in Nairobi, Kenya, the trading hub
of East Africa, where the lack of quality international standard warehousing space has long been a
constraint on business growth and economic development.
Ilaria Benucci, CDC Group’s investment director said quality warehousing improves operational
efficiencies by reducing waste from poor storage, increasing the speed of product delivery and improving
product security.
She said: “CDC Group is backing ALP because we know that logistics is a critical, yet often overlooked,
part of economic development. Investment in agriculture needs to be supported by an adequate supply
chain to get produce to market. Essential medication won’t work if it cannot be transported and stored in
the right conditions. Our investment will support a company that’s making trade easier in Kenya, and we
hope that it can be the start of an expansion into other African cities.”
The cost of moving goods in Africa is estimated to be on average two or three times higher than in
developed countries and transport costs can count for as much as 50-75 per cent of the retail price of
goods.
ALP is backed by Maris, a Nairobi based private investment business focused on sub-Saharan Africa,
which will also invest US$8mn.
IFC and CDC Group are also joined in the project by Mbuyu Capital Partners, an Africa-focused UKbased asset manager with an investment of up to US$5mn.

NEW CRANE FOR NIGERIA’S ONNE FREE ZONE
Intels Nigeria Limited, a logistics provider supporting Nigeria’s oil and gas industry, has installed a new 600
tonnes Liebherr crane at its Onne Oil and Gas Free Zone.
The Onne free zone, located outside Port Harcourt, offers a mix of services for the oil industry from
pipeline storage and support vessels to housing and other logistics services. The crane, thought to be worth
US$6mn, according to press reports, beefs up handling capacities at Onne to rival any other port facility
in Africa.
“The crane is characterised by rapid and efficient handling of loads up to 208 tonnes,” Chibuisi
Onyebueke, Intel’s Nigeria Limited head, administration and general services, told Nigerian reporters. “With
its extensive boom outreach, the LHM 600 is the ideal cargo handling solution for the type of very large and
ultra large ships operating across the world today.”

UNIVERSAL TRANSPORT
HAULS POWER EQUIPMENT
IN EGYPT
Heavy lift logistics expert Universal Transport is
playing an essential role in the development of
Egypt’s energy sector.
The Paderborn, Germany-based heavy
haulage specialist is engaged in the handling of
a number of high profile projects moving large
items across parts of the North African country.
Universal Transport has invested in 32
modular axle lines from the Faymonville G-SL
series for the transport of various power plant
components. They make up the modular
vehicle fleet with which the newly founded
Universal Transport Egypt (UTE) will accompany
two major projects in the coming months. The
task is to transport goods from the port in
Adabiya to building sites in New Cairo and Beni
Suef, where the country's two largest gas-fired
power plants are presently under construction.
The power plant components to be
transported can weigh up to 190 tonnes.
“This expansion into the African continent
is a new challenge for Universal Transport,” a
Universal Transport statement said. “To
overcome it, the company is relying on
Faymonville as their long-standing and
proven partner.”
Faymonville is a leading manufacturer of
trailers and semi-trailers for the special
transport industry.
The 32 G-SL axle lines are the first new
modular acquisitions for Universal Transport
from Faymonville.
“In Egypt, the vehicles roll with high
frequency between the respective locations,”
Universal Transport added.
It expects to face up to many other
challenges in the region too, in the future.
“As the renewable energy sector is also just
starting to develop, it is expected that
thousands of new wind turbines will be
erected, and the volume of goods traffic is
steadily increasing.

BRIEFS

Oil tanker hijacked off coast of Somalia.
(Photo source: Shutterstock).
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Oil tanker hijacked off Somalia

Kuehne Nagel in Accra

Pirates hijacked an oil tanker off the coast of
Somalia in mid-March, in what is believed to
be the first hijacking of a large vessel in the
area since 2012.
The vessel, Aris 13, which had eight Sri Lankan crew
members on board, was carrying fuel from Djibouti
to Mogadishu when it was approached by two skiffs,
according to the organisation Oceans Beyond
Piracy.
No ransom demand has been made so far.

Kuehne Nagel has bolstered its presence in Ghana
with a new branch office in the capital, Accra.
The logistics giant is looking to strengthen its
profile in the market as the local economy expands
on the back of the country’s nascent offshore oil
and gas industry.
Huge gas reserves are expected to feed new
power plants onshore and drive strong economic
growth in the coming years.
The new office is in close proximity to Tema port.
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Kuehne Nagel opens new office in
Ghana. (Photo source: Shutterstock)
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Fortress launches R650mn logistics park
in South Africa
T
he JSE listed Fortress Income
Fund has launched a R650mn
A Grade logistics facility in
South Africa.
The Louwlardia Logistics Park is
being developed in Centurion in the
Gauteng Province in a prime
location with excellent accessibility
to road, rail and domestic and
international air freight hubs.
It is situated alongside the N1
highway that runs from Cape Town
through to Bloemfontein,
Johannesburg to Beit Bridge on the
border with Zimbabwe.
“It is also well connected to two
major alternative routes (the R21

Birdseye view of the Louwlardia Logistics Park in Centurion, SA.
(Source: Fortress Income Fund).

and N14) and provides easy access to
both Tambo and Lanseria Airports as
well as major centres,” said Grant
Lewington, national leasing manager.
The 90,000 sqm warehouse and a
38m yard will be developed on a
16.7-hectare site and is expected to
be completed within 24 months.
It will provide a suitable platform
for moving mechanised machinery,
heavy loading and putting up racking.
The first phase of a 21,785 sqm
warehouse with 1,843 sqm offices
has since been completed and has
already drawn a great deal of
interest from prospective blue chip
tenants, the company says.

Storage and warehouse facility provides
major benefits for Namibian operation
To support continuing growth and development
at their Tsumeb site in Namibia, Dundee Precious
Metals needed to increase their plant, equipment
and maintenance parts warehouse capacity and
asked Stodec Trading Ltd for help in developing
the designs.
An important production and processing
centre like Tsumeb, needs to be able to access
replacement parts when they are needed. Stock
locations have to be incorporated into an
inventory control system so that they are readily
available and timely replenishment orders can
be issued.
Working with the Dundee Precious Metals
Tsumeb supply chain manager and the Dundee
Precious Metals Tsumeb (DPMT) on-site
operations manager, Stodec Trading Ltd were able
to develop a design and specification which met
the operational requirements.
The storage equipment and layouts were
designed to maximise space utilisation while
giving fast access to the large inventory.
The final design included the following
component parts to match DPMT’s operational
objectives:
• A Stodex structural steel mezzanine floor which
provides 774 sq m (8333 sq ft) of additional
storage area. The floor is designed to support
steel shelving and longspan racking and
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provides for significant future growth.

• Pallet safety gates mounted at Goods In and

•
•

•
•
•

•
•
•

•
•

Goods Out areas allow parts or bulk items
to be loaded at the mezzanine level with a fork
lift truck.
Separate stair units allow for fast order
picking access.
Dexion Longspan racking with adjustable
beams to store a wide variety of components of
different sizes.
Dexion HI280 steel shelving with Maxi Bins to
locate small parts.
Sliding drawer cabinets for high value bearings,
tools and machine parts.
Dexion Speedlock Pallet Racking fitted with
timber decks for both palletised storage and
order picking from part pallets.
Cantilever spigot racks for drive belts, chains
and gaskets.
External heavy duty galvanised cantilever racks
for pipes, shafts and long components.
An insulated cool room area to store parts and
equipment needing protection from high
temperatures.
Steel partitioning and ceilings creating a canteen
area and a warehouse manager’s office.
Mesh partitioning to segregate Goods In and
Issue Areas for security and to protect the edge
of the mezzanine floor.

Dundee Precious Metals expands warehouse capacity
at Tsumeb site. (Source: Stodec)

• Insulated fire cabinet units to store safely
flammable items.
A particular feature is the installation of the
mezzanine floor in the main parts storage area,
which increases space by 8,333 sq ft without
increasing the size of the warehouse building.
Most important of all, is the ability to expand
capacity in the warehouse and to adjust all of the
equipment to suit future changes.
The storage equipment was shipped in
component form to the site from the UK while the
new warehouse building was under construction.
The installation was carried out by a local
installation team under a Stodec trading
installation supervisor so that the final facility
meets fully SEMA & EN international standards.
Stodec have designed and installed warehouse
interiors for mining, oil, gas and logistics customers
in Africa, Central Asia, Europe and the UK.

www.africanreview.com

S07ATRApril2017Warehousing_Aircargo_ATR-NewMasterTemplate201630/03/201715:17Page37

LOGISTICS | WAREHOUSING

Speaking at the launch last
month, executive director Andrew
Teixeira said that Louwlardia was
part of the 1mn sqm of warehousing
due to be developed by Fortress over
the next five years – equating to the
combined investment of an
estimated R8bn in South Africa’s
logistics sector during that period.
"In a tough economy where cost
containment and efficiency are king,
we are actually providing A grade
logistics at a lower cost," Teixeira
explains. "With properties that offer
high tech design including the likes
of solar and natural light to reduce
power consumption, strategic
locations that make for more
efficient distribution and properties
that provide easy access and better
turnaround times, we are effectively
lowering the cost per pallet."
Grant Lewington said that
Louwlardia was an example of the
Grade A logistics facilities that the

www.africanreview.com

fund is developing in three major
areas – Gauteng, Cape Town and
Durban. The increasing demand for
these types of logistics facilities is
driven by imports, primarily through
Africa’s busiest container port,
Durban.
South Africa’s economy is
transport intensive and imports
destined for South Africa as well as
neighbouring countries are expected
to grow. Already logistics is one of
the fastest growing service sectors in
the economy, ensuring a strong
income stream for the fund going
forward.
The fund focuses on development
of prime logistic warehousing, retail
centres and strategic offshore
investments. Fortress owns 336
investment properties valued at
R28.7bn at the end of December
2016 and has one of the largest
logistics property development
pipelines in South Africa.

Sideview of the 90,000 sqm warehouse with good access to
roads and rail hubs. (Source: Fortress Income Fund).

Another national project the fund
is developing is a Union Park in
Germiston, a 24 000 sqm logistics
facility – home to a large
multinational tenant.
Fortress is in the throes of
developing a further 65 000 sqm of
A grade logistics space with the first
13 400 sqm of prime space expected
to be available for occupation by
October 17.
JT Son Construction has been
appointed the main contractor on

the initial phase of the total R300
million project.
“We needed to improve access to
this property. Now that this has
been substantially improved, with a
new entrance we’ve unlocked
excellent land that is particularly
suitable for warehousing and light
manufacturing. We are developing
state of the art facilities that
complement this strategic location,”
says Jason Cooper, development
manager. ■
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Africa must have new urban development
plan for cities to thrive: World Bank
A
frica must upgrade its urban
infrastructure if its big cities
are to be able to thrive and
attract new investment as the
population soars across the
continent, according to the World
Bank.
Africa’s urban population alone is
forecast to double over the next 25
years, the World Bank says, reaching
1 billion people by 2040. The urban
population currently stands at about
472 million today.
In a new report, the bank says
Africa’s cities will have a critical role
to play in their countries’ economic
future, which makes improving
conditions for both people and
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businesses essential.
This means “aggressively”
investing in infrastructure and
reforming land markets, it says, in
order to accelerate growth, add jobs
and improve competitiveness.
The report (Africa’s Cities:
Opening Doors to the World), says
Africa’s cities must open their doors
and connect to the world.
“Better developed cities could
transform Africa’s economies,” said
Makhtar Diop, World Bank vice
president for Africa.
However, investments in African
cities’ infrastructure, industrial, and
commercial structures have not
increased with the rising
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concentration of people.
The report notes the potential for
investments in infrastructure,
residential, and commercial
structures is “great”, which will
enhance agglomeration economies
and connect people with jobs.
Because of this lack of
connection, however, African cities
remain among the costliest in the
world for businesses and for
households, the report notes.
In fact, it says that African cities
are 29 per cent more expensive than
cities in countries at similar income
levels, pushing up the cost of doing
business in all areas, including
transport and logistics.

Moreover, the need for higher
wages to pay higher living costs
makes businesses less productive and
competitive, keeping them out of
tradable sectors. As a result, African
cities are avoided by potential
regional and global investors and
trading partners.
Among the measures vital to freeing
Africa’s cities is to make early and
coordinated infrastructure investments
that help streamline infrastructure and
commercial and industrial
development, with residential housing.
The bank says that what cities do
now will determine their shape and
efficiency not just for years to come, but
for decades or even centuries. ■
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SOLUTIONS | INNOVATION
MOKVELD COMMISSIONS UNIQUE TEST BUNKERS
Mokveld Valves BV for whom Energas
Technologies is the distributor in South Africa,
has commissioned two new test bunkers for
testing critical and high-quality valve systems.
The test bunkers have been engineered to
meet the industry's demands for specific tests,
such as fugitive emissions, PR2 or type approval
testing.
They have been built internally by Mokveld
Valves BV and are automatically controlled,
offering specifications unmatched in the
industry.
The bunkers allow pressure testing with
nitrogen and helium up to 1,200 bar and
temperature testing within a range of -196°C
to 200°C.
By commissioning the test bunkers, Mokveld
Valves BV says it is at the forefront of pressure
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Mokveld Valves BV plans to build two more test
bunkers. (Source: Energas Technologies)

and temperature testing of valve systems. “A
great advantage of having these facilities
in-house is that we no longer need to involve
third parties in our workflow,” said Mokveld

Valves BV spokesman Chris van Assem, adding,
“We can now control the process from the
beginning to the end and customers and
inspectors can watch the process in one visit.”
Mokveld Valves BV, which provides expert
knowledge and highly advanced engineered
valve systems for critical control and safety
applications to the gas and oil industries, plans
to further expand its testing facilities with the
construction of two more test bunkers, which
are expected be completed in 2017 and will be
used for smaller valve sizes.
Energas Technologies has been a leading
supplier of high-end and specialised equipment
to the oil and gas industries in Southern Africa
since 2001. It is also a member of the Southern
African Gas Association NPC and is 30 per cent
black woman owned.

SAGE UNVEILS NEXT
GENERATION OF CLOUD
SOLUTIONS FOR AFRICA

Nordland Lighting still shining brightly
after 50 years of innovation

Sage has announced new cloud solutions to
power African businesses from small start-ups to
large enterprises into their digital future.
The new cloud and desktop accounting,
payroll software and business management
solutions were outlined at the Sage Summit Tour
in Johannesburg South Africa last month.
The main products included Sage Live, Sage
One Payroll in Kenya and Nigeria, Sage X3 with
Cloud deployment and Fast Start configuration
options, all of which aim to streamline
administration processes within businesses.
“Sage’s vision is to empower entrepreneurs
and business owners to spend less time on
administration and more time on what they love
doing,” said Anton van Heerden, managing
director and executive vice-president, Africa &
Middle East at Sage. “We see our customers as
the heroes that build the region’s economy and
we are giving them the tools and technologies
they need to be successful.”
Sage Live, built on the Salesforce Lightning
user interface, is a powerful, customisable, and
cost-effective cloud accounting solution for scale
up businesses. Customers can manage multiple
locations and currencies all in the palm of their
hand, while taking advantage of the add-on
solutions available on the Sage market place and
the Salesforce App exchange. Sage Live will be
available to business builders in South Africa
later this year.
Sage One Payroll in Kenya was due to be
launched in March and in Nigeria by end of June.
The cloud solution integrates smoothly with Sage
One Accounting, offering a complete business
solution for start-up and small businesses.

Nordland Lighting has launched its first Zone 2 LED lights for mining, oil and gas and
petrochemical applications.
The industrial and hazardous lighting manufacturer is making these new lights available in
stainless steel for specific requirements and die-cast aluminium Bulkhead Zone 2 LED luminaires.
"There is a definite move towards LED technology in industrial and hazardous lighting, due
mainly to the cost-saving and increased safety benefits," said Nordland Lighting engineering
manager Eben Ferreira.
LED lights are more robust than normal fluorescent lamps and do not need anti-vibration lamp
holders for conveyor or high-vibration applications, which is a significant cost-saving, particularly
for the mining industry.
Sales manager Johann Lamprecht said, "We offer good reliable products with an affordable
pricing structure. We look after our customers’ needs, ensuring we supply the best suitable product
for their direct requirements, all in a highly competitive market."
In addition, the manufacturer works closely with the South African Bureau of Standards to
ensure that all of its light fittings are not only approved, but comply with the latest specifications
and regulations.
“Our entire lighting range has retained its permit mark for application in potentially explosively
areas since 1977, while our non-hazardous products comply with SANS/IEC 60598, in addition to
carrying the Safety Mark,” Ferreira added.
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LED lights are more robust than normal fluorescent
lamps. (Source: Nordland Lighting)
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AIR CARGO | LOGISTICS

Air cargo traffic takes
off after slow start
New statistics from IATA show African air freight
growth has risen by almost 11 per cent.
ew air freight statistics from the International Air Transport
Association (IATA) provide Africa’s air freight industry with much to
cheer about. In 2016, African carriers saw the fastest growth rate in
years with freight demand in November alone increasing by 10.9 per cent,
year-on-year. For the full year, capacity surged by 34 per cent on the back
of long-haul cargo expansion in particular by Ethiopian Airlines and North
African carriers. Construction of the US$150 million first phase Ethiopian
Airlines new cargo terminal is near completion and is scheduled to be
operational in April. The first phase facility will have an annual storage (for
both dry and perishable goods) of 1.2 million tonnes per year (tpy). It will
have the capacity to handle eight B747-8 freighters simultaneously.
A second phase, which will be built subject to market demand, has the
potential to add an extra 300,000 tpy of capacity. The expansion will add
massively not just to Ethiopia’s air cargo carrying capacity, but the East
African region as a whole. Ethiopian Airlines group chief executive Tewolde
Gebremariam said that upon completion the airline’s uplifting capability
will be equivalent to the cargo terminals at Amsterdam Schiphol,
Singapore Changi or Hong Kong. The airline is to add seven new cargo
destinations in the first five months of this year.
Meanwhile, South Africa’s cargo flagship airport, Johannesburg’s O.R.
Tambo International Airport, is undergoing expansion. Last year, it
reported a rise in shipments to nearly 400,000 tpy. But this figure is expected
to be dwarfed in the coming years. Airports Company South Africa (ACSA) has
announced an ambitious cargo expansion programme at all of South Africa’s
major air cargo terminals to 2025. In March, Air Seychelles started its new
direct route to Durban opening up important markets in India.
This year, Africa and the Indian subcontinent are the target markets for
the UK based multi-platform air cargo industry services provider HAE
Group. Recently, HAE acquired Groupair, South Africa’s largest freight
consolidator. This has led to the introduction of gateways services feeding
into 10-plus countries in Sub Saharan Africa.
Elsewhere, cargo routes are opening up in West Africa, particularly
Nigeria and Ghana. In Angola more flights to Europe are opening up
through Belgium’s Liege airport. Network Airline Services (NAS) has signed
a new partnership with Liege Airport, making the Belgian airport its hub
for Africa. Direct flights are in place between Belgium and Luanda and
Kenya, as well as Lagos. These are done through cooperation agreements
with Nigeria’s Allied Air, Angola’s TAAG and Kenya’s Astral Aviation.
But despite the growth in air cargo haulage, in Ethiopia and South
Africa, continental air cargo traffic remains below the global average.
Africa’s share of global aviation at around 3 per cent is by far the smallest,
and African carriers currently have weaker cargo load factors than any
other region. Although intra-African cargo networks – which are essential
for traffic growth – are increasing, these need to be extended away from
the four biggest intra-markets: South Africa to Kenya; Ethiopia to Nigeria;
Kenya to Nigeria; and South Africa to Nigeria. Challenges include lack of
market access, poor air cargo infrastructure, and high production costs
including the cost of fuel also need to be overcome. ■
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Powering South Africa’s economy forward
Wiseman Musekawi, head of department, logistics, multi axle at Eskom Rotek Industries, tells African Review how
transport and infrastructure are integral to a nation’s economic prosperity.
skom Rotek Industries is a
subsidiary of Eskom
Enterprises, which in turn
forms part of Eskom Holdings. It was
established to provide construction,
maintenance and transportation
services in support of Eskom
operations. And, given how busy the
state power company has been in
recent years upgrading the nation’s
electricity infrastructure with new
generating plant and transmission
lines, it has meant plenty of work for
the various business units that make
up this vital subsidiary company.
Among other things, the transport
and logistics arm of Eskom Rotek
Industries is tasked with shifting the
giant power machinery that arrives
into South Africa’s ports from
overseas to where it is needed.
Sometimes that’s a journey that
could take as much as a month,
given the distances involved and the
often enormous scale and
awkwardness of the goods that need
to be moved.
It has meant a massive
improvement in the transportation
fleet and its capabilities to help
Eskom deliver the energy
infrastructure of the future.
Earlier this year, Eskom Rotek
Industries purchased 128 axle lines
of the proven SCHEUERLE-KAMAG
K25 H for its fleet. Essentially, the
new modular transporters will
enable the company to move
abnormal loads for mega projects
and equipment that exceeds the
prescribed dimensions and mass
permissible on South African roads
faster, safer and easier.
Wiseman Musekawi, head of
department, logistics multi axle at
Eskom Rotek Industries, says
potentially the state-of-the-art new
equipment could shave 80 per cent
off journey times. “Our main port of
entry in terms of abnormal loads is

E
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usually Richards Bay,” he says.
Shifting wide or abnormal loads
across the country to Mpumalanga,
for instance, where much of the
country’s thermal plant is located
could mean cutting journey times
down “from one month down to one
week”. As well as the obvious cost
and efficiency benefits that this will
bring, he says it’s also an investment
for the future, anticipating any new
legislative requirements that might
be imposed for such loads.
The major delivery marked the
biggest order of K25 H modular
trailers with 1.830 mm axle distance
European supplier, TII Group, has
ever obtained from the African
continent, underlining the scale of
the investment.
Musekawi says all the products
have now been delivered and that
assembly work is expected to take
place throughout April. After
clearance and registration, the new
trailers should be operational by
around August this year. Crucially,
he adds, it means Eskom Rotek
Industries can expect “quicker
turnaround times” as it continues to
support the country’s pressing
energy needs.

Southern Africa push
This quicker turnaround time, and
any related service improvements or
efficiencies, was also done with one
eye on the future, as the regional
market evolves. “Being the biggest
super-normal fleet in sub-Saharan
Africa we saw it fit as well to look at
the technology and the change in
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Wiseman Musekawi and his Eskom colleague Sitsabo Kuhlase. (Photo source: Eskom
Rotek Industries)

the environment and the need to
bring in this new equipment,” says
Musekawi. He says it will
complement the group’s extensive
logistics portfolio, including a new
batch of 8x8 Mercedes trucks that it
also purchased recently.
Another part of the equation is
that Eskom Rotek Industries is
looking beyond national borders for
the first time, as it seeks to tap into
new revenue streams overseas and
capitalise on the long-term growth
of the southern Africa region. Based
in Rosherville, in the south of
Johannesburg, the company has a
broad national footprint in the form

We are looking towards the external
market to move loads into Africa”
WISEMAN MUSEKAWI, HEAD OF DEPARTMENT, LOGISTICS
MULTI AXLE AT ESKOM ROTEK INDUSTRIES,

of smaller regional and project site
offices. But, says Musekawi, there is
an increasing focus on what is going
on outside of South Africa. “Right
now, we are moving Eskom loads,
but at the same time, we are looking
towards the external market to
move loads into Africa as part of the
drive to increase external revenues,
as well as to meet the growing
requirements of the customer.”
Just as Eskom itself faces
commercialisation pressures, like
most other state-owned sectors of
the economy, its transport and
logistics subsidiaries is likewise
facing similar tests.
“Yes, currently we work only in
South Africa, but eventually our
business requirements and needs
mean that we are now looking
beyond South Africa, at the external
market.” He cites important growth
markets such as Mozambique,
Zimbabwe, Botswana and Swaziland
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where Eskom Rotek Industries could
play a future role.
“And at the same time we will
introduce some serious marketing
for our fixed product line and for
servicing the needs of the rest of
Africa with the big projects that will
be going on.”
Within South Africa too, it is
talking to other major players that
are engaged in big infrastructure
projects, the likes of Sasol and
General Electric, where hauling
abnormal loads across land is all
part of the business.

Track record
Underlining this ambition is the
company’s strong track record of
delivering for power utility Eskom,
one of the world’s biggest utility
electricity providers.
“We have the equipment, we have
the skills, and at the same time we,
as an Eskom company, are a world
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Eskom Rotek Industries purchased 128 axle lines of the proven SCHEUERLE-KAMAG
K25 H for its fleet. (Photo source: Eskom Rotek Industries).

class organisation with all the
resources to be able to execute these
big projects.”
Other major initiatives include
investing in training.
“We are committed to serving this
industry, and to say, ‘Look, this is
Eskom Rotek Industries and we are

here to give you the best service; we
have the skills, we have the asset
base and we will meet any global
challenger that’s out there’.”
At the same time, Musekawi says
the company wants to support the
growth and development of smaller
firms and industry players coming

through the ranks. He says
encouraging these companies will
benefit the whole of South Africa.
“We are big supporters of the
localisation drive, ensuring that a lot
of other smaller companies grow, to
create employment. There are a lot
of good new firms out there – some
who supply tyres, maintenance, and
hydraulics – so we want to
encourage the industry overall.”
As well as road transport and
logistics, Eskom Rotek Industries
also offers services such as materials
handling and warehousing, placing
it right at the centre of South Africa’s
high potential economy.
“The heart of any economy is its
transport and infrastructure, to get
goods from point A to point B in an
efficient way. For any economy to
prosper, it’s essential to keep the
wheels turning to allow all the other
industries to grow, so the transport of
any equipment or goods is vital.” ■
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POWER | REPORT

Supporting Nigerian growth
Sohail Ahmed Khan is the new managing director of MAN Diesel & Turbo in Nigeria. Here,
he tells African Review how the company is supporting the country’s long-term growth.
ohail Ahmed Khan is the new
managing director of MAN
Diesel & Turbo Nigeria Pvt.
Ltd. With its Nigerian subsidiary, the
German engineering company MAN
Diesel & Turbo is looking to
contribute to the long-term growth
of Nigeria and the rest of the West
African region.

S

In Nigeria the MAN Group is mostly
associated with reliable trucks and
buses. Please explain MAN Diesel &
Turbo’s business focus in Nigeria?
Our products are at the heart of
various key industries. Examples
include large diesel engines and
complete power plants, as well as
compressors and turbines. In
Nigeria, especially, we are a strong
partner for the oil and gas industry,
for power generation and large-scale
industrial production. And, of

course, from here, we serve
customers across the West African
region, namely the Economic
Community of West African States
(ECOWAS) countries including
Burkina Faso and Cote d'Ivoire
Your company opened up its own
subsidiary in Lagos in 2015 but
growth rates in Nigeria have been
declining recently.

Africa’s largest refinery that is
currently being built here in Nigeria.
This billion-dollar investment by the
renowned Dangote Group is a
general example of the economic
potential. Even more importantly, it
highlights the fact that the country
strives to increase added value - and
we are here to support this with
regard to technology.

Does that interfere with your
business plans?
It is true the Nigerian economy has
suffered lately, mainly from falling
oil prices, but we are convinced this
will not interfere with long-term
growth potential. A positive example
is a multi-million dollar order that
we were able to book some weeks
ago, to provide turbomachinery
equipment for the Dangote refinery
in Lagos. It is nothing less than

Where do you see the most
important needs of the Nigerian
economy?
This is, on the one hand, a reliable
infrastructure the Nigerian economy
can build on: whether a stable
power supply or a dependable
transport network for oil and gas. As
an example, one can think of the
West African pipeline and the transSahara pipeline project; the second
one still to be built. Both are

Africa’s largest refinery in Nigeria.
(Source: MAN Diesel & Turbo Nigeria)

infrastructure projects opening up
new markets for natural gas from
Nigeria, requiring a safe and reliable
technology base.
On the other hand, an evolving
economy like Nigeria requires more
depth in terms of added value, and
this has already started. We see it in
projects with our customers,
including clear requirements for incountry value. The country will
profit from broadening its industrial
footprint. An example is again the
Dangote refinery project: by
prolonging the value chain into the
downstream sector, more value
will be created within the country,
while also reducing the need for
fuel imports.
What about the industries that
are not related to oil and gas?
Irrespective of business sectors, it is
a reliable energy supply that is
crucial for Nigeria. Whether for the
booming banking sector, or just for
powering the many mobile phones,
the country needs electricity. We see
an instant demand here for generation
capacities of around 4GW.
As a country rich in oil and gas,
many economic questions are
obviously related to that business.
But apart from that, or from power
generation, MAN Diesel & Turbo
provides products and services to a
range of industries. We are here to
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support the Nigerian growth path as
a whole, be it with equipment for
the fertiliser industry, for the steel
or cement industry or even for
paper production.
Your company is one of the oldest
in Europe, with a history dating
back more than 250 years. What
experience does it have with
doing business in Africa?
We have been doing business in
Africa for around six decades now.
The initial projects of the company
date back to the 1950s, when we
first delivered power generation
technology to Mali and Senegal.
Today we have an installed base of
almost 1000 turbomachinery casings
and an engine base of far more than
3GW, delivered to more than 35
countries in Africa.
As an ambassador of Germanbased technology, MAN Diesel &
Turbo also has subsidiaries in Kenya,
South Africa and Egypt, and we are
about to expand this network in
Africa in the near future. Our service
workshops enable us to process
service and maintenance orders
regionally. And with more than 250
employees on the continent and a

Axial compressor. (Source: MAN Diesel & Turbo Nigeria)

pool of field service engineers, we are
available with a single call, wherever
our customers in Africa are.
What about your perspective for
Nigeria in the near future?
Nigeria is surely more than oil and
gas – just think of the booming
online sector especially for mobile

payments and banking. Yet the
country’s economy still strongly
depends on the worldwide oil
prices. Happily, we are a seeing first
signs of relief here.
Personally, I see more
diversification and a growing
industry base in Nigeria. Again, the
refinery sector is a good example,

which the government is opening up
for private investment. Not least,
this will help Nigeria to profit from
increased in-country value. The
country is about to choose its path
when it comes to strengthening its
industrial infrastructure with
reliable and even eco-friendly
technology. ■

High-technology for Africa’s largest refinery
Dangote Group orders compressors and turbines from MAN Diesel & Turbo for new Nigerian refinery
ith a double-digit million
dollar order volume,
Germany-based MAN Diesel
& Turbo will deliver two compressor
trains to Nigerian Dangote Oil
Refining Company, for the
company’s new refinery in Lagos.
Dangote Corporation is currently
building Africa’s largest refinery in
the capital’s Lekki Free Trade Zone,
investing a total of around US$12 bn.
The new refinery should enable
Nigeria – Africa’s biggest crude oil
producer – to raise its oil
processing capacities, thereby
reducing the nation’s dependency
on imported fuels.
“This is a milestone project and
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will have a huge impact on the
economy of not only Nigeria but the
whole of the West African region,”
said Wayne Jones, member of the
executive board and chief sales
officer of MAN Diesel & Turbo. “We
are very proud to be a part of this
project and gladly offer our equipment
and technological expertise in order
to help to make the Dangote
refinery not only Africa’s biggest but
also one of the most efficient
operations on the continent.”
The highly efficient machinery
trains from MAN Diesel & Turbo
each consist of an axial compressor
driven by a steam turbine with
about 30 MW power. Delivered with

a comprehensive auxiliary package,
they will come into operation for
the refinery process of Fluid
Catalytic Cracking (FCC), thereby
supporting the production of fuel.
The order also comprises erection
and commissioning of the
machinery trains, being developed
and built at the company’s
turbomachinery technology site in
Germany. Delivery will take place in
the course of 2018, while
commissioning of the whole refinery
is planned for the year 2019.
“This new refinery building is
underlining the long-term growth
perspective Nigeria and the region
of West Africa have,” said Sohail A.

Khan, managing director of MAN
Diesel & Turbo in Nigeria. “We are
here to serve customers with highperformance technology for the oil
and gas industry, process industry or
the ever-rising need for efficient
power generation.”
As well as its presence in Nigeria,
MAN Diesel & Turbo holds other
subsidiaries across the rest of Africa.
With 250 employees across various
sales and service sites, regional
workshops and a pool of field
service engineers, the company
serves customers that are mainly
active in the oil and gas industry,
the power generation business or
the process industry. ■
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AGENDA | MANUFACTURING

AFRICAN STYLE GOES GLOBAL

Eastern Africa has emerged as an important manufacturing region. (Source:
Shutterstock)

The vivid colours, the wild, no rules fashion… Africa’s creativity is
legendary. Now, some of the continent’s talented manufacturers are
keen to get the Made in Africa label better known around the world.
These include exciting new brands like Mantis World, and its founder
Prama Bhardwaj, which has a busy production site in Tanzania turning
out chic designs using African cotton. Last year, the company sponsored
the tee shirts at the high profile Fashion Africa Conference. With a
customer service team in London, it aims to get quality African-made
garments onto the shelves of clothing stores around the world.
Another London-based brand offering African-inspired design while
tapping into local artisanal production is Sapelle, which opened a
boutique on London’s Portobello Road in 2015.
Eastern Africa, in particular, has emerged as an important
manufacturing spot, notably Ethiopia, where a number of apparel buyers
are now sourcing basic, large-volume items. Tee shirts accounted for 46
per cent of the country’s exports to the European Union, and trousers 31
per cent, much of it destined for Germany.
Ethiopia’s competitive advantages include low wages (wages for
garment workers are among the lowest globally, below $60 per month),
lower work-permit costs for foreign workers and cheaper energy prices
compared to neighbouring Kenya, for instance.
However, this rise in apparel exports should not mask what remain
minuscule sales globally. Ethiopia accounts for just 0.01 per cent of total
apparel exports, according to the World Trade Organisation.
But that could change and there are plenty of support initiatives
going on to encourage Africa’s emerging design talent and local
manufacturing skills.
UK-based Africa Fashion Guide – the name behind the popular
Fashion Africa Conference – is launching its first sourcing trips this year
for industry professionals looking to explore opportunities to produce
socially conscious fashion products in Africa. The trips to Ghana, Kenya,
Ethiopia and Tanzania are held in partnership with the British Council
and consultancy Hatch Africa.
A social enterprise and information source promoting sustainability
within Africa’s fashion and textile industry, Africa Fashion Guide is busy
on a number of fronts including the promotion of ethical sourcing and
organic cotton. Its founder, Jacqueline Shaw, created her own fashion
label from scratch using organic cotton from mainly Kenya, making
clothing in a local factory, as well as creating batik prints in Ghana.
With so much creativity to draw on, and a fashion world ever hungry
for new talent, Africa’s textile industry looks set to expand.
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Capex on the rise for South
Africa auto sector
South Africa’s large automotive
sector is set to enjoy something of
a windfall this year, as companies
bolster investment in the country.
According to the trade body, the
National Association of
Automobile Manufacturers of
South Africa (NAAMSA), capital
investment in the industry is set to
soar during 2017.
South Africa's automotive sector
capital expenditure is projected to
rise to 8.2 bn rand (US$615 mn)
this year from 6.4 bn rand in 2016,
the auto industry body said in a
document seen by Reuters.
NAAMSA said that the sector's
estimated capital spend was based
on details supplied by seven major
car makers and other data from
various sources.
South Africa is home to many of
the world’s leading international
car manufacturers including Ford,
Volkswagen, Mercedes Benz SA,
Nissan and Toyota.
German car giant BMW recently
announced plans to retool its
factory north of Pretoria to produce
the X3 sports utility vehicle outside

South Africa is home to many car
manufacturers including Volkswagen.
(Source: Shutterstock)

the US for the first time.
The automotive sector is the
country’s largest single
manufacturing industry. According
to the Department of Trade and
Industry, the automotive sector
accounts for 7.2 per cent of South
Africa's economy, and almost 35
per cent of the country's
manufacturing.
Underlying the new investment,
is a slight increase in new vehicles
sales which are projected for this
year as economic growth gains
pace thanks to commodity price
rises and a recovery in farming.

APPAREL OUTSOURCING
Could Africa be the next hub for apparel sourcing?
There’s good reason to believe this will be the case. When a number of
European companies (among them H&M, Primark, and Tesco) began
sourcing some of their garments from Ethiopia a few years back, the rest
of the apparel industry took notice.
Since 2013, there has been rising interest in not just Ethiopia but also
other eastern African countries and elsewhere as potential sourcing
destinations. According to consultants McKinsey, this could be a trend
that is set to gain momentum.
In a 2015 survey, it said that most high international buyers anticipated
reducing their dependency on China, and looking elsewhere for garment
production. While Asia still provides strong competition, Ethiopia and
Tunisia were cited as possible sourcing hubs of the future.

Ethiopia is among eastern African countries that are popular as sourcing
destinations for brands such as H&M. (Source: Shutterstock)
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Iveco expands its presence in East Africa with
new partner Global Motors Centre
Iveco is partnering with Global Motors Centre Limited (GMC) to expand its industrial and
commercial operations in Kenya.

Left to right: Mr. A. Zubedi – TAM CEO; Mr. M. Torta – IVECO area manager for Gulf and East Africa; Mrs. Rita Ricciardi, president of the Association for the Commerce
between Italy and Kenya; Mr. M. Massoni – Italian ambassador in Kenya; Mr. Kighala – representative of the Kenya Ministry of Industry, Trade and Cooperatives; Ms. M.
Manzella – IVECO country manager for Kenya; Mr. F. De Serafini – IVECO Africa & Middle East business Ddrector; Mr. M. Ikiara – representative of the Kenya Authority
Investment. (Photo source: Iveco)

VECO has announced it is
expanding its presence in East
Africa and giving a new start to its
industrial and commercial
operations in Kenya with its new
partner Global Motors Centre
Limited (GMC), part of the group
TransAfrica Motors Limited (TAM).
GMC will be responsible for the
assembly and distribution of the
brand’s full product range in the
region (Daily, Eurocargo and
Trakker). This move will further
consolidate IVECO’s leading
position in the region, where it has
established, since the 1970s, a
strong presence in the markets
through successful partnerships,
such as its Ethiopian Joint
Venture AMCE.
The announcement was made at
a press conference held at the
InterContinental Hotel in Nairobi,
which was attended by
representatives of the national press
and institutional authorities. At the

I
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event, IVECO presented its plans for
the Kenyan market, which has
become increasingly strategic to the
commercial vehicles business. The
Italian Ambassador to Kenya, Mauro
Massoni, the commercial attaché,
Paolo Rotili and the director of
Kenya Investment Authority Moses
Ikiara, who were present at the
press conference, welcomed the
brand’s commitment to Kenya. GMC
is an affiliate company of
TransAfrica Motors Limited (TAM),
one of the leading automotive
dealers in the East African region
and a licenced Motor Vehicle
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Assembling company with an
operational assembly plant. With
the backing of IVECO’s organisation
and international teams, GMC will
be able to deliver prompt, efficient
and reliable service to IVECO
customers through its network of
branches, and the modern, fully
equipped workshops and
showrooms located in strategic
areas in the major cities and staffed
by experienced and skilled sales
people and service technicians.
Fabio De Serafini, IVECO Africa &
Middle East Business director, said,
“We are very pleased to be laying

We are very pleased to be to lay the
ground for a solid and growing presence of
IVECO in Kenya”
FABIO DE SERAFINI, IVECO AFRICA & MIDDLE EAST BUSINESS
DIRECTOR

the ground for a solid and growing
presence of IVECO in Kenya with our
partner Global Motors Centre,
backed by TransAfrica Motors’
experience. It is a company with a
solid reputation, strong financial
capability and an outstanding ability
to move forward and develop with
us the best business opportunities
in the market. We are confident
that together we will be able to
meet our two customers’ needs to
their full satisfaction thanks to the
renewed local presence, the staff’s
expertise and our focus on the
latest industry trends.”
IVECO says it is a brand that has
proven able to take a bold approach
to change over the years. The launch
in Kenya pursues the brand’s
vocation as a major player on the
international and multicultural
stage, while focusing on its core
values of technology, total cost of
ownership, sustainability and
business partnership. ■
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RELIABLE ENERGY
SOLUTION
for the entire mining sector.
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The Zest WEG Group, a subsidiary of
leading Brazilian motor and controls
manufacturer WEG, started out
as a South African company and
maintains its strong commitment to
contributing to the development of
the African region.

An in-depth understanding of the
harsh conditions found within
the mining sector and years of
experience on the African continent,
have ensured that the Zest WEG
Group service offering
f
is fit-forpurpose.

The Zest WEG Group has been
servicing the mining sector for more
than 35 years and by leveraging
best practice engineering and
manufacturing capabilities, the group
is able to offfer a range of standard
offf-the-shelf p
products as well as endto-end energy solutions.

From single product installations
to individually customised solutions,
which are application specific,
the latest technology is used to
ensure optimum performance and
reliability without compromising on
energy
gy efficiencyy.
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WEG products are engineered to
facilitate a safe and reliable mine and
plant with operational stability and the
highest possible production levels as
an objective. Reduced maintenance
and ease of serviceability assist in
lowering the total cost of ownership
for the mine.
Supporting customers is key and
the Zest WEG Group operates a
strategically situated network of
branches and distributors across the
continent. This ensures the highest
levels of technical support
pp
as well as
easy access to product and parts.

SCAN
N HERE
for morre about
our offferings
fe
erings in the
mining sector
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el: +27 11 723 6000
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AGENDA | POWER

Power Africa ‘expects to continue’ under Trump administration
Power Africa, a USAID initiative for
developing the African power
sector, is expected to continue
under the administration of new US
president Donald Trump
This is according to James G.
Lykos, deputy director, Office of
Economic Growth and Environment,
USAID/Nigeria. In his address at
the Nigeria Power Forum, Lykos
said that Power Africa was
established in 2013 under the
administration of President Barack
Obama and it enjoys "bipartisan
support [with] real benefits for US
commercial interests".
Lykos added that USAID does not
work exclusively with US companies
and the agency "will work with any
actors who are serious about
developing the power sector in
Africa and Nigeria".
In his address, Lykos offered a
range of suggestions for assisting
Nigeria in attracting investment in
the power sector. This included

USAID will work with any actors serious about
developing the power sector in Africa and
Nigeria, (Source: Shutterstock)

encouraging more consistent
communication from the Nigerian
government, which he said
currently "does not really speak
with one voice" and that there is an
issue with "different information
from ministries".
He also advised against constant
policy change. "The private sector
project developers can handle suboptimal policies but constantly

shifting policies are a problem,"
Lykos told the forum. "Project
developers need to analyse existing
agreements and frameworks and
this adds uncertainty [so projects]
never get the momentum. More
consistency and more stability is
needed."
Lykos urged "broad-based
consultation with stakeholders"
including government, civil society

and the private sector. "This cannot
be understated," he said.
Cost-effective tariffs for power
are also required although he
conceded that "this won't happen
overnight".
"A clear path [towards a costeffective tariff] and a clear
framework needs to be drafted in a
reasonable amount of years," he
said. He told the forum that the
Nigerian government "should lead
by example" by paying its own
power bills on time each month.
A single exchange rate will
attract more investment, Lykos said,
adding that he is "pleased to see
the regulator finally has a board of
directors [as a] positive step towards
letting the power sector develop".
In regard to gas supply, he said
the government "could do a lot to
ensure stability and physical security".
"Paying people not to blow up
pipelines in perpetuity is not
sustainable policy," he added.

HIMOINSA STRESSES ON EFFORTS IN MAINTAINING FOOTPRINT IN AFRICA
Genset specialist HIMOINSA is making
huge strides in Africa with both diesel and
hybrid solutions.
At Middle East Electricity 2017, held from
14-16 February, African Review of Business
and Technology spoke with sales and
marketing director Guillermo Elum, who
gave insights into HIMOINSA’s strategy for
the continent.
Elum said that their biggest strength in
Africa is the strong dealership network. “We
have a big support in Africa in the form of our
dealers. We have made huge investments in
the region. With the help of our distributors,
we are planning special trainings and sessions
to introduce our customised solutions to the
end-users.”
Naming Algeria, Tunisia, Egypt and Morocco
as strongholds in North Africa, Elum
mentioned that HIMOINSA has provided two
HDW-750 T5 standby gensets to power
Casablanca’s Financial Centre in Morocco. The
North Africa demands lean towards
telecommunications and healthcare,
especially Egypt, he maintained.
After a subsidiary at Port Elizabeth in South
Africa, HIMOINSA now plans to launch a new
office in Johannesburg, which will also serve as
a warehouse for the genset provider. To be
operational by the end of this year, the office
will cater to market in southern Africa like
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Zambia, Zimbabwe, Malawi, Botswana,
Namibia, Lesotho, Swaziland and South Africa.
The focus is to improve sales in the mining
sector, besides telecom and standby power. “We
were at Mining Indaba in South Africa last
February where we saw the mining sector is
starting to move a bit further in the continent.”
Speaking about opportunities in East Africa,
Ramy Mohy el Dine, Business Development
Director for East Africa, said, “East Africa is an
exciting region for us. The continent is suffering
from low commodity prices because all countries
in the continent are commodities-related
economies. However, we can feel the change
getting positive with strong distributorship
network growing. In Madagascar and Mauritius,
we captured a large portion of the market last
year. Ethiopia, for us, is a very interesting market.
We are delivering 800kVA gensets to a military
compound in Ethiopia especially at a time when
our competitors are not able to move big
machines and this was made possible because of
our partners in the country.
“HIMOINSA’s aim is to provide the whole of
East Africa with electricity. We have some new
distributors coming this year and we have
exciting plans. Our focus this year will be on
Kenya with regards to construction, telecom
and after sales support.”
Elum added that, as always, the biggest
market for HIMOINSA is West Africa, and Nigeria

represents a big chunk of that share.
Residential, telecom, data centre, after-sales –
Nigeria has it all. Congo is also under HIMOINSA
radar now. “We cannot forget our subsidiary in
Angola, which is working very close to the
Angolan market,” asserts Elum.
Meanwhile, apart from providing genset and
after-sales support, HIMOINSA is at the forefront
of sustainable innovation. The company is
providing mini grids in Africa that can help
power a village or a small city in order to
provide reliable energy via a hybrid system.
Jean-Luc Roland, senior projects manager,
sales and marketing department at HIMOINSA,
asserted that with HIMOINSA’s diesel and gas
solutions, it is possible to have a ‘green’ genset,
but that is expensive. “That’s why we are
focusing on wind turbines and solar panels
technology. Thanks to our experience in
developing a hybrid genset product two years
ago, we are now ready with a product that may
help complete a mini grid for bigger
installations. Here we are talking about two to
four MW installations. This can help reduce the
use of generators and push for a cleaner hybrid
system that can be medium voltage to power a
small city or a village.”
Giving an overview of Africa and Middle East
market, Elum stated that the genset sector is
expected to reach US$2.8bn by 2022 and will
remain an important market for HIMOINSA.
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A new
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New products.
New technologies.
New serrvice capabilities.
Ansaldo Energiaa: a global player
in the power generation market.
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POWER | OPINION

Distributed generation: “Attractive power alternative”
With mega-energy projects underway across the continent primed to deliver energy long-term, near-term energy
needs remain pressing, says Webb Meko, business development director, Sub-Saharan Africa, Black & Veatch.
hile the proliferation of large-scale
energy projects in Africa is positive,
growing worldwide interest in
sustainability and renewable energy highlights
the need to actively pursue other low-cost, fasttrack energy solutions that will add MW, and
benefit the 600+ million sub-Saharan Africans
who still do not have access to electricity.
To achieve the development of more balanced
power portfolios, African cities are taking power
generation into their own hands. Through a series
of incentives, households are being encouraged to
install small-scale embedded generation
technology (SSEG) for access during off-peak
hours, feeding excess power back to
the grid.
The tangible benefits of rooftop projects must
be aligned with required investments in order to
widely provide power to rural communities and
industries.
Distributed generation – an approach to
generating power at the site of consumption – has
the potential to fill immediate energy gaps by
supplying on-site energy for businesses and
communities while offering reliability, resilience
and an economical model. To provide the most
impact and least financial risk, implementers
should take a holistic, programmatic approach.
An integrated strategy will ensure a sustained,
functional lifespan with unabated energy
delivery.

resource for smoothing fluctuations in
production from intermittent renewable energy
generators such as wind or solar PV and an
alternative to burning natural gas or diesel fuel
to address renewable power variations.
Battery system performance is improving and
prices are becoming more economical as global
production of lithium-ion batteries increases.

W

Shifting Africa’s appetite for mobile
into power
Africa’s rapid adoption of mobile technology
suggests that distributed generation technology
could be rapidly embraced in a similar fashion.
The demand for, and subsequent deployment of,
mobile technology seemingly skipped traditional
large-scale landline telecommunications
infrastructure build out. Distributed energy
resources (DERs) could echo this trend as they are
also significantly smaller scale compared to
baseload projects.
Already in use in certain parts of the US, UK
and Asia-Pacific countries, distributed generation
is fast gaining traction and could potentially
transform the power market globally.
To some extent, distributed generation systems
are making inroads into Africa, with early
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Creating the business case

Webb Meko, business development director, SubSaharan Africa, Black & Veatch. (Photo source:
Black & Veatch)

achievements. Mali thus far has been the most
successful by installing more than 200 isolated
diesel power distribution grids; while Kenya and
Tanzania implemented solar home systems that
use customer financing and a pay-as-you-go
approach through mobile payments.
Off-grid solar systems are being installed at
1,700 rural households in the Mbhashe
Municipality in the Eastern Cape, South Africa.
These have been approached using economies of
scale – and a more comprehensive methodology
than simply just adding rooftop solar – and there
is still room to expand, particularly throughout
Sub-Saharan Africa, and with high energy users
such as Nigeria, Ethiopia, Cote d’Ivoire and the
Democratic Republic of Congo.
Distributed generation often works hand-inhand with microgrids. As integrated systems of
multiple generation sources, such as solar PV
(photovoltaic), diesel or natural gas fuelled
generators and battery storage systems,
microgrids ensure a clean and well-managed
power supply even during cloudy weather or at
night.
While the biggest challenge for distributed
generation is storage, there are several solutions
already available. Battery energy storage is a
good alternative and complements usage during
peak times to lower power bills. It is an excellent

The key to unlocking growth in distributed
generation is to develop compelling business
models that benefit energy consumers, utilities,
communities and investors alike. As with any new
application, this appears to be a common
challenge facing early adopters.
In the United States and Canada, public-private
partnerships are allowing communities to benefit
from DER or microgrid programmes with limited
or no capital investment, while utilities and
investors are able to realise financial returns on
their investments.
Developing and applying the right structure
requires diligent planning, including
development of the technical solution and
business model together to ensure long-term
economic and reliable power solutions. Our
experience has also shown us that long-term
success does not end at installation. An integrated
strategy should include maintenance through
remote monitoring and diagnostics.

Speeding Energy to Communities
Specific to cost and schedule, particularly when
considering baseload solutions, distributed
generation and microgrid solutions are poised to
immediately address local power needs.
It can take up to a year for a large microgrid
programme to come online, compared to the 3670 months for large central station and
transmission projects. The cost and schedule
advantages of small DER systems are beneficial for
regions requiring capital and experiencing project
delivery and schedule delays.
Continued distribution energy growth
throughout Africa will complement ongoing
traditional power generation projects and bring
much-needed power to remote locations, support
critical facilities, and help the continent to create
low carbon energy solutions. ■
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RENEWABLE | POWER

Investing in Zambia’s energy industry
Despite having 40 per cent of southern Africa’s water resources, Zambia’s energy sector remains largely untapped
with an installed capacity of 2,000 MW out of a potential of 6,000MW, Nawa Mutumweno investigates.
ambia's power deficit of
500MW is having a negative
impact on the country’s
mining, manufacturing and
construction sectors. It is unable to
meet its energy supply requirements
due to limited finance and
competition with other sectors. The
country’s power needs have been
increasing between 150 and 200MW
per annum because of the activities
in the mining sector and other
industries.
With more than 90 per cent of the
Zambia's electricity coming from
hydropower and generated from
plants located in one part of the
country, it is not sufficiently
diversified, in terms of generating
sources and the geographical
location of generation plants. An
optimal combination of
hydropower, thermal and other
renewables would reduce the
country’s vulnerability to external
factors such as rainfall shortage,
which affect electricity supply.
The national power utility, ZESCO,
however, is continuing its
investment programme to increase
generation capacity through the
development of large and small
power plants in the country. Over
the past couple of years, the 80MW
Kariba North Bank hydropower plant
extension, the 120MW Itezhi Tezhi
hydropower project on the Kafue
River, the 14.8MW Lunzua small
hydro project and the 300MW coal
fired power plant at Maamba are all

Z

Mitete

Nkeyema
Limulunga
Sikongo

Luampa
Mongu

Nalolo

Senanga
Mulobezi
Shang’ombo

Sioma

Sesheke

Mwandi

Senanga and Sioma are among districts in the Western Province in Zambia, which
will benefit from a boost in electricity supply.

projects which have been completed
and commissioned, thus helping to
meet the increasing demand.
The construction of the 750MW
Kafue Gorge Lower project is still in
progress and will be the third biggest
hydropower station when it is
completed in 2019. The US$2bn
station will have new transmission
infrastructure to increase access rates
to the national grid. To facilitate this,
the Kafue Town-Muzuma-Livingstone
transmission (330kV) line due for

300MW Thermal Power Plant in Sinazongwe – EMCO Limited
247MW Kalungwishi Hydropower Project
60MW Ndola Energy Heavy Fuel Oil Plant Phase 2
16MW Consolidated Farming Limited Bagasse Power Plant (Kafue)
750MW Kafue Gorge Lower
300MW Solar Power IPP Plants in Lusaka
Rehabilitation and upgrading of Chishimba Falls
hydropower station from 6 to 15 MW
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Kaoma

Kalabo

Current projects underway in Zambia

Source: ZESCO

Lukulu

Cost (US$)
750mn
700mn
75mn
25mn
2bn
750mn
45mn

completion in late 2017, will be
upgraded, as well as the PensuloKasama transmission line, which was
commissioned in 2015, will be
updated. The North Western Province
has since been connected to the
national grid after ZESCO obtained a
US$163mn loan from the Standard
Bank of South Africa and the Swedish
Export Credit Corporation.

Private sector players
The Copperbelt Energy Corporation
(CEC) is investing in energy projects
in the north Western and Luapula
provinces. Other new investments
include Western Power Company’s
interests in the Western Province,
which will help increase
development in these areas.
The CEC has incorporated two
subsidiaries, CEC Kabompo Hydro
Power Limited (CEC-KHPL) and CEC

Africa Investments Limited (CEC
Africa). CEC-KHPL is a special
purpose vehicle through which CEC
is developing the 40MW Kabompo
Gorge Hydroelectric Power Project in
north western Zambia.
Electricity supply in the Western
Province covering area will be
boosted by 60MW through an
implementation agreement under
the Ngonye Falls Hydro Electric
Scheme signed between Western
Power Company and the Ministry of
Energy. With the signing of the
agreement, Western Power Company
is a step closer to starting
construction on the US$200mn
project – the single largest private
investment in the region. Western
Power Company is a Zambian
independent power producer (IPP)
developing the power station along
the Zambezi River at Ngonye Falls in
the Senanga and Sioma districts. The
involvement of these independent
power producers shines a ray of hope
on the country’s energy sector, which
is on course to success.

ElectriFi supports zambia’s
Energy Sector
Zambia was among countries which
benefited from 3bn Euros under the
EU Electrification Financing Initiative
(ElectriFi) which supports private
sector investments in the energy
sector through ‘convertible grants’.
According to the EU ambassador to
Zambia and COMESA, Alessandro
Mariani, said the project would act as
a financing mechanism to support
market development and private
sector initiatives for affordable,
sustainable and reliable energy
solutions in developing countries.
The funds under the ElectriFi will be
allocated to projects in 30 countries
around the world, which have chosen
energy as a major focus for their
national development goals. ■
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GENSETS | IRRIGATION

Reliability is vital for cropping and dairy
farmers whose livelihoods depend on reliable
electric power. (Photo source: FG Wilson)

Powering irrigation in African farms
Reliable irrigation systems, such as those powered by FG Wilson
gensets, is essential for ensuring farmers’ livelihoods.
or farmers in Africa, irrigation
is a vitally important
consideration and the
availability of adequate water is
critical to the success of a growing
season. Irrigation systems need to
be reliable, which means they
need a steady, constant source of
electric power.
Over the last 50 years, electricity
generator sets from FG Wilson have
been supplied around the world
with more than 600,000 units
installed globally since 1990, many
for farming applications. In its
simplest form, a diesel generator set
has a diesel engine driving an AC
generator/alternator which produces
an AC electrical output. The engine
and alternator are fixed to a rigid
steel chassis which usually contains
an 8-10 hour fuel tank, enough for a
working day.
Now, an FG Wilson dealer in New
Zealand, Allight-Sykes (A-S) NZ,

F
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working together with the UK-based
FG Wilson engineering team, have
configured a power package which
is tailored to give electric power to
lateral irrigators, and designed to
meet the specific needs of farmers.
With many of these generator sets
running almost continuously for up
to 3,000 hours per season, reliability
is essential for cropping and dairy
farmers whose livelihoods depend on
reliable electric power from the

machines. This starts with the engine
of the generator set: because of the
high start-up loads, and relatively
low running demand that typify
lateral irrigators, engine longevity is
assured by the addition of timercontrolled load banks which are
introduced into the electrical load
after a fully programmable delay
period from the start-up of the
generator set. These A-S designed
load-bank control units are

More than 600,000 FG Wilson generator
units have been installed globally since 1990.
(Photo source: FG Wilson)
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manufactured for the New Zealand
operation as kits by a local
switchboard manufacturer, and can
easily be retrofitted to the industry
preferred 13.5 to 22kVA units by
dealer service teams without the
need for specialised electrical skills.
The overall package comes
complete with durable and robust
weather-resistant acoustic
enclosures made from galvanised
steel for high corrosion resistance
and a rugged and reliable engine.
For ease of use, the generator sets
all have centre point lift and the
simple-to-use DCP-10 control panel.
As with all FG Wilson products,
the generator sets come with a
manufacturer’s warranty and
lifetime support from the FG Wilson
dealer network. ■
To find out more about the FG Wilson
range of generator sets, visit
www.fgwilson.com
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THERMAL IMAGING | POWER

Thermal imaging to revolutionise Kenya’s
power and energy industry
Infrared thermography is emerging as a robust technique for checking the operational condition of electrical equipment.
Defective solar panel cells.
(Source: SATIR)

ATIR are playing a significant
role in industrial, commercial
and governmental thermal
imaging activities, particularly in
predictive and preventive
maintenance.
Thermal imaging or
thermography is becoming a very
important method in detecting
electrical component or system
failure in the energy and power
sector in Kenya.
Any system breakdown can have
an impact upon safety, operational
costs and insurance premiums for
organisations, companies or
individuals in industrial, commercial
or private sectors.
One method that is emerging as a
robust inspection technique for all
electrical equipment is ‘infrared
thermography’. An infrared camera
is operated by converting emitted
radiation levels into a twodimensional picture that will
highlight contrasting energy levels,
the basis for identifying most
electrical faults. As electrical faults
usually display a rise in
temperature, the technique is
considered to be one of the most
efficient inspection techniques.
Typical fault identification includes:

S
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Overloaded pylon.
(Source: SATIR)

• Poor connections (high resistive
faults)
• Load-related problems
(unbalanced loads, undersized
conductors or overloading of
circuits)
• Induced heating (ferrous
materials subject to circuit eddy
currents due to magnetic fields)
• An indication of harmonic
distortion (high temperature
anomalies found on neutral fuse
connections)

All electrical equipment has a
temperature threshold, which
indicates whether a system or
component operational condition
is incorrect. The load on the
circuit, once known, allows severity
criteria to be attached to a specific
component problem. Infrared
thermography has been adopted
by many companies as a regular
inspection technique to assess the
operational condition of electrical
systems. Used correctly, the

Temperature Rise

Classification

Up to 10°C above ambient

Normal.

From 10°C to 30°C above ambient

First stage overheating. Minor fault. Record.

From 30°C to 50°C above ambient

Second stage overheating. List for repair when
equipment is available.

From 50°C and above

High classification. May need immediate
attention.

A typical classification of temperatures and stages of overheating

Overheating inspection.
(Source: SATIR)

technology can identify a potential
problem at an early stage. This
allows the maintenance team to
plan a cost-effective method
to address the issue, the
company says.
An unplanned failure is
considerably more expensive than
controlled monitoring and
assessment of the condition of the
equipment, with planned events to
rectify known system defects.
Thermal imaging can also be
used for maintenance and
inspection of solar panels. One of
the main benefits of using a
thermal camera is that any
defective cells can easily be
identified while the panels are still
providing power.
All solar panels need to be
inspected for inefficient cells which
lead to the whole panel
underperforming. The solar panel
field will not be working at its
optimal level as a result of the
underperformance, and if it is left
may not be detected for some
considerable time.
A thermal inspection of the solar
panel is a quick and easy way of
inspecting a large number of
panels within a solar panel farm. ■
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Improving diesel generator maintenance using
hybrid systems
Energy storage and hybrid power systems are increasingly being used across the continent while offering benefits of
diesel generator maintenance, Tim Guest reports.
n recent years, a combination of
environmental awareness, the
continued recovery of oil prices
and declining capital costs of battery
storage have conspired to make
hybrid power solutions a much
more attractive proposition for the
public sector, businesses and
individuals across Africa. As African
Review discovered when talking
with Huw Bement, chief commercial
officer at Firefly Clean Energy, which
delivers solutions across Africa to a
range of sectors. The combination of
solar PV (photovoltaic), battery
storage and a diesel generator in a
hybrid system delivers a robust
power solution ensuring increased
uptime and reduced operating costs
associated with refuelling and
maintenance.
“Incorporating battery storage as
part of a new power installation, or
retrofitting to an existing diesel
generator will reduce generator run
time,” explains Bement. “A hybrid
power system typically works by
recharging when a diesel generator
is running and then providing power
when requirements are low. This
means the diesel generator is not
run inefficiently at low loads; an
idling generator is a main cause of
breakdown.”
Bement told African Review that
diesel generators should be serviced
regularly, typically every 500 hours,

I

A Cygnus® 3-18 kVA /48 kWh hybrid power generator with
remote monitoring was installed alongside the existing diesel
generator. (Photo: Firefly Clean Energy)

roughly every three weeks, though
some manufacturers recommend
longer service intervals. “By using a
hybrid power system, which
switches the generator off for low
loads, the service interval can be
substantially increased, in many
cases by up to 100 per cent. A hybrid
system providing power for 50 per
cent of the time is not uncommon,
as long as it has been correctly
specified and installed. This means
that a diesel generator would reach
500 hours in just under six weeks,
and over the course of a year the
total number of services required

Hybrid power is an effective way to reduce
fuel and maintenance operating costs ”
HUW BEMENT, CHIEF COMMERCIAL OFFICER OF FIREFLY
CLEAN ENERGY
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would be reduced from 17 to nine
by using a suitable hybrid system.”
Bement added that some hybrid
systems can provide remote data
access, which will track exact
generator hours, thereby taking the
guesswork out of service scheduling.
Similarly, fuel consumption will
also be less due to reduced
generator run time, Bement said,
“Although fuel costs have been low
recently due to oil price fluctuations
and government subsidies, these
advantages are lost to costs associated
with transportation/logistics and
theft, which can represent significant
outlays for generator operators.” He
said that hybrid systems result in
fewer refuelling trips per year and
reduced theft losses, significant in
remote locations, but also in busy,
urban areas with traffic congestion.
“Anyone using a diesel generator
will have experienced breakdown at
some point,” said Bement. “Even by

following manufacturer guidelines,
nothing is 100 per cent reliable.
O&M providers will rely on the user
calling to report a problem and will
dispatch an engineer to fix it; in the
meantime, there is no power. A
hybrid system can provide critical
power, or UPS (Uninterruptable
Power Supply) functionality in these
circumstances. This means that
power provision continues while the
engineer travels to site. Remote data
systems, which are part of some
hybrid solutions, can also assist in
pre-diagnosis of a breakdown, which
allows the engineer to solve
problems more quickly once they
arrive.” Bement added that hybrid
systems, once correctly specified and
installed, are generally maintenance
free, although manufacturers will
usually recommend an annual
inspection regime, which will
depend on operating conditions,
types of battery storage technology
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used and usage profile. He said,
“Remote data systems are again
essential in providing live
performance data and usage history
in order to efficiently maintain a
hybrid system even at a distance. It’s
advisable for any hybrid system
manufacturer to also offer O&M
training for existing staff.” He said
that maintenance can easily be
overlooked, but with generator
breakdown so potentially costly and
disruptive, particularly for
businesses, telecom operators,
medical centres and other public
services, it is essential. “Hybrid power
is an effective way to reduce fuel and
maintenance operating costs, but it
can also mitigate the impact of
breakdown and theft,” he concluded.

A Case in Point
At a community water pumping
station in Northern Kenya, frequent
diesel generator failure led to a

hybrid power system being installed.
The issue arose with a 20 kVA diesel
generator running 18hrs/day to
deliver 360m3 of water using a
5.5kW pump, but only running at 30
to 35 per cent capacity though still
using over 100 litres of diesel/day.
Inefficient running also kept
residents awake at night and
created 238kg of carbon/day. To
reduce impact generator failure
impact, fuel cost and environmental
impact, while still maintaining
current water supply levels, a
Cygnus® 3 – 18 kVA / 48 kWh from
Firefly with remote monitoring was
installed alongside the existing
generator. Over one month, this
saved 750 litres of diesel, 1.8 tonnes
of CO2 and £642 (US$787) in fuel
costs by reducing run-time by 45 per
cent and provided back-up power
when the diesel generator failed.
The potential to integrate solar later
was an added benefit. ■

Offloading a hybrid power generator at a community water pumping station in
Northern Kenya to alleviate diesel genset issues and reduce noise levels. (Photo:
Firefly Clean Energy)

Exhaust Gas Heat Exchangers

Heat Recovery Steam Generators

Catalytic converters
and SCR (DeNox)-Systems

Silencers

APROVIS Energy Systems GmbH
Ornbauer Str. 10
91746 Weidenbach · Germany

www.africanreview.com

Tel: +49 (0) 9826 / 6583 - 0
Fax: +49 (0) 9826 / 6583 - 110
info@aprovis.com
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How could Africa’s electricity sector become more
efficient and affordable?
Africa continues to lag behind fellow developing regions in installed generation capacity below 100GW and per
capita electricity consumption, economist Moin Siddiqi reports.
owadays, around three-fifths
of the sub-Saharan Africa
(SSA) population of one
billion live without power, often
resorting to using kerosene or
spending hours in darkness, which
imposes colossal socio-economic
losses upon an energy-rich region.
While for those connected to grid
electricity supply, crippling power
outages are widespread, as cashstrapped utilities (mostly
state-owned) are unable to provide
reliable services due to
underinvestment in infrastructure
during the past decades.
Africa continues to lag behind
fellow developing regions in
installed generation capacity below
100GW and per capita electricity
consumption, averaging 40 to 45
kilowatt hours (KWh) per month,
compared to 100+ KWh/month in
developing countries in regions such
as Latin America or South Asia. Also,
household access to grid electricity
in SSA was estimated by the World
Bank to be 35.3 per cent in 2012,
which is far lower than 78 per cent;
96.2 per cent; and 94.4 per cent in
South Asia, Middle East and South
America & Caribbean, respectively.
According to the International

N

Table1: Utility data on selected African countries
Electricity
production
Kilowatt
hours Bn
2013
6.0

Price
US cents
per KWh
mid-2016
7.6

47.0

7.0

145

1,195.7

52

Access **
to grid
electricity
2012
37.0

Botswana

0.9

11.8

46.0

5.0

77

323.7

141

53.2

Cameroon

6.8

15.7

N/A

4.0

64

1,597.4

N/A

53.7

Congo, DRC

8.6

11.5

N/A

6.0

54

15,264

N/A

16.4

Cote d'Ivoire

7.6

13.9

57.0

8.0

55

2,589.5

212

55.8

Ethiopia

8.7

4.4

22.0

4.0

95

1,238.8

76

26.6

Ghana

12.9

19.3

68.0

4.0

79

1,265.8

87

64.1

Kenya

8.9

17.6

N/A

3.0

97

642.0

N/A

23.0

Mauritius

2.9

24.6

N/A

4.0

81

247.7

N/A

100.0

Mozambique

14.9

8.5

16.0

7.0

91

2,509.0

0

20.2

Namibia

1.3

17.3

N/A

6.0

37

349.4

N/A

47.3

Nigeria

29.0

20.1

64.0

9.0

198

422.8

0

55.6

Senegal

3.7

21.3

59.0

6.0

75

3,822.3

0

56.5
85.4

Angola

South Africa

Time
days

Getting electricity
Cost
Connection
(% of income
fee US$
per capita)
2014

253.2

15.4

89.0

4.0

84

156.1

107

Tanzania

5.6

15.1

20.0

4.0

109

948.0

***

15.3

Uganda

N/A

22.7

15.0

6.0

66

8,449.0

101

18.2

Zambia

13.3

3.8

31.0

6.0

117

609.6

125

22.1

* Includes those reporting grid connection; those using off-grid power from generators, solar panels or solar energy as their primary energy source for
lighting or cooking. ** As percent of total population. *** Connection charges for urban areas (US$197); and rural areas (US$110).
Sources: World Development Indicators 2016 & Doing Business 2017 Ranking, World Bank.

Energy Agency (IEA), 15 out of 20
countries in Africa were ranked in
the bottom worldwide for per capita
consumption of electricity, while 13
out of 20 countries lacking adequate

Table2: Breakdown of hidden costs (percent)
Underpricing

Transmission
& distribution
losses

Bill
collection
losses

Overstaffing

Africa, excl.
South Africa

40

30

20

10

South Africa

81

4

15

Source: Policy Research Working Paper, 2016, World Bank.
Note: Efficient operation of a utility is defined as follows:
1] Transmission & distribution losses (both technical & commercial) of 10 per cent of dispatched
power or lower;
2] 100 per cent bill collection;
3] The same staffing level as in well-performing, comparable utilities in South America.
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Access to
electricity Procedures
per cent of
numbers
All people *
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power supply were also located in
Africa. Moreover, the disparity
between urban and rural areas was
noticeable. Over two-thirds of urban
residents were estimated to have
had access to electricity while only
15 per cent of rural residents were
connected (World Bank and IEA
2015). Many households cannot
afford high connection fees and
tariffs, which limits the expansion of
grid electrification. In most countries,
connection costs are equivalent to a
month’s household spending; though
free connections to the national grid
are provided for low-income
customers in Mozambique, Senegal
and South Africa.

Operational bottlenecks
The region’s network system is
notoriously unreliable - with onethird or more of installed generating
capacity remaining non-operational
due to ageing plants and poor
maintenance. Daily blackouts and
bad service force firms and some
households to rely on expensive
back-up generators that cost
US$0.40/ KWh.
Two-fifths of firms surveyed in
2016 cited electricity as a major
barrier to doing business in Africa.
Also, high costs of small-scale
operations and heavy reliance upon
diesel-fired plants have increased
costs of power supply.
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The inability of many customers
to pay for electricity services and
underpricing have reduced utility
revenues – hence negligible
spending on maintenance and
expansion. Very few utilities are
reported to measure ‘service
reliability’ based on two
internationally accepted metrics:
System Average Interruption
Duration Index (SAIDI) and System
Average Interruption Frequency
Index (SAIFI). “Without systematic
monitoring, it is difficult to measure
progress and the effectiveness of
steps taken to improve reliability,”
stated the World Bank’s report:
Making Power Affordable for Africa
and Viable for its Utilities (2016).
The financial viability of utilities
hinges on charging tariff rates
covering both cost recovery and
capital expenditure (capex). Two cost
factors are critical: Firstly, ‘cashneeds’ cover a utility’s projected
financial obligations – the costs of
operation and maintenance, power
purchases, debt servicing,
taxes/insurance and minor capex.
Second, ‘full cost recovery’ covers
cash-needs plus capital costs
incurred on replacement of current
assets or future capacity expansion.
Only a few African utilities are able
to recover their operational and
capital costs from cash collected.
Therefore, this leads to mounting
deficits and chronic power shortages.
Poorly run utilities suffer from
hefty transmission and distribution
losses on top of sustained bill
collection losses and overstaffing,
suggesting those operational
deficiencies are endemic across the
sector. The World Bank reported
that transmission/distribution and
bill collection losses together
constituted more than half and
three-quarters of the quasi-fiscal
deficits in 21 and 13 countries,
respectively. Quasi-fiscal deficits
represent the difference between
the ‘net revenue’ of a utility and the
‘net cash’ collected. Such deficits
exceeded 100 per cent of cash
collected by utilities in 11 countries,
while 20 utilities failed even to cover
operational expenses. Only five were
covering half of their capex.

www.africanreview.com

Tackling deficiencies
Large utility deficits could disappear
in one third of African countries by
reducing total transmission/
distribution and bill collection losses
to ‘benchmark’ levels of one-tenth
of dispatched electricity. Most
countries need to increase tariffs
even after achieving operational
efficiency. Phased-in tariff increases
until cost-recovery levels are
reached (as opposed to heavy, ad
hoc hikes) may find wider
acceptance if electricity access is
reliable and higher charges target
large to medium-size consumers
(not poor households). The World
Bank’s report stated: “For Africa’s
power sector to work for utilities,
steps have to be taken to minimise
losses related to transmission and
distribution of electricity, ensure
customers pay their electricity bills,
and raise tariffs appropriately.”
Utilities need to eliminate
technical and commercial power
system losses due to activities, such
as meter tampering or theft.
Installing prepaid meters would
benefit both utilities and customers
– it gives low-income households
the option of paying in small
increments instead of a lump sum at
the end of the month, while
guaranteeing revenue collection for
utilities. It also helps identify poor
households and therefore carefully
target subsidies to them. But the
World Bank cautioned: “Prepaid
meters should not be made
mandatory if grid electricity is
unreliable.” Poor households in
most African countries tend to share
one electricity meter, which makes
them ineligible for subsidised rates.
They also share connection fees.
Global experience suggests that
utilities can improve service quality
without significant investment, but
rather through better management.
They can set up call centres to
respond to complaints in a more
customer-oriented manner and
provide convenient bill payment
channels (mobile phones, automatic
teller machines and supermarkets).
Installing information systems can
improve metering, billing, bill
collection and connection functions.

Sources of power-generation as % of
SSA total production (454.3 KWh billion, 2013)

3.1%
0.9%

10.5%

20.5%

53.7%

7.9%
3.4%

53.7%

Coal

7.9%

Natural gas

3.4%

Diesel/fuel oil

20.5%

Hydropower

0.9%

Renewables

3.1%

Nuclear power

10.5%

Others *

* Includes biomass, offshore wind, waste/bagasse, & geothermal.
Source: World Development Indicators 2016, World Bank.

In some African countries, incident
management systems have reduced
the duration (if not the frequency) of
blackouts and enabled utilities to
offer better commercial service in
general.

More investment needed
Access to reliable, safer and
affordable electricity can improve
the lives of many Africans – with
people working longer and more
productively. An efficient power
network underpins the
infrastructure development of a
country. The electrification of the
USA was thanks to President
Roosevelt’s decision in the early
1930s that America needed 100 per
cent electrification to become an
industrial power. A similar policy
was adopted in post-1945 Western
Europe and Japan.
To achieve the UN Sustainable
Development Goal (SDG7) of ending
energy poverty by 2030, Africa needs
to connect more than 60 million
people to electricity annually, more
than double its current rate of 24
million. The annual cost of reaching
universal access to power is estimated
at US$50-80bn. By far, the biggest
cost is renewable energy investment
at US$36bn per year, followed by
energy efficiency at US$12bn/year
and energy accessibility, according to
the World Bank's Progress Towards
Sustainable Energy: Global Tracking
Framework 2015.

Universal access via large-scale
grid expansion is impractical since
two-thirds of SSA’s population is
rural-based. Lower density of
customers, plus bare minimum
power usage in many rural areas,
will not justify mega spending on
grid programme. Moreover, ‘off-grid’
electricity, especially from
renewable sources, would be
cheaper than nationwide grid-based
expansion. Solar PV can also be
deployed more rapidly than other
technologies and rolled out in a
modular distributed fashion.
According to the Renewable Global
Status Report 2016, major markets
for off-grid solar products exist
within the SSA region with 1.37mn
units sold per annum followed by
Southeast Asia with 1.28mn units.
The African Union projects the
continent's collective GDP will
multiply six-fold between 2010 and
2040. To fuel this growth, it
estimates that Africa's powergeneration capacity need to increase
from 590 terawatt hours to 3,100
over the same period.
In summary, Makhtar Diop, the
World Bank’s vice president for
Africa, argued: "We won’t be able to
accelerate progress towards
universal access without improving
the performance of utilities in SSA.
Making electricity connection and
consumption more affordable while
minimising the utilities’ financial
losses is therefore a priority.” ■
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GENSET Buyers’ Guide
Section One: Suppliers
Section Two: Agents & Subsidiaries in Africa

Please mention African Review
when contacting your supplier

Section One: Listings by Suppliers
ABZ-Aggregate-Bau GmbH &
Co. KG
Gutenbergstrasse 11
Henstedt-Ulzburg
24558
Germany
Tel: +49 4193 90360
Fax: +49 4193 93473
Web: www.abz-power.com
E-mail: info@abz-power.com
ABZ manufactures, installs and services custombuilt diesel gensets of 50kVA to 5000kVA
capacity for continuous, stand by or peak load
operation for all possible applications as
stationary, mobile, containerized or canopied
units. A wide range of control systems and
switchboards for all kinds of operations is
available.

Advanced Diesel Engineering

Aggreko International Projects
Unit 2 Poplar Place
16B Axle Drive
Clayville
1666
South Africa
Tel: +27 11 3578900
Web: www.africa.aggreko.com
E-mail:
philip.duplessis@aggreko.co.za
With the largest fleet of diesel and gas
generators, we provide complete power
packages including design, installation,
operation and maintenance. Aggreko can offer
rental generators from 20kVA of multi-megawatt
power packages.

Agents:
Angola - Aggreko Angola
Kenya - Aggreko Kenya
Nigeria - Aggreko Nigeria
Tanzania - Aggreko Tanzania

AJ Power Ltd.
14 Langthwaite Business Park
South Kirby
Pontefract, WF9 3AP
United Kingdom
Tel: +44 1977 658100
Web: www.adeltd.co.uk
E-mail: enquiries@adeltd.co.uk
Advanced supply everything from small,
canopied life safety gensets to primary and
back-up power supplies. For some of the
quietest, most reliable and most cost-efficient
generators and accessories visit Advanced! We
also produce weatherproof and climate
controlled modular housings for switchgear, fuel
tanks, acoustic enclosures, UPS containers &
much more.

Aggreko International (UAE)
PO Box 17576
Jebel Ali
Dubai
United Arab Emirates
Tel: +971 4 8086888
Fax: +971 4 8834145
Web: www.aggreko.com
E-mail: enquiries@aggreko.com
Aggreko International Power Projects provides
complete power packages including design,
installation, operation and maintenance.
Aggreko can offer rental of multi-megawatt
power packages from 30kVA to 200MW and
over. Also HV/LV transformers, resistive/reactive
load banks, switchgear, cable and ancillary
products and services.
Engine type: Cummins - suitable for 50Hz or
60Hz operations

Agents:
Nigeria - Aggreko Projects Ltd.
South Africa - Aggreko Energy Rental SA (Pty) Ltd.
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1 Charlestown Drive
Craigavon
Northern Ireland
BT63 5GA
United Kingdom
Tel: +44 28 38361000
Fax: +44 28 38361010
Web: www.ajpower.net
E-mail: sales@ajpower.net
AJ Power specialises in the volume manufacture
and design of diesel generating sets from 10kVA
to 3350kVA, associated equipment and HV
solutions up to 13.8kV. The companies’ strength
lies in engineering excellence built on
experience. Drawing on these skills and
utilising the latest technology we provide a cost
effective, reliable source of power with suitable
solutions to cover a wide range of industries.
All products are designed, manufactured and
tested, in our UK factory using European
components, fully supported by our dedicated
engineering and aftersales team in partnership
with our distribution network.

rental solutions and customer focused after
sales services all around the world.
For sourcing in Africa, please contact:
AKSA Power Generation FZE (AKSA Africa
Headquarters)
PO Box 18167
Warehouse No.RA08 / LC07
Jebel Ali
Dubai
UAE
Tel: +971 4 8809140
Fax: +971 4 8809141
Web: www.aksa.ae
Email: sales@aksa.ae

Agents:
Algeria - EURL AKSA Générateurs Algérie

Altaaqa Global CAT Rental
Power
PO Box 262989
Bldg VA-01 Blue Shaded Warehouses
Jebel Ali Free Zone North
Jebel Ali, Dubai
United Arab Emirates
Tel: +971 4 8808006
Fax: +971 4 8808007
Web: www.altaaqaglobal.com
E-mail:
rbagatsing@altaaqaglobal.com
Altaaqa Global, subsidiary of Zahid Group, has
been selected by Caterpillar Inc. to deliver multimegawatt turnkey temporary power solutions.
The company owns, mobilizes, installs and
operates temporary independent power plants at
customer sites, focusing on markets in SubSahara Africa, central Asia, Indian Subcontinent,
Latin America, South East Asia and MENA.

Agents:
Kenya - Altaaqa Global CAT Rental Power, East
Africa
South Africa - Altaaqa Global CAT Rental Power,
Southern Africa
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Ornbauer Str. 10
Weidenbach
91746
Germany
Tel: +49 9826 65830
Fax: +49 9826 6583110
Web: www.aprovis.com
E-mail: info@aprovis.com
APROVIS – Expert for Exhaust Gas Technology
Founded in 2000, APROVIS is today a leading
business in exhaust gas technology for
stationary engines with installations worldwide.
The product range covers exhaust gas heat
recovery steam boiler, exhaust gas heat
exchangers, silencers and catalytic converters
for stationary engines.

Ascot Industrial S.r.l
Zona Industriale
Terza Strada
93012
Italy
Tel: +39 0933 901192
Fax: +39 0933 917682
Web: www.ascotinternational.com
E-mail: sales@ascotinternational.com
Ascot is an Italian company providing Power
Solution tailored according to customer needs.
Innovative hybrid technology, equipped with
remote control, are realized in order to
guarantee a full management and highest
efficiency. More than 5000 Ascot Hybrid Power
Unit are installed worldwide The Ascot mission
is “Energy Everywhere”.

Atlas Copco Portable Energy
Division

Ansaldo Energia Group

AKSA Jenerator San. AS

Rüzgarlibahçe Mahallesi Selvi Çikmazi
No:10, Beykoz/Istanbul
34805
Turkey
Tel: +90 216 6810000
Fax: +90 216 6815784
Web: www.aksa.com.tr
E-mail: aksa@aksa.com.tr
For over 30 years AKSA Power Generation has
manufactured generator sets from 1kVA upto
3000kVA, supplied comprehensive spare parts,

APROVIS Energy Systems GmbH

Via Nicola Lorenzi, 8
Genova
16152
Italy
Tel: +39 010 6551
Web: www.ansaldoenergia.com
E-mail: info@ansaldoenergia.com

Agents:
South Africa - Ansaldo Energia South Africa
Branch

Grupos Electrógenos Europa S.A.U
Polígono Pitarco II, Parcela 20
Muel
50450
Spain
Tel: +34 97 6145432
Fax: +34 97 6145431
Web: www.atlascopco.com
E-mail: export@es.atlascopco.com
Portable Energy is a division within Atlas
Copco’s Construction Technique business area. It
develops, manufactures and markets portable
compressors, high pressure boosters,
generators, light towers and portable
dewatering pumps worldwide. Products are
offered under several brands to a wide range of
industries including construction, mining, oil and
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Electrical output range 0.3 – 10MW
Engineer

Install

Maintain

Clarke Energy has comprehensive
resources to support the engineering
of your power generation project. These
capabilities include computer aided
design, mechanical and electrical
engineering.

Clarke Energy has dedicated teams to
support you in delivering quality
through the project management,
installation and commissioning of your
power generation project.

Clarke Energy values the provision of
reliable maintenance services for
your reciprocating engine equipment.
This is delivered efficiently through its
extensive network of service engineers.

South Africa Tel. +27 31 763 3222
Nigeria Tel: +234 (0) 1 2122522
Tanzania Tel: +27 31 763 3222
Tunisia Tel: +216 71 19 00 06

Algeria Tel +213 21 60 90 77
Botswana Tel. +27 31 763 3222
Mozambique Tel. +27 31 763 3222
Cameroon Tel. +237 677 285665
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gas and rental. The divisional headquarters and
main development centre are located in
Antwerp, Belgium. Its Portable Power
Competence centre is based in Zaragoza, Spain.
Production facilities are located around the
world, mainly Belgium, Spain, USA, India, Brazil
and China.

Agents:
Algeria - Atlas Copco Algeria S.p.A
Angola - Atlas Copco Angola, Lda.
Benin - Atlas Copco Senegal SARL
Botswana - Atlas Copco South Africa (Pty) Ltd.
Construction Technique
Burkina Faso - Atlas Copco Senegal SARL
Burundi - Atlas Copco Tanzania Ltd.
Cameroon - Atlas Copco Senegal SARL
Central African Republic - Atlas Copco Senegal
SARL
Chad - Atlas Copco Senegal SARL
Congo DR - Atlas Copco Zambia Ltd.
Cote d'Ivoire - Atlas Copco Senegal SARL
Djibouti - Atlas Copco Tanzania
Eritrea - Atlas Copco Tanzania Ltd.
Ethiopia - Atlas Copco Tanzania Ltd.
Gabon - Atlas Copco Senegal SARL
Gambia - Atlas Copco Senegal SARL
Ghana - Atlas Copco Ghana Ltd.
Guinea - Atlas Copco Senegal SARL
Guinea Bissau - Atlas Copco Senegal SARL
Kenya - Atlas Copco Tanzania Ltd.
Liberia - Atlas Copco Senegal SARL
Madagascar - Atlas Copco Tanzania Ltd.
Malawi - Atlas Copco Zambia Ltd.
Mali - Atlas Copco Senegal SARL
Mauritania - Atlas Copco Senegal SARL
Mauritius - Atlas Copco Tanzania Ltd.
Morocco - Atlas Copco Maroc SA
Mozambique - Atlas Copco South Africa (Pty) Ltd.
Construction Technique
Namibia - Atlas Copco South Africa (Pty) Ltd.
Construction Technique
Niger - Atlas Copco Senegal SARL
Nigeria - Atlas Copco Nigeria Ltd.
Rwanda - Atlas Copco Tanzania Ltd.
Senegal - Atlas Copco Senegal SARL
Seychelles - Atlas Copco Tanzania Ltd.
Sierra Leone - Atlas Copco Senegal SARL
Somalia - Atlas Copco Tanzania Ltd.
South Africa - Atlas Copco South Africa (Pty) Ltd.
Construction Technique
Tanzania - Atlas Copco Tanzania Ltd.
Togo - Atlas Copco Senegal SARL
Uganda - Atlas Copco Tanzania Ltd.
Zambia - Atlas Copco Zambia Ltd.
Zimbabwe - Atlas Copco Zimbabwe Pvt. Ltd.

Ausonia S.r.l.
Via Favara 452, Z.I.
Marsala (TP)
91025
Italy
Tel: +39 923 722311
Fax: +39 923 721274
Web: www.ausonia.net
Since 1932, we design, produce and offer a
wide range of AC gensets up to 3000 kVA,
available in different configurations (Open-sets,
Soundproofed canopies or shelters, Mobile sets
on trailers, No-Break Power Systems, Gas
gensets, Cogeneration power plants, etc.).
Within our power products portfolio, we also
include customized solutions for very critical
applications (Oil & Gas, Mining, Defense,
Telecom), as well as Hybrid Gensets and High
Efficiency DC Energy Solutions. OPEX model
also available.

Ayerbe Industrial de Motores SA

c/ Oilamendi 8
Pol. Ind. Jundiz
Vitoria, 01015
Spain
Tel: +34 94 5292297
Fax: +34 94 5292298
Web: www.ayerbe.net
E-mail: ayerbe@ayerbe.net
Ayerbe has been manufacturing generators
since 1992 and nowadays is one of the leading
manufacturers in Spain. The range goes from 2
to 250kVA.

Balton CP Ltd.
CP House
Otterspool Way
Watford, WD25 8HU
United Kingdom
Tel: +44 1923 228999
Fax: +44 1923 222929
Web: www.baltoncp.com
E-mail: tk@baltoncp.com
Balton CP Ltd. Group, through its local
subsidiaries in Sub-Saharan Africa, supply,
install and maintain a comprehensive range of
power generators from 5kVA to 2000kVA with
Perkins Engines. Also included in our range are
lighting towers, UPS/Voltage regulators and
hybrid power generation units for the telecom
industry.Solar Energy solutions.

Agents:
Ghana - Dizengoff Ghana Ltd. (Balton)
Rwanda - Balton Rwanda Ltd.
Tanzania - Balton Tanzania Ltd.
Uganda - Balton (U) Ltd.

Afrikahaus
Grosse Reichenstrasse 27
Hamburg
20457
Germany
Tel: +49 40 3281110
Fax: +49 40 32811122
Web: www.c-woermann.com
E-mail: info@c-woermann.de
Technical supplier for industrial machinery,
workshop equipment and services, handling
equipment, construction machines and
agricultural equipment, forestry equipment,
generators, spare parts.

Agents:
Angola - C. Woermann Angola Lda.
Ghana - C. Woermann (Ghana) Ltd.
Nigeria - C. Woermann (Nigeria) Ltd.

C.G.M. Gruppi Elettrogeni
S.r.l.
Via Decima Strada 3
Arzignano (VI)
36071, Italy
Tel: +39 0444 673712
Fax: +39 0444 675384
Web: www.cgmitalia.it
E-mail: stefano@cgmitalia.it
CGM Gruppi Elettrogeni was established in 1980
in Italy. We export to 124 countries in 5
continents through out 51 certified distributors.
We manufacture 3 to 2500kVA generators,
lighting towers, and motor welding sets and
provide an efficient after-sales service,
maintenance and hire contracts.

Caterpillar Inc.

136 Main Reef Road
Boksburg North
Gauteng, 1460
South Africa
Tel: +27 11 8980000
Web: www.barloworldpower.com
E-mail:
snaidoo@barloworldpower.com
Barloworld Power, Cat dealer for 87 years, is
strategically positioned to meet a broad range
of energy and commercial engine solutions in
the southern African market. The commercial
offering extends to include mining and
construction equipment in the form of diesel
and gas generators, marine propulsion and
locomotive engines.

Bredenoord
Zutphensestraat 319
7325 WT Apeldoorn
Netherlands
Tel: +31 55 3018501
Fax: +31 55 3018500
Web: www.bredenoord.com
E-mail: info@bredenoord.com
Bredenoord provides reliable power solutions,
i.e. off-grid solar-based power plants, smart
powerbanks, 5-20mW rental powerplants, 152000kVA gensets.Wherever and whenever you
need them. Smart energy solutions with quality
and reliability that save you money. Bredenoord:
Rental, Service & Sales.
Ghana - Davero Electrical Engineering
(Dealership)
Kenya - Bredenoord & Giertsen
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COELMO spa

Agglomerato Industriale ASI
Acerra (NA)
80011
Italy
Tel: +39 081 8039731
Fax: +39 081 8039724
Web: www.coelmo.it
E-mail: sales@coelmo.it
COELMO is one of the oldest European
manufacturers of industrial and marine
generators from 3kVA up to 3000kVA. Based in
Italy, with a large stock of Generating Sets
available to be shipped overnight to any
destination in the world. Company profile,
products and models are available online at
www.coelmo.it

Crestchic Loadbanks
Second Avenue, Centrum 100
Burton on Trent
DE14 2WF
United Kingdom
Tel: +44 1283 531645
Fax: +44 1283 510103
Web: www.crestchic.co.uk
E-mail: sales@crestchic.co.uk
Crestchic manufactuers loadbanks which
provide accurate and stable electrical test loads
for the commissioning and maintenance of
power systems; including diesel generators, gas
turbines and UPS systems. Our resistive
loadbanks offer capacities as small as 20kW up
to 6000kW and resistive-reactive units from 50
to 6250kVA at various voltages 110V-34kV.

Cummins Generator
Technologies

Barloworld Power

Agents:

62

C. Woermann GmbH & Co. KG

PO Box 610
Mossville, IL
61552-0610
USA
Tel: +1 309 5786298
Fax: +1 309 5782599
Web: www.cat.com
For more than 80 years, Caterpillar® has been
supplying diesel and natural gas generator sets
for continuous duty and temporary power
customers. As a leading global power supplier,
Caterpillar offers a broad range of integrated
power systems pre-configured products for
optimum performance – all supported by the
worldwide Cat® dealer network.

Fountain Court
Lynchwood Business Park
Peterborough
PE2 6FZ
United Kingdom
Tel: +44 1733 395300
Web: www.stamford-avk.com
Cummins Generator Technologies designs and
manufactures premium quality alternators up to
11,000kVA under the STAMFORD and AvK
brands. Internationally renowned for built-in
quality, its alternators set the standard for
ruggedness, reliability and versatility. The
company has several manufacturing facilities
with superior customer support across the
world.

Clarke Energy

Agents:
South Africa - Cummins South Africa

Cummins Inc
Senator Point
South Boundary Road
L33 7RR
United Kingdom
Tel: +44 151 5464446
Web: www.clarke-energy.com
E-mail: georgia.griffiths@clarkeenergy.com
Clarke Energy is a multinational specialist in the
engineering, installation and maintenance of
reciprocating engine based power plants and
gas engine compression stations. Our offering
ranges from supply of an engine, through to
turn-key installation of a multi-engine power
plant. Delivering fuel efficiency and to help
reduce carbon emissions.

PO Box 3005
Columbus, IN
47202-3005
USA
Tel: +1 812 3779411
Web: www.cummins.com
E-mail: madeline.foss@cummins.com
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Cummins Power Generation

DiPerk Power Solutions

8 Harrowdene Office Park
Western Service Road
Woodmead
Johannesburg
South Africa
Tel: +27 11 5898400
Fax: +27 11 5898450
Web: www.cumminspower.com
E-mail: cpg.uk@cummins.com

Kingsbridge Centre
Sturrock Way
Peterborough
PE3 8TZ
United Kingdom
Tel: +44 1733 334500
Fax: +44 1733 334553
Web: www.diperk.co.uk
Manufacturer of diesel generators from 9kVA to
2250kVA.
Both open and sound attenuated utilising
Perkins engine range and alternators from
various UK manufacturers control systems
based on Deepsea controllers.

Agents:
Algeria - Cummins Energie Algerie
Angola - Cummins Angola
Congo Brazzaville - Approvisionnement Congo
Service
Congo DR - BIA Overseas
Cote d'Ivoire - Cummins Cote D’Ivoire SARL
Egypt - EIM - Egyptian International Motors
Ghana - Cummins Ghana Ltd.
Kenya - Car & General (K) Ltd.
Libya - United Group Co.
Morocco - Soberma Groupe Auto Hall
Nigeria - Cummins West Africa Ltd.
South Africa - Cummins South Africa (Cummins
Power)
Tunisia - Sotudis

Deep Sea Electronics PLC

Highfield House, Hunmanby
Industrial Estate
North Yorkshire
England
United Kingdom
Tel: +44 1723 890099
Fax: +44 1723 893303
Web: www.deepseaplc.com
E-mail: sales@deepseaplc.com
High quality control modules for gensets,
engines & off highway equipment, ATS
applications and battery charges.
Made in the UK.

DEUTZ DIESELPOWER
5 Tunney Road
Elandsfontein
1601
South Africa
Tel: +27 11 9230600
Fax: +27 11 9230611
Web: www.deutz.co.za
E-mail: info@deutz.co.za
DEUTZ DIESELPOWER, a member of the
HUDACO Group is the Sole Distributor of DEUTZ
products and services for South Africa and
certain key Anglophone African countries. Long
service life, reliability and cost effectiveness are
synonymous with DEUTZ engines and it is
characteristics that have made them worldfamous.

Diesel Engines Online b.v.
Augustapolder 11
Barendrecht, 2992 SR
Netherlands
Tel: +31 180 699273
Web: www.dieselenginesonline.com
E-mail: cynthia@
dieselenginesonline.com;
info@dieselenginesonline.com
We deliver genuine Cummins spare parts &
engines. With over 40years experience we can
provide technical advice and comprehensive
solutions to complex technical solutions. Large
stock and good prices. We also supply hydraulic
marine transmissions which are produced by
one of the leading manufacturers in the world.
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Dresser-Rand
Barrio de Oikia, 44
Zumaia
Gipuzkoa
20759
Spain
Tel: +34 94 3865200
Fax: +34 94 3865210
Web: www.dresser-rand.com
E-mail: guascor@dresser-rand.com
Dresser-Rand, part of Siemens Power and Gas,
offers some of the most efficient and
environmentally-friendly technology platforms,
products and services in distributed power
generation for O&G, industrial, institutional, and
commercial clients and rural electrification
programs: CHP systems, biogas-fueled gen-sets,
hybrid systems (solar photovoltaic and enginebased gen-sets), biomass and waste-to-energy
steam turbine generators, compressed air
energy storage (CAES), and more.

FG Wilson is a world leader in the manufacture
of diesel and gas generator sets. With 50 year’s
experience and a global network of 370 dealers
in more than 150 countries, we have developed
a reputation for electric power expertise and
ongoing technical support. Our product range
from 6.8 – 2,500kVA includes open and
enclosed generators sets, which offer
outstanding value for money as well
guaranteeing maximum efficiency and
productivity.
FG Wilson understands the unique needs of
generator set customers around the world.
Whether the requirement is for standby/prime
power, rental products or more complex
specifications, FG Wilson’s Power Solution Team,
in close partnership with our dealers, can
provide durable product to meet these needs on
a project-by-project basis

Forest City Export Services Ltd.
Bowden Hall, Bowden Lane
Marple, Cheshire
England
SK6 6NE
United Kingdom
Tel: +44 161 4490660
Fax: +44 161 4490880
Web: www.forestcitygenerators.com
E-mail: forestcity@compuserve.com
Supplier of diesel generator sets from 7.5kVA to
2650kVA with Perkins, Volvo and Cummins
engines coupled to Stamford or Mecc-Alte
alternators, soundproof canopies, control panels
and transfer switch (ATS) panels and all
associated OEM spare parts.

G & J Technical Services Ltd.
PO Box KA30249, Accra
Energy House 2
43 Ring Road West
Obetsebi Lamptey Circle Korle-Bu
Road
Ghana
Tel: +233 302 689178/9/682177/8
Fax: +233 302 689177
Web: www.gjtechghana.com
E-mail: sales@gjtechghana.com
customer.service@gjtechghana.com
We are a company solely involved in the sale,
installation and maintenance of diesel engine
driven generating sets. Since inception in March
1994, we have supported various sectors of the
Ghanaian economy through back-up power
supply to a total of over 200megawatts. Our
operations are backed by first class after sales
support.

Genco EEC Ltd.
Units 7/8 Pit Lane
Ketton, Lincolnshire
PE93SZ
United Kingdom
Tel: +44 1780 721619
Fax: +44 1780 721385
Web: www.gencoeec.co.uk
E-mail: generators@gencoeec.co.uk
Manufactures of high quality ac/dc generators
range 5/85Kva IP21/23, also zone2 totally
enclosed IP54/65 range 5/350Kva Exn ATEX 3g
compliant, voltage control by electronic
regulators included, very compact reliable units.

Dynaset Oy
Menotie 3, Ylöjärvi
33470
Finland
Tel: +358 3 3488200
Fax: +358 3 3488222
Web: www.dynaset.com
E-mail: info@dynaset.com
Dynaset is the global leading manufacturer of
hydraulic generators, power washers and
compressors. Dynaset hydraulic equipment
converts the mobile machine’s hydraulic power
into electricity, high pressure water,
compressed air, magnet and vibration. The
company’s products are used for
hundreds of applications in various industries all
around the world.

Energyst
136 Main Reef Road
Boksburg North
Johannesburg
South Africa
Tel: +27 11 8980000
Web: www.energyst.com
E-mail: info.za@energyst.com
Power generation and temperature control

FG Wilson

1 Millennium Way
Springvale Business Park
Belfast
BT12 7AL
United Kingdom
Tel: +44 28 90495000
Fax: +44 28 28261111
Web: www.fgwilson.com
E-mail: sales@fgwilson.com
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Genmac S.r.l.

Via Don Minzoni 13
Gualtieri (RE)
42044
Italy
Tel: +39 0522 222311
Fax: +39 0522222330
Web: www.genmac.it
E-mail: info@genmac.it
GENMAC manufactures generators in Italy since
1983. GENMAC offers a complete range of
generators and accessories from 2kW to
2000kVA, open and supersilent, in parallel, ATS,
remote control, trailers and trolley, spare parts,
fuel tanks, technical documentation. All the
power solution you need, GENMAC can make it!

Genpower Ltd.
Isaac Way, Pembroke Dock
Pembrokeshire
SA72 4RW
United Kingdom
Tel: +44 1646 687880
Web: www.genpower.co.uk
E-mail: sales@genpower.co.uk
Genpower Ltd offer a wide range of Perkins and
Hyundai diesel generators from 5kVA to 200kVA.
Well specified generators at best value prices.

Green Power Systems S.r.l.
Localita Maiano SN
Caprazzino di Sassocorvaro (PU)
61028
Italy
Tel: +39 0722 726411
Fax: +39 0722 720092
Web: www.greenpowergen.com
E-mail: giovanni@
greenpowergen.com
Manufacturer of generating sets up to 2200kVA,
50 and 60Hz.
Green Power Generators offers:
• Generating sets with different engine types:
Perkins, Cummins, Deutz, Volvo, John Deere,
Iveco, Lombardini, Yanmar, Mitsubishi and
Honda
• Generating sets with different alternator
types: Mecc Alte, Stamford, Leroy Somer and
Marelli
• Telecommunication power solutions
• Customised gensets
• Natural gas and LPG gensets
• Lighting towers
• Welding machines
• Irrigation systems (motorpumps)
• Certifications ISO:9001/2000 and
ISO:14001/2004

Hidier Power Nigeria FZE (China)
Lekki Free Zone
Lekki Coastal Road
Lbeju-Lekki Local Government Area
Lagos State
Nigeria
Tel: +234 81 81236999
Fax: +86 10 59602578
Web: www.hidier.com
E-mail: yangcl@hidier.com
Hidier, your dearest power expert! We
Manufacture, Supply and Repair Diesel and Gas
Generator Set with Perkins, Cummins, and MTU
Engines in Nigeria and West Africa.
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HIMOINSA S.L.

Ctra. Murcia - San Javier
Km. 23.6, San Javier/Murcia
30730
Spain
Tel: +34 96 8191128
Fax: +34 96 8191217
Web: www.himoinsa.com
E-mail: info@himoinsa.com
HIMOINSA is a global corporation that designs,
manufacturers and distributes power generation
equipment worldwide. The company adds
incomparable application and engineering knowhow, excellent design and service capabilities,
delivering value beyond the equipment it
produces.
The product range that the brand offers
includes diesel and gas generator sets, control
panels and paralleling systems for standby
emergency power, prime power, peak power and
distributed power. It also develops hybrid power
gensets for the telecom sectors and
manufacturers lighting towers for the rental and
construction markets.

Agents:

Inmesol S.L.

Ctra. Fuente Álamo
2 Corvera-Murcia
30153
Spain
Tel: +34 968 380300
Fax: +34 968 380400
Web: www.inmesol.com
E-mail: inmesol@inmesol.com
INMESOL – Manufacturer of generator sets,
lighting towers, parallel systems, and gensets
for hybrid electric power generation systems.
With more than 25 years in the market,
INMESOL S.L is a Spanish company that designs,
manufactures, markets and provides technical
support service for technologically leading
gensets, in both open and soundproofed
versions and from 2.5 to 2,500 kVA (PRP),
lighting towers, and parallel systems.
INMESOL’s highly specialised technical team
enables it to meet specific requirements from
the most demanding markets, offering optimal
solutions for each one of them. It is currently
present in more than 80 countries around the
world, with equipment installed in all types of
applications and uses.

South Africa - HIMOINSA Southern Africa

HNNK SOLUTIONS – HANNAIK,
LDA
Rua da Paz, Quintã do Loureiro
Aveiro
3800-587
Portugal
Tel: +351 234 916210
Web: www.hannaik.com
E-mail: hannaik@hannaik.com
HANNAIK is a company dedicated to the
elaboration and implementation of projects,
manufacture, installation of energy systems and
water pumping, as well as the respective aftersales technical assistance. Has in its staff, a
team of technicians trained and accredited
ensuring the necessary conditions for a service
of quality in projects which develops and
constructs, as well as in the solutions it
proposes.
HANNAIK is a part of the prestigious MSGROUPMarques dos Santos, a privately held, familyowned group of companies with 50 years!

Huegli Tech Ltd.
Murgenthalstrasse 30
Langenthal
4900
Switzerland
Tel: +41 62 9165030
Fax: +41 62 9165035
Web: www.huegli-tech.com
E-mail: sales@huegli-tech.com
Huegli Tech is an engine and genset control
company, a leading supplier and wholesaler of
accessories for combustion engines, fuelled by
diesel and/or gas. Our core competences are
generating set controls, engine governing
systems, hydraulic starting system, gas engine
management systems, ignition systems, engine
protection devices, dual fuel conversions, etc.
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Interpower International Ltd.
PO Box 70
York
YO18 7XU
United Kingdom
Tel: +44 1751 474034
Fax: +44 1751 476103
Web: www.interpower.co.uk
E-mail: info@interpower.co.uk
Established for over 25 years, Interpower is a
manufacturer of diesel generating sets built to
customer specification, ranging from 4 to
4000kVA.
Units built to suit all applications including,
industrial, marine, containerised, low noise level,
multi-set systems and high voltage generators.
Suppliers include Cummins, Perkins, MTU,
Mitsubishi, John Deere, Volvo, Scania, Deutz,
Iveco, MAN, JCB, Yanmar, Newage, Mecc Alte,
Leroy Somer, AMCO, Marathon and Sincro.
All sets supplied with 1 year unlimited hours
international warranty.
New distributors wanted.

ITCPower Group, Kat Power
International S.L.

Avda. Alguema, 6C
Sta. Llogaia
Girona
17771
Spain
Tel: +34 972 538521
Skype: Xavisoteras
Web: www.itcpower.com
www.itc-power.com.cn
E-mail: info@itcpower.com.cm
ITCPower Group is a company specialized in the
development, manufacturing and distributions
for Generating Sets from Portable range up to
1200 kVA and Petrol/diesel driven Water Pumps.
Our facilities with 120 people, 20.000 sqm and
20.000 sqm allow us to produce over 100.000
units per year.

James Dring Power Plant Ltd.
8 Eagle Road
Quarry Hill Industrial Park
Ilkeston, Derbyshire
DE7 4RB
United Kingdom
Tel: +44 115 9440072
Fax: +44 115 9440235
Web: www.jamesdring.co.uk
E-mail: james.dring@talk21.com
Bespoke generators, designed, built, installed
and maintained up to 3500kVA in single units,
with the option to synchronise and parallel any
multiple. Most prime movers and alternator
brands are available to customer’s choice.
Established in 1964, other products include:
Frequency Converters, Welders, Fire Pumps,
Marine Generators and Auto Load Banks.

JCB Power Products
Lakeside Works, Denstone Road
Rocester
Staffordshire
ST14 5JP
United Kingdom
Tel: +44 1889 590312
Web: www.jcbgenerators.com
E-mail: generator.sales@jcb.com
JCB offers a range of high specification diesel
generators ranging from 8-3300kVA. At the
heart of each model is a range of robust and
reliable engines to meet any customer power
requirements; residential, rental, construction,
quarrying and mining, agricultural and for use
as back-up power supply for hospitals and
offices.

Agents:
Algeria - S.A.R.L Alger Engins
Angola - M.T.A – Maquinas e Tractores de Angola
Botswana - BH Botswana (Pty) Ltd.
Burkina Faso - CFAO Equipment Burkina Faso
Cameroon - CFAO Equipment Cameroon
Chad - CFAO Motors Chad
Congo Brazzaville - CFAO Equipment Congo
Congo DR - CFAO Equipment DRC
Congo DR - CFAO Equipment RD Congo
Cote d'Ivoire - CFAO Equipment RCI
Djibouti - A G Tractor FZE / Select International
Services
Egypt - Arab Development & Trading Co.
Egypt - IPC
Ethiopia - Ethio-Nippon Technical Company S. Co.
Ethiopia - Mullege PLC
Gabon - CFAO Equipment Gabon
Gambia - CFAO Equipment The Gambia
Ghana - CFAO Equipment Ghana
Guinea - CFAO Equipment Equatorial Guinea
Kenya - Dupont Kenya Ltd.
Kenya - Ganatra Plant and Equipment Ltd.
Lebanon - The White Alnoras
Mauritius - Izumi Systems Ltd.
Morocco - CFAO Equipment Morocco
Senegal - CFAO Equipment Senegal
South Africa - Kemach Equipment (Pty) Ltd.
South Sudan - A G Tractor FZE
Sudan - Diesel Heavy Equipment
Tanzania - Machines and Tractors Tanzania Ltd.
Togo - CFAO Equipment Togo
Tunisia - SAM – Société de l’Automobile et du
Matériel
Uganda - Farm Engineering Industries Ltd.
Zimbabwe - JCB Link

www.africanreview.com

S13ATRApril2017GensetBuyersguide_ATR-NewMasterTemplate201629/03/201715:37Page65

BUYERS’ GUIDE
JMG POWER UP
15 A Redemption Cresent
Apapa - Oshodi Expressway
Gbagada
Lagos
Nigeria
Tel: +234 7000112233
Web: www.jmglimited.com
E-mail: marketing@jmglimited.com
A leader in power generation, electrical
infrastructures and industrial equipments, JMG
has become the official dealer in Nigeria of the
some of the largest companies in the world
including FG Wilson (A Caterpillar Brand),
Mitsubishi Heavy Industries, Legrand, GE
Lighting, Kaeser Compressors and
ThyssenKrupp. JMG provides sales and aftersales support of all those brands.

John Deere Power Systems
Orléans-Saran Unit
BP 11013, Fleury Les Aubrais Cedex
45401, France
Tel: +33 2 38826119
Fax: +33 2 38846266
Web: www.johndeere.com
E-mail: jdengine@johndeere.com
John Deere Power Systems manufactures and
markets engines for industrial applications such
as crushers, loaders, drilling equipments, etc.
JDPS also powers agricultural applications,
material handling equipment, compressors and
generator sets.

Agents:
Egypt - Orascom Trading Co. SAE
Morocco - Societe de Realisations Mecaniques
Nigeria - Stag Engineering (John Deere)
South Africa - POWER02

Jubaili Bros

gas, steam and water turbines. Their standard
characteristics enable them to be used in
difficult conditions including motor starting,
distorting loads, overloads or short circuits
(AREP excitation).

Linz Electric S.p.A

Viale del Lavoro, 30
Arcole (VR), 37040, Italy
Tel: +39 045 7639201
Fax: +39 045 7639202
Web: www.linzelectric.com
E-mail: info@linzelectric.com
Linz Electric S.p.A is specialised in the
production of alternators from 1.7kVA up to
1500kVA and rotating welders up to 500 amps.
The main focus of Linz Electric is the customer’s
satisfaction through the top product quality,
quick and complete service.

Lister Petter
Hurricane Close
Sherburn Industrial Estate
Sherburn in Elmet
LS25 6PB
United Kingdom
Tel: +44 1977 800372
Fax: +44 1977 688158
Web: www.lister-petter.co.uk
E-mail: sales@listerpetter.co.uk
Lister Petter is an iconic British Brand with a
long and celebrated history in industrial
engines. For 150 years they have consistently
set the standard in innovation, quality and
reliability.
Built on a legacy and focused on the future,
with factories, distribution, warehouse hubs and
customers in over 160 countries.

Mantrac Group
(B-17) Smart Village Km 28
Cairo Alexandria Desert Road
Giza, 12577, Egypt
Tel: +20 2 35314000
Fax: +20 2 35370798
Web: www.mantracgroup.com
E-mail: hdeeb@mantracgroup.com
Mantrac Group is the authorized Caterpillar
dealer, distributing and supporting Caterpillar
construction machines, power systems and
material-handling equipment in Egypt, Kenya,
Tanzania, Uganda, Nigeria, Ghana, Sierra Leone,
Iraq and Siberia- Russia. With over 3000
employees and decades of experience as a
Caterpillar dealer, we provide customers with
comprehensive solutions backed by technical
know-how, experience and in-depth knowledge
of their local markets.
We supply CAT diesel generators from 250 kVA
up to 8000 kVA, olympian fully enclosed
generators sets from 8 kVA - 220 kVA, automatic
transfer switches, natural gas engines and
gensets, CAT marine propulsion engines, marine
gensets, power modules.
More than a supplier of generator sets, we
specialize in power plant turnkey installations
and heat-recovery applications. Our extensive
work scope includes engineering, design, testing,
installation, on-site commissioning, and training
as well as long term service and support.

Agents:
Ghana - Jubaili Bros (Ghana)
Nigeria - Jubaili Bros Engineering Ltd.
South Africa - Jubaili Bros Pty Ltd.
Uganda - Jubaili Bros (Uganda)

Leroy-Somer Electric Power
Generation
Boulevard Marcellien Leroy CS 10015
Angouleme Cedex 9
16915, France
Tel: +33 5 45945975
Fax: +33 5 45685665
Web: www.leroy-somer.com
E-mail: succursaleisangouleme.ials@
emerson.com
Leroy-Somer alternators from 3 kVA up to 20
MVA are built to fit a wide range of applications:
prime power, stand-by, construction, rental,
marine, cogeneration, telecom.
They can be driven by reciprocating engines,
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Via Don E. Mazza 12
Gorle (BG), 24020, Italy
Tel: +39 035 4282111
Fax: +39 035 4282200
Web: www.lovatoelectric.com
E-mail: info@lovatoelectric.com
World leader manufacturer of electrochemical
and electronic components for genset control
panels. Our range includes generator controllers,
automatic transfer switch controllers, battery
chargers, changeover contactors and switches
and more!

MAN Diesel & Turbo SE
Stadtbach Str 1
Augsburg, 86153, Germany
Tel: +49 821 3220
Fax: +49 821 3223382
Web: www.mandieselturbo.com
E-mail: purchasingaug@mandieselturbo.com
MAN Diesel & Turbo can look back at more than
250 years of industrial history and is the leading
provider of large-bore reciprocating engines and
turbo machinery for marine and stationary
applications. With our fast product range from
reciprocating engines running or liquid or
gaseous fuels, steam turbines and industrial gas
turbines for the energy business, from single
engines and generating sets to complete madeto-measure power plants on EPC basis as main
contractor MAN Diesel & Turbo is well situated
to accommodate this.

Agents:
South Africa - MAN Diesel & Turbo South Africa
(Pty) Ltd.

Agents:
South Africa - Sub Sahara Power Distributors

Mikano International Ltd.
34/35, Acme Road, Ogba
Ikeja-Lagos, Nigeria
Tel: +234 700 1234567
Fax: +234 1 4602146
Web: www.mikano-intl.com
E-mail: info@mikano-intl.com
Mikano International Limited was incorporated
in January, 1993 to carry out business of
manufacturing, sales, maintenance & rental of
diesel and gas power generating sets.
Today, Mikano has diversified its business into
steel fabrication, electrical & lightings solutions,
construction equipment and real construction;
identifying with Schneider Electric, ABB, Philips
& Raychem.

Motorenfabrik Hatz GmbH & Co.
KG

Agents:
Egypt - Mantrac Egypt Ltd.
Ghana - Mantrac Ghana Ltd.
Kenya - Mantrac Kenya Ltd.
Nigeria - Mantrac Nigeria Ltd.
Sierra Leone - Mantrac Sierra Leone Ltd.
Tanzania - Mantrac Tanzania Ltd.
Uganda - Mantrac Uganda Ltd.

MARGEN S.p.A.

Lovato Electric S.p.A.
Jebel Ali Free Zone
United Arab Emirates
Tel: +971 4 8832023
Fax: +971 4 8832053
Web: www.JubailiBros.com
E-mail: jbdubai@jubailibros.com
Jubaili Bros is one of the leading providers of
power solutions in the Middle East, Africa and
Asia. With 40 years of experience in the field of
power generation, Jubaili Bros is a perfect
choice for your power solution needs. Jubaili
Bros serves its customers from 9 countries with
27 branches and service centers and alongside
a strong Dealers network.

Mecc Alte is proud to be the largest
independent producer of synchronous
alternators. Quite simply, we manufacture
alternators through ‘made for manufacturing’
product designs from 1kVA through to 5000kVA.
Operating in the electromechanical sector, we
produce many types of special rotating machines,
to cover a highly diverse range of applications.

Via Dino Ferrari, 50
Maranello (MO)
41053, Italy
Tel: +39 0536 943615
Fax: +39 0536 943581
Web: www.margen.it
E-mail: info@margen.it
MARGEN since 1963.
Manufacturing range: up to 4000 kVA, including
automatic and parallel control boards.
Skills: customised design.
“Margen Power Systems”, independent energy
stations, integrating power generation and
storage by all the energy sources.
Activities: sales, development, production,
customer care and after-sale.
Certifications:
ISO9001
UL
EAC
MTU
GAZPROM
ENI

Mecc Alte

6 Lands End Way
Oakham, Rutland, LE15 6RF
United Kingdom
Tel: +44 1572 771160
Fax: +44 1572 771161
Web: www.meccalte.com
E-mail: gen@meccalte.co.uk

Ernst-Hatz-Str. 16, Ruhstorf a.d. Rott
94099, Germany
Tel: +49 8531 3190
Fax: +49 8531 319418
Web: www.hatz-diesel.de
E-mail: marketing@hatz-diesel.de
Hatz Diesel is a specialist in 1 to 4 cylinder
diesel engines which are used in all manner of
applications such as construction machinery,
compressors and utility vehicles. Besides, Hatz
produces generating sets up to several hundred
kVA as well as scalable electricity stations for
independent power supply.

Agents:
Algeria - Dieselec SARL
Burundi - Metalubia
Cameroon - EMEI Diesel SARL
Cote d'Ivoire - Prestige-Auto
Gabon - MIAG - Matériel Industriel et Automobile
Gabonais
Ghana - Agria Machinery Services & Co. Ltd.
Kenya - First Machineries Ltd.
Mali - Dupe SA
Mauritania - Sodeq SA
Morocco - Sonacom
Nigeria - A1 Multi Services Ltd.
Senegal - Mat Force (CRE Technology)
South Africa - Hatz Diesel SA (Pty) Ltd.
Tunisia - S.I.A Ben Djemaa & Cie

MTU South Africa (Pty) Ltd.
PO Box 215, Milnerton
7435, South Africa
Tel: +27 21 5295760
Fax: +27 21 5511970
Web: www.mtu-online.co.za
E-mail: info@mtu-online.co.za
MTU Onsite Energy is one of the core brands of
Rolls-Royce Power Systems which is a worldleading provider of high and medium speed
diesel and gas engines, complete drive systems,
distributed energy systems and fuel injection
systems for the most demanding requirements.

Agents:
Namibia - Namib Diesel CC
Nigeria - Stag Engineering (MTU)
Zimbabwe - R&S Diesel Pro Services (Pvt) Ltd.
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ORTEA S.p.A.

Via dei Chiosi 21
Cavenago Brianza (MB)
Italy
Tel: +39 02 95917800
Fax: +39 02 95917801
Web: www.ortea.com
E-mail: ortea@ortea.com
Founded in 1969, ORTEA is now a leading
company in manufacturing and engineering
voltage stabilizers, magnetic components,
automatic power factor correction systems,
generating sets and electrical equipments
in general. Beside standard production, ORTEA
is able to be extremely flexible in developing
and manufacturing special equipment according
to user’s specifications, thanks to the
experience gained in over 45 years.

Agents:
Cote d'Ivoire - ORTEA Africa SARL

Perkins Engines Co. Ltd.
Frank Perkins Way
Peterborough
PE1 5FQ
United Kingdom
Tel: +44 1733 583000
Web: www.perkins.com
Perkins is a world leading supplier of offhighway diesel and gas engines, offering power
up to 2500kVA in diesel or 1000 kWE prime in
gas. Our cost effective solutions, from
competitive fuel consumption to ease of
maintenance, whatever the power requirement,
add real value to our customers’ equipment.

PHENIX Technologies, Inc.
75 Speicher Drive, Accident
MD 21520
USA
Tel: +1 301 7468118
Fax: +1 301 8955570
Web: www.phenixtech.com
E-mail: info@phenixtech.com
PHENIX Technologies designs and manufactures
high voltage, high current, high power electrical
testing equipment for testing cables, circuit
breakers, generators, GIS/switchgear, insulation
materials, motors, reclosers, transformers, utility
worker’s rubber protective gear. PHENIX
Technologies offers a wide range of testing
solutions, 40+ years of experience, and is
ISO9001 quality compliant.

Power Solutions n.v

Blikstraat 2
Wijnegam, 2110, Belgium
Tel: +32 3 3258800
Fax: +32 3 3258801
Web: www.powersolutions.eu
E-mail: info@powersolutions.eu
Power Solutions has grown from a temporary
power provider based out of Belgium to a
business now serving cutomers to all over
Europe, Africa, South America and the Middle
East. With a custom build fleet we can react
quickly to any temporary power demand across
a large variety of industrial sectors.
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PowerLink Machine (UK) Co. Ltd.

Vickers Building, Hurricane Close
Sherburn Enterprise Park
Sherburn in Elmet, Leeds
LS25 6PB, United Kingdom
Tel: +44 1977 689100
Fax: +44 1977 681990
Web: www.powerlinkworld.com
Power Link as one of the world leading
generating manufactures, provide a full line up
open sets, soundproof sets, and containerised
sets, ranging from 5kVA to 2250kVA. The
products flexibly meet with the world standards
as well as the individual customer requirements.

SAB, Standard Aggregatebau
Evers GmbH & Co. KG
Oststrasse 11
Norderstedt
22844
Germany
Tel: +49 40 522501125
Fax: +49 40 522501144
Web: www.generatingset.com
E-mail: info@generatingset.com
Reputable German manufacturer of diesel-driven
generating sets from 50 to 4000 kVA in
stationary, transportable or mobile executions
for standby, peak load or base load applications
world-wide. Main competencies are the
planning, designing, manufacturing, installation
and servicing of global plant constructions
under consideration of individual customer and
project requirements.

MIDC, Bhosari, Pimpri-Chinchwad
Maharashtra
411026
India
Tel: +91 20 67313500
Web: www.sedemac.com
E-mail: sales@sedemac.com
SEDEMAC develop and supply innovative and
reliable control solutions for engines and
powertrains. More specifically, our focus is on
building control solutions that enable realization
of best-in-class fuel efficiency and/or emissions
and/or power delivery in applications involving
small engines.

Scania

Agents:

Powermode
Unit E2, Cambridge Commercial Park
18 Trinity Close, Paulshof Ext 45
Sandton, 2056
South Africa
Tel: +27 11 23507750
Fax: +27 11 2357777
Web: www.powermode.co.za
E-mail: power@powermode.co.za
Powermode is a leading power provisioning
specialist. Its Power Engineering Division
markets a range of uninterruptible power supply
(UPS) and power management systems. It also
undertakes backup generator and standby
power systems servicing and maintenance.
Powermode’s Solar Energy Division specialises
in the fields of solar power technology, PV
inverters and hybrid systems.

Powersource Projects Ltd.
PowerPro House, Unit 4
Capital Park Industrial Estate
Combe Lane
Wormley, Godalming, Surrey
GU8 5TJ
United Kingdom
Tel: +44 1428 684980
Fax: +44 1428 687979
Web: www.power-source-pro.co.uk
E-mail: sales@power-sourcepro.co.uk
PowerPro range of Diesel Generators from 7.52000kVA, supported by full range of genuine
spare parts for engines, alternators and control
systems.

PR Middle East FZE
1206 JAFZA View 18
Jebel Ali Free Zone - South 1
Dubai
United Arab Emirates
Tel: +971 4 8865275
Fax: +971 4 8865276
Web: www.pramac.com
E-mail: dubai@pramac.com
PR Middle East FZE is under PRAMAC group
which specialize energy generation solutions lighting solution, prime power/standby standard
solution, portable solution, rental solution and
telecom solution. Product portfolio also includes
material handling systems.
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SEDEMAC Mechatronics Pvt. Ltd.

Vagnmakarvägen 1
Södertälje
SE-151 87
Sweden
Tel: +46 8 55381000
Fax: +46 8 55381037
Web: www.scania.com
E-mail: engines@scania.com
Scania is one of the world’s leading
manufacturers of trucks and buses for heavy
transport applications and of industrial, marine
and power generation engines. Employing some
41,000 people, Scania operates in about 100
countries. Research and development activities
are concentrated in Sweden, while production
takes place in Europe and South America.

SDMO Industries

12 bis, rue de la Villeneuve
CS 92848
29228 BREST Cedex 2
France
Tel: +33 2 98414141
Fax: +33 2 98416307
Web: www.sdmo.com
E-mail: sdmo@sdmo.com
SDMO Industries is one of the world’s leading
generating sets manufacturers. A wide range of
standard products from 1 kVA to several
Megawatts through an efficient engineering
department meets non-standard requirements.
Present in over 150 countries through a dense
network, SDMO Industries devotes its energy to
supporting you in the successful completion of
each of your projects world wide.

Agents:
Algeria - SDMO Alger
Egypt - SDMO Cairo
Kenya - SDMO Kenya
Nigeria - SDMO Nigeria Ltd.
South Africa - SDMO South Africa
Togo - SDMO West Africa

Ghana - KONNECTED Ltd.
Nigeria - DELMOR Unique Concepts
South Africa - Power Contractors (Pty) Ltd.

SES SMART Energy Solutions
PO Box 18051
Jebel Ali Free Zone
Dubai
United Arab Emirates
Tel: +971 4 8862066
Fax: +971 4 8862067
Web: www.sesrent.com
E-mail: sales@sesrent.com
SES is a leading turnkey power solutions
provider serving temporary and medium term
energy needs across Middle East, Africa and
South East Asia region.
SES provides rental power solutions including
remote and embeded power generation using
diesel, gas and hybrid generating sets from 5 to
100 mw at each site running at low, medium
and high voltage levels.
The solutions offered include consultancy,
design, installation, commissioning, operation,
maintenance and demobilization or relocation of
the power plants.

Agents:
Kenya - SES SMART Energy Solutions Kenya
Nigeria - SES SMART Energy Solutions Nigeria
Rwanda - SES SMART Energy Solutions Rwanda

Shanghai Jinfa Generator Sets
Co. Ltd.
No.1068, Chunhe Road
Baoshan
Shanghai
China
Tel: +86 21 65569029
Fax: +86 21 65569050
Web: www.kinpha.com
E-mail: jfdq@vip.163.com
Founded in 1996, Jinfa is a professional
manufacturer of diesel and CNG generator sets,
ranging from 9KV~3000kva, open type, silent
canopy type, trailer, lighting tower, etc. Quick
delivery and commissioning service will be
secured by new Nigerian production base for
African market.
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T.W. Generators Ltd.

VibroPower (UK) Ltd.

Building 12
Marsworth Airfield South Site
Long Marston Road
Marsworth, Tring, Hertfordshire
HP23 4FE
United Kingdom
Tel: +44 1296 668420
Web: www.twgenerators.co.uk
E-mail: sales@twgenerators.co.uk
T.W. Generators Ltd. has over 40 years
experience of supplying and supporting
generating sets and associated equipment. New
generators are built with European made key
components including: Perkins, Volvo, Scania
and other makes of diesel engines. A selection
of used generators and other used equipment
and components are also stocked.

Suite 5, ManorCrown Business Centre
Bourne
Lincolnshire
PE100BP
United Kingdom
Tel: +44 1778 425067
Web: www.vibropower.com
E-mail: keith.wall@vibropower.com
Manufacturer of diesel engine driven generating
sets and associated equipment from 100kVA 2500kVA. Generators supplied as single running
or in parallel with options for sound proofed
canopies and containers.

Visa S.p.A.

Teksan Generator

Yenidoğan Mah.
Edebali Cd. No: 12 Sancaktepe
Istanbul
34791
Turkey
Tel: +90 444 8576/+90 216 3120550
Fax: +90 216 3126909
Web: www.teksangenerator.com
E-mail:
deniz.ar@teksanjenerator.com.tr
Teksan Generator is a leading engineering
company with solid sectoral experience and
know-how that manufactures and installs diesel,
natural and biogas Gensets, cogenerationtrigeneration and hybrid power systems for Telco
Projects, Industrial Plants, Construction and
Infrastructure Projects, Retail Chains, Shopping
Malls, Banks, Universities, Hospitals, Residential
Buildings in more than 120 countries.

Via Primo Maggio 55
Fontanelle (TV)
31043
Italy
Tel: +39 0422 5091
Fax: +39 0422 509350
Web: www.visa.it
E-mail: visa@visa.it
Visa SpA is one of the world’s leading gensets
suppliers, based in Italy, designing, developing
and manufacturing diesel gensets, from 9 to
3000kVA, in standard or customized versions for
a large variety of applications to meet
customers’ precise requirements in different
sectors. It is present over 80 countries through
a global network to support in the successful
completion of projects through an efficient
engineering department, guaranteeing a highly
operational flexibility and qualitative standards
for which it has a become a leader in the
market for more than 50 years.

Volvo Penta

Gropegardsgatan
Gothenburg
40508
Sweden
Tel: +46 31 235460
Fax: +46 31 508187
Web: www.volvopenta.com
E-mail: info.volvopenta@volvo.com
Volvo Penta is a world leading and global
manufacturer of engines and complete power
systems for both marine and industrial
applications. The Volvo Penta Industrial engine
range covers diesel engines for electrical power
generation and industrial diesel engines for
different stationary and mobile off-road
applications. Our engines meet both the most
stringent exhaust emission levels, Tier 4/Stage
4, but are also available in lower Tier versions.
Volvo Penta has a global coverage with around
4000 dealers in 130 countries.
Volvo Penta is a part of the Volvo Group, one of
the world’s leading manufacturers of trucks,
buses and construction equipment.

Agents:
Congo Brazzaville - SMT Congo
Congo Brazzaville - SMT Congo
Congo DR - SMT RD Congo
Congo DR - SMT RD Congo
Egypt - Orascom Trading Co.
Nigeria - Marine and Land Logistics Ltd.
Nigeria - SMT Nigeria
Nigeria - SMT Nigeria
Nigeria - SMT Nigeria

YorPower
Hurricane Close
Sherburn Industrial Estate
Sherburn in Elmet, LS25 6PB
United Kingdom
Tel: +44 1977 688155
Fax: +44 1977 688158
Web: www.yorpower.com
E-mail: sales@yorpower.com
Leading UK independent diesel generator
manufacturer, YorPower, supplys diesel
generators from 1.0kVA to 3,000kVA. Their
generators have been designed and developed
to handle large single step-load demands, with
short recovery times, to ensure optimum
generator performance. Their diesel generators
deliver first class performance and reliability
underpinned by the YorPower Warranty.

Zest WEG Group-Generator Sets

13 Benbow Avenue
Epping Industria 1
Cape Town, South Africa
Tel: +27 21 5077200
Fax: +27 21 5077202
Web: www.zestweg.com
E-mail: gensets@zestweg.com
Reliable prime, standby or continuous power
diesel generators guarantee optimum uptime of
any operation and are readily available from the
Zest WEG Group. Previously operating as IMS,
one of the oldest and largest diesel generator
manufacturers in Cape Town, this Zest WEG
Group division supplies standard off-the-shelf
diesel generators as well as custom-built,
application-specific units.

Agents:
Ghana - Zest Electric Ghana Ltd.
Zambia - EC Mining Ltd.

Section Two: Agents & Subsidiaries in Africa
Algeria
Atlas Copco Algeria S.p.A
Tel: +213 770539585/539612
E-mail: azzedine.achour@
dz.atlascopco.com
Cummins Energie Algerie
Lot no.93 Zone d’activité de
Dar El Beida, 16100
Tel: +213 770118422
Fax: +213 21 751146
Web: www.cumminsalgerie.com
E-mail: c.mansour@
cumminsenergie.dz
Dieselec SARL
7 Rue Kaddour Rahim
Hussein-Dey
Alger, 16040
Tel: +213 23776568
Fax: +213 23776721
E-mail: secretariat.dieselec87@
yahoo.fr

EURL AKSA Générateurs Algérie
Zone Industrielle Oued Smar
CP 16270 Lot N°55, Harrach
Alger
Tel: +213 5 5501270004
Fax: +213 5 5501270004
Web: www.aksa-dz.com
E-mail: sezerg@aksa-dz.com
S.A.R.L Alger Engins
RN 61 Haouche-el-Mekhfi
Ouled Haddadj
Boudouaou, 35400
Tel: +213 24857584
Web: www.algerengins.com
E-mail: mohamed.habtiche@
algersengins.com
SDMO Alger
5 rue Girardin
Alger, 16004
Tel: +213 21 681212

Angola
Aggreko Angola
Belas Business Park
Edificio Bengo, n. 210, Luanda
Web: www.africa.aggreko.com
E-mail: tomazia.paulodasilva@
aggreko.ae
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Atlas Copco Angola, Lda.
Tel: +32 96 1750828
Web: www.atlascopco.com
E-mail: redolfo.neves@
pt.atlascopco.com
C. Woermann Angola Lda.
Caixa Postal 3419
Estrada de Cacuaco, km 4.5, Luanda
Tel: +244 225 200170
Web: www.woermann-angola.com
E-mail: info@woermannangola.com
Cummins Angola
Viana Park, Estrada de Calumbo
Polo Industrial de Viana
Tel: +244 927 443578
Fax: +244 226 433590
Web: www.cummins.com
E-mail: vendas.angola@
cummins.com
M.T.A – Maquinas e Tractores de
Angola
Rua Cônego Manuel das Neves
n.º 19, Viana
Web: www.mta-angola.com
E-mail: ricardo.magalhaes@
mtaangola.com

Benin
Atlas Copco Senegal SARL
Tel: +221 338 698770/773 337384
E-mail: ibrahima.ndao@
sn.atlascopco.com

Botswana
Atlas Copco South Africa (Pty) Ltd.
Construction Technique
Tel: +27 11 8219000/83 6312429
E-mail: david.stanford@
za.atlascopco.com
BH Botswana (Pty) Ltd.
Plot 695500
Lejara Rd
Broadhurst
Gaborone
1460
Tel: +267 391 2811
Web: www.bh.co.bw
E-mail: aliceluza@bh.co.bw

Burkina Faso
Atlas Copco Senegal SARL
Tel: +221 338 698770/773 337384
E-mail: ibrahima.ndao@
sn.atlascopco.com
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CFAO Equipment Burkina Faso
2280, Boulevard Tansoba Ki
01, Quagadougou
BP 232
Web: www.cfao-equipment.com
E-mail: louedraogo@cfao.com

Burundi
Atlas Copco Tanzania Ltd.
Tel: +255 787 740021
E-mail: jessie.kamau@
tz.atlascopco.com
Metalubia
Boulevard du 1er Novembre
Bujumbura
BP 3028
Tel: +257 22 213775

Cameroon
Atlas Copco Senegal SARL
Tel: +221 338 698770/773 337384
E-mail: ibrahima.ndao@
sn.atlascopco.com
CFAO Equipment Cameroon
Zone Industrielle Bonaberi
BP 468553
Douala
Tel: +33 6 29981640
Web: www.cfao-equipment.com
E-mail: mvellat@cfao.com
EMEI Diesel SARL
777, Rue Drouot
Douala, BP 4509
Tel: +237 33428751
E-mail: emei.diesel@yahoo.fr

Central African Republic
Atlas Copco Senegal SARL
Tel: +221 338 698770/773 337384
E-mail: ibrahima.ndao@
sn.atlascopco.com

Chad
Atlas Copco Senegal SARL
Tel: +221 338 698770/773 337384
E-mail: ibrahima.ndao@
sn.atlascopco.com
CFAO Motors Chad
340 Avenue Felix Eboue
Rond Point de L’Union
N’djamena BP 474
Web: www.cfao-equipment.com
E-mail: cnamblard@cfao.com

www.africanreview.com

Congo Brazzaville
Approvisionnement Congo Service
Avenue William Guynet
BP 130
Brazzaville
Tel: +242 22 2811284/06 5090939
Fax: +242 2810777/+33 1 70248652
Web: www.acs-congo.com
E-mail: bzvagence@acs-congo.com
CFAO Equipment Congo
13, Rue Cotes Mateve
Pointe-Noire
BP 1110
Tel: +242 5 6275050
Web: www.cfao-equipement.com
E-mail: ebergeron@cfao.com
abecart@cfao.com
CFAO Equipment Congo
Boulevard Denis Sassou-Nguesso
M’Pila
Brazzaville
BP 247
Tel: +242 5 5049333
Web: www.cfao-equipment.com
E-mail: aduchon@cfao.com
SMT Congo
Avenue Bayardelle
Brazaville
Tel: +242 5 7549538
Web: www.smt-congo.com
E-mail: info@smt-congo.com
SMT Congo
113 rue Denis Ngomo
Pointe Noire
Tel: +242 5 7549538
Web: www.smt-congo.com
E-mail: info@smt-congo.com

Congo DR
Atlas Copco Zambia Ltd.
Tel: +260 2 12311281/978 999175
E-mail: daniel.banister@
zm.atlascopco.com
BIA Overseas
(Lubumbashi Branch - Katanga)
Avenue Hewa Bora 17
Lubumbashi
BP 1872
Tel: +243 848443000
Web: www.biaoverseas.com
E-mail: info.cod@biagroup.com

CFAO Equipment DRC
17 Avenue des Poids Lourds
Kinshasa
BP 1499
Web: www.cfao-equipment.com
E-mail: jpioger@cfao.com
smassamba@cfao.com

ORTEA Africa SARL
Rue Paul Langevin - Marcory
Abidjan
Tel: +225 08 202033
Fax: +225 08 202033
Web: www.ortea.com
E-mail: dable@ortea.com

CFAO Equipment RD Congo
590 Avenue des Savonniers
Lubumbashi
BP 2200
Tel: +33 6 29981640
Web: www.cfao-equipment.com
E-mail: sduchateau@cfao.com

Prestige-Auto
Département Agricole
BTP, Industriel
Boulevard de Vridi
Abidjan BP 1691
11
Tel: +225 21 756555
Fax: +225 21 756569
E-mail: gkrasker@pa-ci.com

SMT RD Congo
Avenue du Militant
Kinshasa
4478
Tel: +243 820666964
Web: www.smt-rdc.com
E-mail: info@smt-rdc.com

Djibouti
A G Tractor FZE / Select
International Services
Zone Industrielle Sud
Rue Djama Maitre
East Africa
Tel: +253 77 793847
E-mail: moktar.abdi@SISDJ.com

SMT RD Congo
Route de Likasi
2841
Tel: +243 815 656565
Web: www.smt-rdc.com
E-mail: info@smt-rdc.com

Atlas Copco Tanzania Ltd.
Tel: +255 787 740021
E-mail: jessie.kamau@
tz.atlascopco.com

Cote d'Ivoire
Atlas Copco Senegal SARL
Tel: +221 338 698770/773 337384
E-mail: ibrahima.ndao@
sn.atlascopco.com
CFAO Equipment RCI
Boulevard de Vridi 15
Abibjan
BP 720
Tel: +33 6 29981640
Web: www.cfao-equipment.com
E-mail: olamoure@cfao.com
Cummins Cote D’Ivoire SARL
Residence Abety Boulevard De
Marseille, Face Notre Dame D’afrique
01 BP 11591
Abidjan, 01
Tel: +225 2 1355057
Fax: +225 2 1355065
Web: www.cummins.com
E-mail: franck.nguettia@cummins.com

Egypt
Arab Development & Trading Co.
ADG Headquarters
25 Pyramids St, Giza
1572
Tel: +20 2 03854001
Web: www.adg-eg.com
E-mail: hgamal@adg-eg.com
EIM - Egyptian International
Motors
Autostrad Road
El Kalaa, Cairo
11411
Tel: +20 2 5061600
Fax: +20 35391155
Web: www.eim-eg.com
E-mail: cummins@eim-eg.com
IPC
9 Mohamed Adly
Kafafy Street, Heliopolis
Cairo
E-mail: samir.wahib@
ipcmachinery.com

APRIL 2017 | AFRICAN REVIEW OF BUSINESS AND TECHNOLOGY

69

S13ATRApril2017GensetBuyersguide_ATR-NewMasterTemplate201629/03/201715:37Page70

BUYERS’ GUIDE
Mantrac Egypt Ltd.
30 Lebanon Street
Cairo
Tel: +20 1 220110404
Web: www.mantracegypt.com
E-mail: hmounir@mantracegypt.com
Orascom Trading Co.
160, 26th July St
Agouza, Giza
Cairo, 1191
Tel: +20 2 33452510-16 /
1205133002
Fax: +20 2 33034936/33034766
Web: www.orascom-trading.com
E-mail: youssef.mounir@orascomtrading.com
michael.kolta@orascomtrading.com
Orascom Trading Co. SAE
160B 26th July Street
Agouza, Cairo
Tel: +20 2 33452510
Fax: +20 2 33473191
Web: www.orascom.com
E-mail: marianm@orascom.com
SDMO Cairo
22 Rushidi Street
Heliopolis
Cairo
Tel: +20 2 24195866

Eritrea
Atlas Copco Tanzania Ltd.
Tel: +255 787 740021
E-mail: jessie.kamau@
tz.atlascopco.com

Ethiopia
Atlas Copco Tanzania Ltd.
Tel: +255 787 740021
E-mail: jessie.kamau@
tz.atlascopco.com
Ethio-Nippon Technical Company
S. Co.
PO Box 2250
Kirkos Sub City
Addis Ababa
Web: www.ethio-nippon.com
E-mail: addisgirma2013@gmail.com
Mullege PLC
Old Debrezeit Rd. 335
Addis Ababa
12791
Tel: +251 1144 26020
E-mail: adulinacoffee@yahoo.com

Gabon
Atlas Copco Senegal SARL
Tel: +221 338 698770/773 337384
E-mail: ibrahima.ndao@
sn.atlascopco.com
CFAO Equipment Gabon
Port Gentil
BP 1381
Web: www.cfao-equipment.com
E-mail: sferrante@cfao.com
CFAO Equipment Gabon
Zone Industrielle Oloumi
Libreville
BP 7661
Tel: +33 6 29981640
Web: www.cfao-equipement.com
E-mail: kchekroun@cfao.com
70

MIAG - Matériel Industriel et
Automobile Gabonais
BP 186, Libreville
Tel: +241 7 60031
Fax: +241 7 41889
E-mail: hernandez.l@miag-gabon.com

Gambia
Atlas Copco Senegal SARL
Tel: +221 338 698770/773 337384
E-mail: ibrahima.ndao@
sn.atlascopco.com
CFAO Equipment The Gambia
PO Box 297
Mamadi Manjang Highway
Kanifinf Industrial Division
Tel: +33 6 29981640
Web: www.cfao-equipment.com
E-mail: tbanjols@cfao.com

Ghana
Agria Machinery Services & Co.
Ltd.
No. 5 Royal Castle Road
Kokomlemle, Accra
Tel: +233 30 2222169
E-mail: sales@agriamachinerygh.com
Atlas Copco Ghana Ltd.
Tel: +233 302774512
E-mail: nicholas.yamoah@
gh.atlascopco.com
C. Woermann (Ghana) Ltd.
Block No. C 362/1
Avenor Junction
Accra
Tel: +233 30 2225141
Fax: +233 30 2230016
Web: www.woermann-ghana.com
E-mail: info@woermann-ghana.com
CFAO Equipment Ghana
PO Box 10348
6 Otublohum Road
Accra North
Tel: +33 6 29981640
Web: www.cfao-equipement.com
E-mail: mlaviolette@cfao.com
Cummins Ghana Ltd.
PO Box WJ773 Weija
Accra
Tel: +233 30 2301451
Fax: +233 30 2301201
Web: www.cummins.com
E-mail: bernard.bosompem@
cummins.com
Davero Electrical Engineering
(Dealership)
Opposite Ghana Police Church
Off Kaneshie-Odokor Main Rd.
Accra, Ghana-West Africa
Tel: +233 243 829739
Web: www.daveroengineeringgh.com
E-mail: info@
daveroengineeringgh.com
Dizengoff Ghana Ltd. (Balton)
PO Box 3403
West Industrial Area
Feo Oyeo Road W5, Accra
Tel: +233 30 2221831
Fax: +233 30 2227601
Web: www.dizengoffgh.com
E-mail: eric.adatsi@dwagh.com
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Jubaili Bros
Accra
Tel: +233 30 2817700
Fax: +233 30 2817700
Web: www.JubailiBros.com
E-mail: jbghana@jubailibros.com
KONNECTED Ltd.
PO Box 2843
No. D539/4
North Liberia Road Link
Adabraka, Accra
Tel: +233 540122176
E-mail: toufic@konnected.org
Mantrac Ghana Ltd.
PO box 5207
North Industrial Area
North, Accra
Tel: +233 544 310156/
+201 222 28464
Web: www.mantracghana.com
E-mail: mwafa@mantracghana.com
Zest Electric Ghana Ltd.
15 Third Close Street
Airport Residential Area, Accra
Tel: +233 30 2766490
Fax: +233 30 2766493
Web: www.zestweg.com
E-mail: ghana@zestweg.com

Bredenoord & Giertsen
PO Box 13799-00800
Nairobi
Tel: +259 705 872 978
Web: www.bredenoord.com
E-mail: deborah.ssempasa@
giertsen.no
Car & General (K) Ltd.
PO Box 20001
New Cargen House
Lusaka – Dunga Road
Industrial Area, Nairobi
00200
Tel: +254 20 6943000/100
Fax: +254 20 554668/76
Web: www.cargen.com
E-mail: info@cargen.com
Dupont Kenya Ltd.
PO Box 15229
Afriq Centre
Maasai Road
Nairobi
00509
Tel: +254 722 479289
Web: www.dupontkenya.com
E-mail: mohamed@dupontkenya.com

Atlas Copco Senegal SARL
Tel: +221 338 698770/773 337384
E-mail: ibrahima.ndao@
sn.atlascopco.com

First Machineries Ltd.
PO Box 48415
Lusaka Close off Lusaka Road
Nairobi, 00100
Tel: +254 20 3741085
Fax: +254 20 3743381
Web: www.firstmachineries.com
E-mail: info@firstmachineries.com

CFAO Equipment Equatorial
Guinea
Km 4 Carreterra Del Aeropu
Malabo, BP 561
Web: www.cfao-equipment.com
E-mail: eboutjme@cfao.com

Ganatra Plant and Equipment Ltd.
PO Box 31024
Baba Dogo Road
Nairobi, 00600
Web: www.gpe.co.ke
E-mail: altaf@gpe.co.ke

Guinea

Guinea Bissau
Atlas Copco Senegal SARL
Tel: +221 338 698770/773 337384
E-mail: ibrahima.ndao@
sn.atlascopco.com

Kenya
Aggreko Kenya
Aggreko Kenya Energy Rentals
Ltd. Freight Lane
Jomo Kenyatta International
Airport Freight Terminal
Web: www.africa.aggreko.com
E-mail: kennedy.omutanyi@
aggreko.co.ke
Altaaqa Global CAT Rental Power,
East Africa
Victoria Office Suite, Unit 5
Second Floor
River Side
Drive No. 74
Nairobi
Tel: +254 73 1030674
Web: www.altaaqaglobal.com
E-mail: osomolo@altaaqaglobal.com
Atlas Copco Tanzania Ltd.
Tel: +255 787 740021
E-mail: jessie.kamau@
tz.atlascopco.com

Mantrac Kenya Ltd.
PO Box 30067
Nairobi
00100
Tel: +254 20 4995300/0709878000
Web: www.mantrackenya.com
E-mail: kkamau@mantrackenya.com
SDMO Kenya
Nairobi
Tel: +254 70 7605400
SES SMART Energy Solutions
Kenya

Lebanon
The White Alnoras
Swani Road
Tripoli
E-mail: y.azzouzi@alnoras.co.ly

Liberia
Atlas Copco Senegal SARL
Tel: +221 338 698770/773 337384
E-mail: ibrahima.ndao@
sn.atlascopco.com

Libya
United Group Co.
PO Box 83294
Krimia Swani Road KM 11
Tripoli
Tel: +218 21 7313310
E-mail: i.swayah@uglibya.com
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Madagascar
Atlas Copco Tanzania Ltd.
Tel: +255 787 740021
E-mail: jessie.kamau@
tz.atlascopco.com

Malawi
Atlas Copco Zambia Ltd.
Tel: +260 2 12311281/978 999175
E-mail: daniel.banister@
zm.atlascopco.com

Mali
Atlas Copco Senegal SARL
Tel: +221 338 698770/773 337384
E-mail: ibrahima.ndao@
sn.atlascopco.com
Dupe SA
BP 680
Bamako
Tel: +223 20215230
Fax: +223 20218301
E-mail: dupesa@outlook.fr

Mauritania
Atlas Copco Senegal SARL
Tel: +221 338 698770/773 337384
E-mail: ibrahima.ndao@
sn.atlascopco.com
Sodeq SA
BP 40250
Nouakchott
Tel: +222 45250635
Fax: +222 45250632
E-mail: sodeq.sa@gmail.com

Mauritius
Atlas Copco Tanzania Ltd.
Tel: +255 787 740021
E-mail: jessie.kamau@
tz.atlascopco.com
Izumi Systems Ltd.
47 Sir Virgil Naz St.
Port Louis
Tel: +230 597 95400
Web: www.izumisystems.net
E-mail: izumi.dd@gmail.com

Morocco
Atlas Copco Maroc SA
Tel: +212 52 2600522
Web: www.atlascopco.com
E-mail: mounir.laaribi@
ma.atlascopco.com
CFAO Equipment Morocco
Web: www.cfao-equipment.com
E-mail: amoatassim@cfao.com
Soberma Groupe Auto Hall
Bd, Ali Yaâta ( Ex. Chemin Ain
Borja), Beausite
Ain Sebaâ- Casablanc
Tel: +212 522 666642
Fax: +212 22 666645
Web: www.soberma.ma
E-mail: soberma@soberma.ma
a.boutsarmine@soberma.ma

Societe de Realisations
Mecaniques
Route d’el Jadida
Km 14 RP1, Casablanca
20 300
Tel: +212 522 633700
Fax: +212 522 636839
Web: www.groupe-premium.com
E-mail: mohammed.derouich@
premium.net.m
Sonacom
14 Bd Ba Hmad
MA-Casablanca
Tel: +212 5 22249700
Fax: +212 5 22245776
E-mail: sonacom1@menara.ma

Mozambique
Atlas Copco South Africa (Pty) Ltd.
Construction Technique
Tel: +27 11 8219000/83 6312429
E-mail: david.stanford@
za.atlascopco.com

Namibia
Atlas Copco South Africa (Pty) Ltd.
Construction Technique
Tel: +27 11 8219000/83 6312429
E-mail: david.stanford@
za.atlascopco.com
Namib Diesel CC
PO Box 2449
Walvis Bay
Tel: +264 64 203971
Fax: +264 64 203255
Web: www.namibdiesel.com
E-mail: frankb@namibdiesel.com.na

Niger
Atlas Copco Senegal SARL
Tel: +221 338 698770/773 337384
E-mail: ibrahima.ndao@
sn.atlascopco.com

Nigeria
A1 Multi Services Ltd.
PO Box 80277
32, Olorunfunmi Street
Lafiaji
Lagos
101223
Tel: +234 80 37123006
Web: www.a1ip.com
E-mail: procurement@a1ip.com
Aggreko Nigeria
Block “O” Plot 4 Gateway City Estate
Industrial Area Lagos Ibadan
Expressway (Opposite
Mountain of Fire)
Ogun State
Web: www.africa.aggreko.com
E-mail: john.ogundeji@aggreko.ae
Aggreko Projects Ltd.
4 MacPherson Avenue
Ikoyi, Lagos
Tel: +234 1 4612988
Fax: +234 1 4612989
Web: www.aggreko.com
E-mail: richard.goulden@aggreko.ae
Atlas Copco Nigeria Ltd.
Tel: +234 70 68621253/817 7183400
E-mail: stanley.musau@
ng.atlascopco.com
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C. Woermann (Nigeria) Ltd.
6 Badejo Kalesanwo Street
Matori Industrial Estate
Lagos
Tel: +234 1 2918597
Web: www.woermann-nigeria.com
E-mail: info@woermannnigeria.com
Cummins West Africa Ltd.
8 Ijora Causeway, Ijora
Lagos
Tel: +234 1 7927462
Fax: +234 5873011
Web: www.cumminswestafricaltd.com
E-mail: service@
cumminswestafricaltd.com
DELMOR Unique Concepts
PO Box 72524
Victoria Island
Lagos
Tel: +234 8023521302
E-mail: delmor66@gmail.com
Jubaili Bros Engineering Ltd.
Ikeja, Plot 2
Ikosi Road, Oregun, Ikeja
Lagos State
Tel: +234 81 40111111
Web: www.JubailiBros.com
E-mail: jb.ikeja@jubailibros.com
Mantrac Nigeria Ltd.
2, Billingsway
Off Secretariat Road
Oregun Industrial Estate
Ikeja, Lagos
PMB 21480
Tel: +234 706 4063878
Web: www.mantracnigeria.com
E-mail: ibassiouny@
mantracnigeria.com
Marine and Land Logistics Ltd.
12d Osborne Road
Foreshore Estate II, Osborne
Ikoyi, Lagos
Tel: +234 8023219004/8063049869
Web: www.marineandland.com
E-mail: info@marineandland.com
olugbenga.ogundeji@
marineandland.com
SDMO Nigeria Ltd.
Lagos
Tel: +234 805 6666444
SES SMART Energy Solutions
Nigeria
SMT Nigeria
Plot 412, Opp. Julius Berger
IDU Industrial Estate
Abuja
Tel: +234 8023747678
Web: www.smt-nigeria.com
E-mail: info@smt-nigeria.com

Stag Engineering (John Deere)
PO Box 353, Lagos
Tel: +234 1 7742300
Fax: +234 1 7738187
Web: www.stagengineering.com
E-mail: stagengineering@gmail.com
Stag Engineering (MTU)
PO Box 353, Lagos
Tel: +234 1 7742300
Fax: +234 1 7738187
Web: www.stagengineering.com
E-mail: stagengineering@gmail.com

Rwanda
Atlas Copco Tanzania Ltd.
Tel: +255 787 740021
E-mail: jessie.kamau@
tz.atlascopco.com
Balton Rwanda Ltd.
Utexrwa Complex
B.P. 2972
Kigali
Tel: +250 788 308826
Fax: +250 785 70073
E-mail: paul@balton.co.rw
SES SMART Energy Solutions
Rwanda

Senegal
Atlas Copco Senegal SARL
Tel: +221 338 698770/773 337384
E-mail: ibrahima.ndao@
sn.atlascopco.com
CFAO Equipment Senegal
Km 2.5 Boulevard du
Centenaire de la Commune
de Dakar, BP 27306
Tel: +33 6 29981640
Web: www.cfao-equipement.com
E-mail: plafont@cfao.com
Mat Force (CRE Technology)
Belair Route de
Hydrocarbures
Dakar, BP 397
Tel: +221 3386 49500
Fax: +221 3386 73736
Web: www.matforce.sn
E-mail: matforce@matforce.com

Seychelles
Atlas Copco Tanzania Ltd.
Tel: +255 787 740021
E-mail: jessie.kamau@
tz.atlascopco.com

Sierra Leone
Atlas Copco Senegal SARL
Tel: +221 338 698770/773 337384
E-mail: ibrahima.ndao@
sn.atlascopco.com

SMT Nigeria
322 A Ikorodu Road
Lagos
Tel: +234 8023747678
Web: www.smt-nigeria.com
E-mail: info@smt-nigeria.com

Mantrac Sierra Leone Ltd.
PO Box 127
6-8 Blackhall Road
Freetown
Tel: +232 30 250010
Web: www.mantrac-sl.com
E-mail: ybockarie@mantrac-sl.com

SMT Nigeria
200 Airport/Airforce Road
Eliozu, Port Harcourt
Tel: +234 8023747678
Web: www.smt-nigeria.com
E-mail: info@smt-nigeria.com

Atlas Copco Tanzania Ltd.
Tel: +255 787 740021
E-mail: jessie.kamau@
tz.atlascopco.com

Somalia
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South Africa
Aggreko Energy Rental SA (Pty)
Ltd.
Poplar Place Unit 2
16B Axle Drive
Clayville, Olifantsfontein
Gauteng, 1666
Tel: +27 11 3578900
Fax: +27 11 3166371
Web: www.aggreko.co.za
E-mail: rentals@aggreko.co.za
Altaaqa Global CAT Rental Power,
Southern Africa
Unit 8D-1, Sinosteel Plaza
159 Rivonia Road, Sandton
Johannesburg
Tel: +27 84 4760602
Web: www.altaaqaglobal.com
E-mail: hmtemeri@
altaaqaglobal.com
Ansaldo Energia South Africa
Branch
401 Strauss Daly Place
41, Richefond Circle
Umhlanga, KwaZulu-Natal, 4319
Tel: +27 760913150
Atlas Copco South Africa (Pty) Ltd.
Construction Technique
Tel: +27 11 8219000/83 6312429
Web: www.atlascopco.co.za
E-mail: david.stanford@
za.atlascopco.com
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Cummins South Africa
Harrowdene Office Park
Block 8, First Floor
Western Service Road, Woodmead
Private Bag X7, Wendywood
2144
Tel: +27 11 5898517
Web: www.stamford-avk.com
E-mail: faith.mbabazi@
cummins.com
Cummins South Africa (Cummins
Power)
13 Eastern Service Rd
Kelvinview, Sandton
Johannesburg, 2144
Tel: +27 11 3218700
Fax: +27 11 3218888
Web: www.cummins.com
E-mail: kobus.coetzer@
cummins.com
Hatz Diesel SA (Pty) Ltd.
9 Jersey Drive
Longmeadow East Business
Estate, Edenvale
Tel: +27 11 5740900
Fax: +27 11 5740939
Web: www.hatz.co.za
E-mail: info@hatz.co.za
HIMOINSA Southern Africa
Bumba Road, Zone 3
Coega IDZ, Port Elizabeth, 6100
Tel: +27 41 4050580
Web: www.himoinsa.com
E-mail: southafrica@himoinsa.com
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Jubaili Bros Pty Ltd.
Johannesburg
Tel: +27 11 1004878
Web: www.JubailiBros.com
E-mail: Jb.sa@jubailibros.com
Kemach Equipment (Pty) Ltd.
Porion 6, Aerostar Park
Jet Park Rd, Witfield, 1459
Tel: +27 11 3971755
Web: www.kemachjcb.co.za
E-mail: buks@kemachjcb.co.za
MAN Diesel & Turbo South Africa
(Pty) Ltd.
14 North Reef Road
Elandsfontein, 1406
PostNet Suite 233
Private Bag X19
Gardenview, 2047
Tel: +27 11 8420700/4504641
Fax: +27 11 8420743
Web: www.mandieselturbo.co.za
E-mail: power-subsaharaafrica@
mandieselturbo
Power Contractors (Pty) Ltd.
PO Box 549
42 Longmeadow Drive
Longmeadow Business Estate
Edenvale 1609, Modderfontein
1645
Tel: +27 11 8074533
Fax: +27 11 8074504
Web: www.powercontractors.co.za
E-mail: leon@
powercontractors.co.za

POWER02
Exocom
2023Cnr Jacoba & Bloutulp str
Alberton North, 261747
Tel: +27 10 2162600/71 6095517
Fax: +27 86 5817167
E-mail: johnk@newway.co.za
SDMO South Africa
PO Box 5102
1715
Tel: +27 83 2335561
Sub Sahara Power Distributors
40 Rawbone Street
Ophirton, 2001
Tel: +27 11 4930773
Fax: +27 11 4930779
Web: www.sspd.co.za
E-mail: info@sspd.co.za

South Sudan
A G Tractor FZE
Terekeka Road
Juba, Africa East
Web: www.agtractor.com
E-mail: sammie@agtractor.com

Sudan
Diesel Heavy Equipment
PO Box 8172
Africa Street
Almarat, Khartoum
Tel: +249 183 642095
Web: www.diesel.sd
E-mail: samih@dgcsudan.com
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Tanzania

Togo

Aggreko Tanzania
Plot No. 49-2
Opposite Coca Cola Light
Industrial Area, Mwenge
Web: www.africa.aggreko.com
E-mail: lota.mbena@aggreko.ae
Atlas Copco Tanzania Ltd.
Tel: +255 787 740021
E-mail: jessie.kamau@
tz.atlascopco.com
Balton Tanzania Ltd.
23 Coco Cola Road
Dar-Es-Salaam
Tel: +255 65 8320925
Fax: +255 22 2775989
Web: www.balton-tanzania.com
E-mail: max@baltontz.com
Machines and Tractors Tanzania
Ltd.
Plot 6 Nyrere Rd
Vinginguti, Dar Es Salaam
Tel: +255 22 2863640
Web: www.mttanzania.com
E-mail: ytripathi@mttanzania.com
Mantrac Tanzania Ltd.
PO Box 9262
Plot No. 4A, Nyerere Road
Dar Es Salaam
Tel: +255 713234470
Web: www.mantractanzania.com
E-mail: jserre@
mantractanzania.com

Atlas Copco Senegal SARL
Tel: +221 338 698770/773 337384
E-mail: ibrahima.ndao@
sn.atlascopco.com
CFAO Equipment Togo
Boulevard Eyadema
BP 232
Lome
Tel: +33 6 29981640
Web: www.cfao-equipment.com
E-mail: hmannerie@cfao.com
SDMO West Africa
Lome
Tel: +228 9 2229490

Tunisia
S.I.A Ben Djemaa & Cie
28, Rue de Turquie
Tunis
1001
Tel: +216 74408409
Fax: +216 74408065
Web: www.siabendjemaa.net
E-mail: bendjemaa@topnet.tn
SAM – Société de l’Automobile et
du Matériel
48 Avenue Kheireddine Pach
Tunis
1002
Web: www.sam-tunisie.com
E-mail: khaled.benjemaa@planet.tn

Sotudis
Parc Industriel Ben Arous
Gp1 Km 5.5, BP211, Ben Arous
Tel: +216 71 384000
Fax: +216 71 384320
Web: www.sotudis.com.tn
E-mail: commercial@sotudis.com.tn

Uganda

Mantrac Uganda Ltd.
PO Box 7126, Kampala
Tel: +256 756 752800
Web: www.mantracuganda.com
E-mail: hwodomal@
mantracuganda.com

Zambia
Atlas Copco Zambia Ltd.
Tel: +260 2 12311281/978 999175
E-mail: daniel.banister@
zm.atlascopco.com

Atlas Copco Tanzania Ltd.
Tel: +255 787 740021
E-mail: jessie.kamau@
tz.atlascopco.com
Balton (U) Ltd.
PO Box 852
Plot 47/51 Kibira Road
Kampala
Tel: +256 31 2502300
Fax: +256 31 2502301
Web: www.balton.co.ug
E-mail: steven@balton.co.ug
Farm Engineering Industries Ltd.
Plot 127 – 13
6th Street Industrial Area
Kampala
Tel: +256 414340640/1
Web: www.feil.biz
E-mail: marketing5@feilug.com
Jubaili Bros (Uganda)
Kampala
Tel: +256 77 9443360
Web: www.jubailibros.com
E-mail: jb.uganda@jubailibros.com

EC Mining Ltd.
Plot 5293, Tangonyika Road
Heavy Industrial Area, Kitwe
Tel: +260 965210642
Web: www.zestweg.com
E-mail: marketing@zestweg.com

Zimbabwe
Atlas Copco Zimbabwe Pvt. Ltd.
Tel: +263 4 6217616/912 425159
Web: www.atlascopco.com
E-mail: davis.nongera@
zw.atlascopco.com
JCB Link
Stand 30001 Dagenham Rd, Willowvale
Tel: +263 4 621554
E-mail: willardg@scanlink.co.zw
R&S Diesel Pro Services (Pvt) Ltd.
PO Box GD 968, Greendale, Harare
Tel: +263 4 447869/890/899
Fax: +263 4 485621
E-mail: dunx@rsdieselpro.co.zw

Our experience allows us to Select, Procure and
a
Deliver the following
g Equipment:
q p
| Crane parrts
ts | Forklifftt parts | Lubricants|
| Inspection Equipment | Wellhead Equipmen
nt |
| Generators | Compressors | V
Valv
alves |
| Specialist hoses |

T: +44 (0)1702 348 340, E: sales@d-jexporrts.com
ts.com
m

www
w.d-jexpor
.d-jexports.com
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AGENDA | CONSTRUCTION

Caterpillar consolidates South African parts
distribution
Caterpillar has announced plans to consolidate
its parts distribution centres in South Africa in a
bid to boost customer support locally and across
the rest of Africa.
The construction giant plans to consolidate
its existing site at Isando into a new parts
distribution facility near Johannesburg.
The new facility is expected to become
operational in the second quarter of 2017.
The company says the consolidation provides
several advantages including enabling
Caterpillar to work more efficiently, while
Caterpillar is to consolidate its existing site at Isando into
increasing the capability to provide unmatched
a new parts distribution facility.
parts availability to customers in Africa.
(Photo source: Shutterstock)
“This investment in our new and more efficient
60,000 sq m facility demonstrates our deep commitment to Caterpillar customers in Africa,” said
Bonnie Fetch, Cat Parts distribution director. We are positioned to deliver the best solution to satisfy
customer service needs now and far into the future.”
The consolidation of the two existing facilities is part of a plan by the group, its independent dealers
and the Caterpillar Foundation, to invest more than US$1bn in countries throughout Africa over five years.
The group already has 15,000 Caterpillar and Cat dealer employees in Africa, a market it views with
high growth potential.
In 2017, Caterpillar is also expanding the availability of its Technicians for Africa programme – a
free, online learning platform for Africans seeking to pursue a career as an equipment technician –
from three to 15 countries, with thousands of people set to benefit.
“It is a win-win for our customers, our dealers in the region and Caterpillar,” added Fetch.
“Caterpillar and our dealers know that getting replacement parts to our customers, such as a new filter
or undercarriage, as quickly as possible is extremely important to reduce idle time and save money.”
It is the latest move in what is a long and rich history for Caterpillar in Africa. The first Cat dealer
outside of the United States opened in Tunisia in 1926.

RWANDA AIRPORT WORKS WELL UNDERWAY
Construction is well underway on Rwanda’s new international airport, in a project being led by Portuguese
construction group Mota-Engil.
The company’s African division secured the contract to build the new US$818mn airport site over two
phases towards the end of last year.
The new Bugesera Airport will be located in southeastern Rwanda, in Bugesera District, near the town of
Nyamata. It is sited a short distance to the south of Kigali International Airport, the largest civilian airport in
the country. Officials hope the new airport will help to attract more tourists and position Rwanda as a
regional conference and investment destination.
The first phase of the airport will have the capacity to handle 1.7 million passengers a year, according to
Mota-Engil Africa chief executive Manuel Antonio.

TANZANIA CEMENT PLANT
WORKS TO COMMENCE IN MAY
Work on a new cement plant in Tanzania is
expected to kick off this May.
According to the East African country's
prime minister's office, China's state-run
Sinoma International Engineering Co. will
commence work in May on the US$1bn
factory, which will serve regional markets as
well as the local construction sector.
“About 70 per cent of the cement output
will be exported, with the remaining 30 per
cent to be sold in the domestic market,” the
prime minister's office said in a statement in
March.
The cement factory will be built on the
Tanzanian coastal town of Tanga and will
primarily target export markets in
neighbouring Democratic Republic of the
Congo (DRC), Uganda and Sudan.
The project will also include associated
infrastructure works to facilitate sports.
“The company will also build a wharf [at
the Tanga port] to facilitate export of cement
from the plant,” the statement read.
It did not give details of the estimated
capacity of the proposed factory, however.
The estimated cost of the project suggests
that the new plant will substantially lift the
nation’s cement production and position
Tanzania as a regional centre for East African
cement buyers.
At present, cement makers in Tanzania
include Dangote Cement, a unit of Nigeria's
Dangote Cement, Kenya’s ARM Cement and
subsidiary plants of Germany’s Heidelberg
Cement AG, Afrisam Mauritius Investment
Holdings Limited and France's Lafarge SA.
Tanzania produces around seven million
tonnes of cement a year, with demand seen
growing at close to 10 per cent per annum,
according to government estimates.
Cement consumption is viewed as an
important barometer of construction activity,
and one of the main drivers of economic
growth in the country.

BRIEFS
Hass Towers comes into focus

Hass Towers will open in 2020.
(Photo source: Hass Group).
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Hass Petroleum has signed a Sh 20bn ($194mn)
deal with China State Construction Engineering
Corporation (CSCEC) to build what will be
Africa’s tallest building. Hass Towers is set to
open its doors in 2020 in Nairobi's business
district of Upper Hill. CSCEC’s Li Mingguang said
the new building in Africa will become a
landmark in Kenya. “It is sure to drive regional
development, promote economic growth, and
attract more investment and tourism into Kenya.”
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ATM ups M&R holding

ATM is owned by private investment firm
ATON GmbH. (Photo source:
Shutterstock)

Germany's ATM Holding GmbH has acquired a 25
per cent shareholding in South Africa's
engineering and construction group Murray and
Roberts (M&R). ATM, which is now the largest
shareholder, is owned by private investment
holding company ATON GmbH, which invests in
the mining, engineering, aviation and health
technology sectors, M&R said ATON had
previously acquired a 4.49 per cent share in M&R
in 2015.
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South Africa set to have the fifth largest rail system
in the world by 2019
Transnet Engineering, the company behind the biggest railway deal in the South Africa’s history, talks to Tim Guest,
on how its seven-year plan is on track to transform the nation's ports and pipeline infrastructure.

Transnet is delivering 1,064 new
locomotives at a cost of US$4.26bn
(Photo source: Transnet Engineering)

hen South Africa's stateowned ports and rail
company, Transnet
Engineering, announced its sevenyear US$33.82bn Market
Development Strategy in 2012, it
unveiled a plan to breathe new life
into the nation’s ports and pipeline
infrastructure, as well as its freight
rail sector with billions earmarked
for investment. Then, in the spring
of 2014, the company announced a
US$4.26bn contract with China
North and South Rail, along with
Bombardier Transportation and
General Electric, for the production
and delivery of 1,064 new
locomotives. The size and
implications of the strategy and
investment have been touted ever
since as a major economic step for

W
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the whole country, with the
ambitious goal, set for 2019, of SA
having the fifth largest rail system
in the world. In 2014, funding of
US$1.1bn was secured by Transnet
for locomotives from Bombardier
Transportation and General Electric.
In all, some 1,300 diesel and
electric locomotives will be in
service by 2019.
These few years turned the tables
on a previous situation, which had
seen the country favouring freight
by road and underinvesting in its
freight rail network. By the end of
the seven-year period, the Market
Development Strategy projects that
rail freight volumes will ‘increase
from approximately 200 million
tonnes to 350 million tonnes’ and by
2019, there will be a major move
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back to rail from road
transportation for SA’s freight.
In parallel, the government has
embarked on a National
Infrastructure Plan (NIP) pumping
US$407 into 18 schemes in a range
of sectors; the second of these
projects is aimed at railway
improvements between Durban and
Gauteng. The NIP is running
alongside the National Transport
Master Plan, which is providing
more than US$71bn to a range of
infrastructure projects until 2050, of
which more than 40 per cent is set
to reach the rail sector.
This highlights the importance
the boost to Transnet and the moves
and investments this rail giant has
been making to the whole economy.
The more freight tonnage it can

move over long distances, the more
impact it will have on the economy
as a whole. The mining industry, in
particular, will be boosted by
greater regular rail capacity for the
likes of coal; instead of the
previously normal 100-wagon trains
transporting coal, it’s been reported
that Transnet will now be fielding
200-wagon trains.

Latest Developments
In November last year, Transnet
announced its market share for
freight transport was increasing in
line with its aims and despite what it
called the current ‘weak economy’.
In a statement it said that its
railed containers and automotive
freight volumes had increased by
12.8 per cent along with coal
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volumes increasing by 1.2 per cent.
The company said the increase in
containers carried by rail confirmed
the ongoing success of the
company’s ‘road-to-rail’ drive and
validated the inroads it had made in
grabbing the market share for railfriendly cargo. In its statement, the
company said that the overall
spending on the Market
Development Strategy over the past
five years had now reached R133
bn/US$10.42bn, which included
R9.4bn/US$0.74bn on infrastructure.
At the same time, Transnet
Engineering was said to be
spearheading the company’s ‘foray
into the continent’, a move
entailing the offering of various
services, including maintenance
and manufacturing of coaches
and wagons.

New Stock
In its November statement, Transnet
Engineering spokesperson,
Molatwane Likhethe, on behalf of
Group CEO, Siyabonga Gama, said
that the total spend on its
locomotive acquisition programme
had reached R28.9bn/US$2.26bn,
with 373 locomotives having been
delivered and accepted into
operations at that time. Transnet

said that progress regarding the
remaining diesel and electric
locomotives for the general freight
business was as follows:
• 59 class 22E electric locomotives –
with 59 of these locomotives
accepted into operations
• 233 class 44 diesel locomotives –
with 59 of these locomotives
accepted into operations and
a further 18 undergoing
acceptance testing
• 232 class 45 diesel locomotives –
two locomotives delivered and
undergoing acceptance testing
• 240 class-23E electric locomotives
– nine car bodies completed.

Setting Things Straight
In January this year, Transnet was
put in a position to issue a
statement, following what it called
‘baseless reports’ about problems
with a couple of locomotives in its
acquisition programme for 1064
units. In it, Molatwane Likhethe said
the company rejected suggestions
that the locomotive acquisition
programme was in ‘tatters’.
Talking to African Review in
March, Likhethe said, that the deal
with CSR Zhuzhou
ElectricLocomotive and Bombardier
Transportation South Africa

contracts for the supply of 599
electric locomotives and with General
Electric South Africa Technologies
and CNR Rolling Stock South Africa
(Pty) Ltd for the supply of 465 diesel
locomotives was on track.
He added that 182 had been
delivered, both by General Electric
and CSR, each supplier being based
at Transnet Engineering’s
manufacturing facility in Pretoria.
He said Bombardier and CNR,
who are based in Durban, have both
not yet begun production in South
Africa. Transnet is in the final stages
of preparing manufacturing facilities
in Durban. He added that in terms of
the contract, the first few units would
be produced at the manufacturers’
facilities across the world, barring
Bombardier who will manufacture
all its units in South Africa.
In this regard, China North Rail,
which has since merged with China
South Rail to form CRRC, has delivered
two prototype locomotives for testing
in South African conditions.
"It is normal procedure to make a
prototype and test it before handing
it over to the buyer," he said. "It is
only once a locomotive is tested and
accepted that it becomes part of the
normal fleet. The two locomotives
had pre-commissioning glitches,

Transnet group chief executive, Siyabonga Gama and general electric, chairman and chief executive officer, Jeffrey Immelt. (Photo
source: Transnet Engineering)
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which CNR has attended to.
"In terms of the contract, CNR
would manufacture the first 20
locomotives in their facility in China
while the balance will be assembled
at the Transnet Manufacturing
facility in Durban.”
He went on to say that Transnet
Engineering made it a condition that
the 18 locomotives in China be
checked for glitches before being
shipped to South Africa. None of
these have been delivered to
Transnet Engineering and are
going through normal testing
procedures prior to acceptance
and commissioning.

A Digital Future
To end January on a high note,
General Electric and Transnet
Engineering announced their plan
to partner on digitising Africa’s
transport sector. The aim is to
deliver a digital solution, enabled by
Predix, the operating system for GE’s
Internet of Things (IoT), that will
seamlessly connect shippers and
transport operators, making it easier
for a company to understand pricing
and capacity on the network, plan a
shipment and get their goods to
market. Every day, 13,000 containers
and 620,000 tonnes of goods, critical
to Africa’s economy, are delivered by
Transnet, including across its rail
freight network.
GE Chairman and CEO Jeff Immelt
said, “At GE, we have embraced data
and analytics and see it as a driving
force transforming our operations
and those of our customers,
globally. This planned digital
partnership with Transnet will be
another step forward in how we can
work together to improve Africa’s
Transport sector, delivering
efficiency and productivity.”
Transnet’s group chief executive,
Siyabonga Gama added, “This digital
solution will be key in optimising
freight efficiency and bringing
products to market faster and for
less cost across the continent. The
cost of moving goods from point A
to point B is very high and it is
passed onto the end customer,
impeding Africa’s ability to be
competitive in pricing.” ■
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New railway will link Zambia’s Copperbelt to Angola
The new 580km railway will be an extension of Zambia Railways built by the British colonial
government over 100 years ago. Humphrey Nkonde reports

Vehicles used by the mines are being transported
by road. (Source: Humphrey Nkonde)

orth West Rail Company (NWR) will
commence the construction of a 580 km
line this year –– connecting Zambia’s
Copperbelt Province to Angola through
the North Western Province at a cost of about
US$1bn.
While most of commercial copper mining
activities in Zambia have concentrated on
Copperbelt Province for more than100 years,
they have now shifted to the North Western
Province on the border with Angola.
The NWR’s rail extension will initially link the
copper mining town of Chingola, in the
Copperbelt Province to Solwezi, the North
Western Province’s main mining district.
The rail company obtained exclusive rights to
construct a railway line into North Western
Province in 2006 after the project was approved
by the Zambia Environmental Management
Agency. It will be the extension of Zambia
Railways, an adopted line that was constructed
by the British colonial government during the
early part of the 20th century.

N
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The Zambia Railways line is part of the former
Rhodesia Railways that connected the South
African railway to Northern Rhodesia, now
Zambia, through Zimbabwe, which was previously
known as Southern Rhodesia.
New copper mining investments in the North
Western Province, dubbed the “New Copperbelt”,
prompted the extension of Zambia Railways into
that region.
Most of the copper there is being produced by
First Quantum Minerals (FQM).
According to FQM Mineral Guidance for 2016 to
2018, Kansanshi Mine in Solwezi produced

The railway will service
the mines and general
freight from the DRC ”
IN A STATEMENT BY GRINDROD
LIMITED

235,000 mt of copper in 2016 and its production
will increase to an estimated 240,000 mt in 2018.
Those figures do not include copper production
at its sister company, Kalumbila, also known as
Sentinel, whose production is estimated to be
between 210,000 mt and 240,000 mt in 2017.
It has been projected that Kalumbila will
produce between 230,000 mt to 260,000 mt
in 2018.
Meanwhile, another mining company, Barrick
Gold Corporation, produced 271,000 mt in 2016
at Lumwana Mine and production is projected to
go up in the future.
In phase one of the proposed rail extension,
the line will run from the existing Zambia
Railways terminus in Chingola to Kansanshi,
Lumwana and Kalumbila mines for a stretch of
290km.
Kalumbila was declared as a new district by
President Edgar Lungu in August 2015.
Construction of the railway line into the North
Western Province and into Angola will be
undertaken by Grindrod Limited, a South African
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logistics and freight company that has an
unspecified equity in the project.
“In addition to the inter-mine traffic of
copper concentrate, the railway will service the
mines with supplies and general freight from
the Democratic Republic of Congo (DRC) at the
consolidation dry port hubs in Solwezi and the
Multi-Facility Export Zone at Lumwana,”
according to a statement released by Grindrod.
Phase two will be the continuation of
construction from Kalumbila across the North
Western Province to the Angolan town of Jimbe.
From Jimbe, the railway line will be
connected to Luacano on a branch of the
rehabilitated Benguela Railway, which runs to
the port of Lobito on the Angolan coast of the
Atlantic Ocean.
It has been estimated that the cost of phase
one will be US$489mn and it is expected that
US$500mn will be spent on phase two.
Grindrod, which is listed on the
Johannesburg Stock Exchange, will supply and
lease locomotives, wagons and other rolling
stock to NWR.
As an established logistics service provider,
Grindrod will also assist the Zambian rail
company to kickstart operations.
A division of the South African company
operates railways, and builds, refurbishes and
maintains locomotives and wagons, as well as
the provision of rail signalling systems.
While copper production capacity has been
developed at Kansanshi, Lumwana and
Kalumbila, the metal from those mines is being
taken to South Africa’s port of Durban and Dares-Salaam in Tanzania by road.
Additionally, equipment and vehicles used by
the mines are being transported by road,
leading to damage to the roads between the
Copperbelt and North Western provinces.
The Zambian government is contemplating
passing a statutory instrument so that all heavy
loads, including copper, are carried by rail
transporters.
Roads that have been damaged by vehicles
carrying heavy loads have been repaired, at
great expense to the state. Some of the trucks
carrying copper are involved in accidents and
have partly contributed to congestion on
Zambian roads.
NWR chairman Enock Kavindele told
journalists that construction of the 580km
railway into the North Western Province
will start soon, taking about three years.
The company has deployed a crusher to
Solwezi to produce stones for the railway line
and acquired British Land Rovers to be used for
operations.
The British South African Company, led by
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Cecil John Rhodes, had interests in copper in
the Copperbelt Province and spearheaded
construction of the railway line into that region
from South Africa.
However, on 11 November, 1965, Ian Smith,
then Prime Minister of Southern Rhodesia,
declared the Unilateral Declaration of
Independence (UDI).
As a result of the UDI, Zambia was blocked
from accessing South African ports for its
copper exports and the procurement of
machinery for the burgeoning mining industry
through the then Southern Rhodesia.
Meanwhile, Zambia did not use the Benguela
Railway during the civil war in Angola that was
waged by the late UNITA rebel leader Jonas
Savimbi between 1975 and 2002.
The Benguela Railway connects Zambia’s
Copperbelt to Angola through the DRC.
Blocked from accessing South African ports,
the Zambian government under first President
Kenneth Kaunda decided to negotiate with
Tanzania for China to construct the TanzaniaZambia Railway Authority (TAZARA) in the 1970s.
TAZARA stretches for 1,860km from Kapiri
Mponshi in Zambia’s Central Province to the
port of Dar-es-Salaam in Tanzania.
Once the rail stretch into North Western
Province is constructed, copper will easily move
to Dar-es-Salaam through Kapiri Mponshi, via
the Zambia Railways-TARAZA link.
The route from the North Western Province
to Tanzania is important because it is used by
China, which buys 40 per cent of the global
copper output.
With the return of peace to Angola, it is
important that the railway into the North
Western Province is extended into the former
Portuguese colony. The Benguela Railway is the
shortest route that connects the North Western
Province to markets in Europe and the United
States of America.
The Angolan government hired a Chinese
company to rehabilitate the 1,344km Benguela
Railway at a cost of US$1.9bn.
In February 2015, Zambia’s President Lungu
and his Angolan and DRC counterparts, Eduardo
dos Santos and Joseph Kabila, attended the
official completion of the rehabilitation works
of the Benguela Railway in Luau in Angola.
Zambia has released US$120mn it acquired
by issuing Eurobonds so that the century-old
Zambia Railways track is rehabilitated.
There will be other benefits when the
Zambia Railways line is extended into the North
Western Province, with the reduction in the cost
of rehabilitating roads damaged by heavy loads
such as copper being a particularly important
boost for the country’s economy. ■
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TEKSAN: Providing advanced
energy solutions for Africa
Growing with the vision of becoming a global
brand, Teksan Generator attaches great
significance to the African market.
xporting about 60 per cent of
its production, Teksan
Generator offers uninterrupted
energy solutions to more than 120
countries including various major
projects in northern African
countries, such as Egypt, Libya and
Algeria, where the company has a
strong reputation and market share.
The Desert Irrigation Project
which is active in the Savola Region
in Egypt is one of Teksan Generator's
most important projects. The desert
soil is suitable for agriculture via
special irrigation systems. Power
solutions need to operate without

E
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any interruption in the desert to
enable this major project to run
successfully. Teksan Generator's
products are preferred for the
project because of the company’s 22
years experience and its engineering
infrastructure.
Agricultural irrigation tools are
powered with Teksan gensets which
have been specially designed for the
project because of the challenging
climate and site conditions.
The uninterrupted power needed
by Serena Hotel, located in Rwanda,
Central Africa, is supplied by
synchronised Teksan gensets.

In Nigeria, cogenerationtrigeneration systems, which allow
energy to be generated at the place
of consumption independently from
the grid, use Teksan technology.
Teksan hybrid power systems, which
have been developed as a result of
an intensive research and
development programme, is one
solution where diesel engines and
battery banks can be used together.
These elements can be integrated
with renewable energy resources,
such as solar and wind power.
Reducing fuel consumption up to 65
per cent by using hybrid renewable

power systems are not only better
for the environment, but they are
also a cost-effective option.
Reducing generator working time
by up to 80 per cent, the hybrid
power systems offer operational cost
savings with longer service time and
less technical support. Incorporating
technical features, which reduce
heat, carbon and noise emission,
systems like these can also pay off
the amount invested in a short
period of time - sometimes in as less
as 18 months. ■
For more information visit
www.teksangenerator.com
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The new CAT 745
articulated truck unveiled
at the show. (Photo
source: Caterpillar).

CONEXPO delivers the goods again
CONEXPO/CON-AGG 2017 was hailed another great success at the Las Vegas convention centre. African Review has
selected a few highlights from the world-renowned construction trade show.
Hyundai
Hyundai Construction Equipment
Americas unveiled four new
equipment models and introduced
important upgrades to many current
models, at the triennial CONEXPOCON/AGG show in Las Vegas last
month. There were more than
20 machines in its 22,500 ft2
(2,090 m2) exhibit.
A full-line manufacturer of wheel
loaders, excavators, compaction
rollers and forklifts, Hyundai

displayed additional models in its
HL900 series of wheel loaders, 9A
series compact excavators and its
HR-9 series of tandem-drum
compaction rollers. Hyundai also
unveiled Tier 4 Final engines and
other upgrades to its full line of
compaction rollers, as well as a new
boom offering for its HL900 series
wheel loaders.
Corey Rogers, marketing
manager, Hyundai Construction
Equipment Americas, said,
“This is our best opportunity to

From right to left: a HX300L, HX480L &
HX220L on display at CONEXPO.
(Photo source: Hyundai).
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demonstrate the unique qualities of
our products, our people, our
dealers and our customer support to
the industry. Our innovative line-up
of wheel loaders, excavators
and compaction rollers and
breakers stands."

Caterpillar
Caterpillar displayed eight new
machines and remote control
connectivity technologies adding to
40 machines on display in total at
CONEXPO/CON-AGG 2017.

As part of a fresh haul of new or
recently introduced machines, Cat
displayed excavators, wheel loaders,
a dozer, an articulated truck, a
telehandler and cold planers.
New machines included the
M317F heeled Excavator, the 986K
Cat Wheel Loader, 950GC Cat Wheel
Loader, and the new 745 Articulated
Truck. Offering a 45.2-ton (41-ton)
rated payload capacity, the new 745
articulated truck features a worldclass cab design, completely
re-engineered from the inside out

McCloskey Washing Systems
unveiled the first Sandstorm
wash plant. (Photo source:
McCloskey International).
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using global operator feedback to
advance comfort and ease of
operation. New models will feature
alongside updated dozers such as
the D6T.
In addition to big machinery,
Caterpillar compact and building
construction machines such as the
new TH514D Telehandler was also
on display. A total of 40 machines
were on show.

McCloskey Washing Systems
The new division of McCloskey
International, McCloskey Washing
Systems (MWS), unveiled the first
Sandstorm wash plant at the
CONEXPO/CON-AGG 2017. This
modular chassis-mounted scalping
unit brings operators a cost-effective
and durable machine in a modular
all-electric format, ideal for C&D
recycling applications. The new
MWS products on display at Silver
Lot S5115 represented McCloskey’s
growing diverse range of materials
and mineral washing products.
“The new product launches are
evidence to our ongoing
commitment to providing reliable
high quality and highly productive
equipment that allows customers to
meet today’s stringent specifications
for cleaner material,” said Sean
Loughran, Director, McCloskey
Washing Systems.
“We were thrilled about unveiling
our modular wash plant range at
CONEXPO. Our engineers were
working on finalising design and
specification of Sandstorm and it
was ready to be launched onto
the world stage."
The Sandstorm 620 is
designed to be perfectly suited
to the majority of washing
applications due to its modular
and easily customisable design.
With its innovative design, the
plant size has been kept to a
minimum, while maximising
access to serviceable areas. Its
unique features deliver
exceptional results with minimal
maintenance required. The
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Sandstorm unique design has
eliminated spillage of water and
materials, creating a clean and safe
working environment.

Volvo Penta
Volvo Penta showcased its line up of
Stage IV/Tier 4 Final diesel engines
at Conexpo/CON-AGG 2017.
"The success of our Tier 4 Final
engines has led to increasing
customer demand and consequently
growth for us in the North American
market,” said Ron Huibers,
president of Volvo Penta of the
Americas. “As a premium engine
manufacturer, we approach the
development of products with
customer requirements at the heart
of our operations. It’s particularly
great to see how the North
American market for off-road diesel
engines has increased since the last
CONEXPO show of 2014, and we
expect this momentum to continue
in the future. We at Volvo Penta are
well placed to offer OEMs the best
quality engines, across any
application.”
Volvo Penta also displayed
several of its best-selling engines,
from its 5- to 16-litre models, at the
international show. These included
the D5 engine and the D8 open
power unit.
"We are ready to provide a
smooth transition for customers,”
said Giorgio Paris, Volvo Penta’s
head of the industrial segment.

Volvo Penta’s D5 engine at
CONEXPO. (Photo source: Volvo
Penta)

John Deere Power Systems
John Deere Power Systems revealed
its new 13.6-litre engine, the first of
its next generation engines, at the
trade show. The engine is designed
to meet the future needs of global
markets by offering customers
increased efficiency, installation
flexibility and power in a more
compact package, the firm says. As a
leader in the design and
manufacture of engines for offhighway applications, John Deere
developed the 13.6-litre engine to
meet the needs of both its internal
applications and global OEMs. “Our
engineers developed the new 13.6litre engine to meet the power and
packaging needs for a wide array of
heavy-duty applications,” said John
Piasecki, director of marketing, sales
and customer support for John
Deere Power Systems.

John Deere Power Systems revealed its
new 13.6-litre engine. (Photo source:
John Deere Power Systems).

John Deere has long been
recognized as an industry leader in
fluid economy in the off-highway
industrial engine market, and the
13.6-litre engine continues this
tradition. Equipped with an
integrated high-pressure commonrail fuel system, the 13.6-litre
engine offers an impressive
reduction in diesel fuel
consumption at rated speed. In
addition, diesel exhaust fluid (DEF)
consumption has been reduced
through design enhancements that
improved the combustion process

resulting in an engine that offers
world-class fluid economy.
The 13.6-litre engine offers a
maximum variable speed power
rating over 500kW (684hp).

DEUTZ AG

Deutz AG TCD 9.0 diesel engine on
show. (Photo source: Deutz AG).

Deutz AG presented its expanded
engine portfolio from cubic
capacities of 2.2 to 18.0 litres. Under
the slogan ‘Future Driven – Engine
Technology for Tomorrow’, DEUTZ
AG showcased several new gas and
diesel engines including the
company’s new four-cylinder TCD
5.0 and TCD 9.0 diesel engines. The
diesel and gas versions of the new
three-cylinder TCD 2.2 and the gas
variant of the well-proven four
cylinder TCD 2.9 were also on
display. The TCD 5.0 will be
introduced worldwide in 2019 to
meet the next EU Stage V emissions
standard. The compact
turbocharged and charge air cooled
five-litre cubic capacity diesel
engine generates 100 to 150kW (135
to 200 hp) and 890 Nm of torque.
The TCD 9.0 four-cylinder diesel
engine generates 200 to 300kW (300
to 400 hp) and 1,700 Nm of torque.
Its highly compact design makes it
easy to install in a wide variety of
applications, excavators and wheel
loaders in particular. In addition,
DEUTZ showcased two six-cylinder
in-line engines – the TCD 12.0 and
13.5 – generating up to 400kW (536
hp) and 2,500 Nm and up to
450kW (600 hp) and 2,800 Nm
respectively. ■
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Botswana’s Jwaneng mine acquires Grove
GMK5250L crane
Officials at Jwaneng diamond mine in Botswana –
dubbed the world’s richest diamond mine – have
taken delivery of a powerful new all-terrain Grove
crane from Manitowoc, Wisconsin.
The crane is intended to boost maintenance
capabilities at the site, and be deployed in
looking after other mining equipment.
It marks the southern African mine’s first 250 t
Grove GMK5250L all-terrain crane, which is
manufactured by Manitowoc of the USA.
“Not only is this model crane a first for the
The 250 t Grove GMK5250L is the first crane to be
Botswana-based mine, it’s also the first ever
delivered to southern Africa. (Photo source: Manitowoc)
GMK5250L crane to be delivered in southern
Africa,” Manitowoc said in a statement, announcing the delivery.
“The GMK5250L, which boasts the highest capacity and best load charts in its class, will take up
residence at the world’s richest diamond mine, where it will be used for mining equipment
maintenance throughout its lifecycle,” the company added.
Jwaneng mine officials said they chose the crane for its versatile five-axle manoeuvrability, selfrigging auxiliary hoist and 21.3 metre hydraulic swing-away jib.
According to Manitowoc, the Grove GMK5250L is the first all-terrain crane to utilise a VIAB turbo clutch
and integrated retarder, which enables wear-free starting and braking, reduces fuel consumption and
avoids overheating and burning, making it ideal for use in the high temperatures of the mine.
In addition to the crane’s high-spec capabilities, and the reliability of its existing Grove fleet, mine
officials flagged the dedicated service and support provided by southern Africa’s only licensed Grove
crane dealer, CLT (Crane Load Technology), as a main reason for the sale.
Jwaneng mine, operated by Debswana, is located in south-central Botswana about 120 km west of
the city of Gaborone, in the Naledi river valley of the Kalahari. Annual production ranges from
approximately 12.5 to 15 million carats per year. Jwaneng is mining to a depth of 400 metres and is
expected to reach 624 metres in 2017. Manitowoc is a leading industry crane producer and supplier
with manufacturing, distribution, and service facilities in 20 countries.

SAFETY STOPPAGES DENT SOUTH DEEP OUTPUT
Safety stoppages at South Africa’s South Deep mine may have dented early year output, the chief executive
of operator Gold Fields has warned.
Nick Holland said the mine's 2017 production target of 315,000 ounces (9.8 tonnes) may be impacted by
stoppages in the first part of the year due to two fatalities.
The mine’s long-term production target is to hit 500,000 ounces a year by 2022.
"What happens in the short run in no way affects the integrity of the long-term plan but it may impact
whether the 9.8 tonnes is achievable or whether it’s a lower number," Holland was quoted as saying in an
interview with Reuters. No figures were provided on how much production would be impacted, although
Gold Fields vice president and head of operations at South Deep, Adriaan de Beer, added that the first
quarter of the year “is not looking good”. South Deep is Gold Fields' last South African asset.

TREVALI ACQUIRES
GLENCORE ZINC MINES IN
NAMIBIA
Trevali Mining Corporation is to acquire large
equity interests in two Glencore mines in
Africa in a transaction worth US$400mn.
Under the deal, announced in March,
Trevali will purchase Glencore’s 80 per cent
stake in Namibia’s Rosh Pinah mine, and 90
per cent interest in the Perkoa mine in
Burkina Faso.
The acquisitions will add two African zinc
assets to Trevali’s portfolio of mines in Peru
and Canada, creating the only global mining
company focused on zinc and lifting total
global zinc output to around 230,000 tonnes.
It also expands Trevali’s geographic
footprint into sub-Saharan Africa.
Trevali president and chief executive Dr
Mark Cruise called the acquisition of the two
mines a “historic event and unique
opportunity” for his company.
The cash and shares deal also sees
Glencore up its direct ownership in Trevali
from four per cent to 25 per cent. Glencore
will have the offtake from all four of Trevali’s
mines, both in Africa and the Americas.
“We are pleased to strengthen our
partnership with Trevali as they embark on
the development of the premier zinc
company in the market,” said Daniel Mate,
Glencore’s head of zinc marketing.
In Burkina Faso, the Perkoa zinc mine, in
the Sanguie Province, 120 km west of the
capital, Ouagadougou, is one of the higher
grade zinc mines operating globally and has
been in production since 2013.
Total guidance production in 2017 is
estimated at 165-170 million payable pounds
of zinc.
The Rosh Pinah mine, in the south west of
Namibia, 600 km of Windhoek, has been in
production since 1969 and is expected to
continue production for at least 14 more
years. 2017 production guidance is estimated
at 100-105 million payable pounds of zinc.

BRIEFS

TAKRAF GmbH has secured a contract
worth 100mn euros. (Photo source:
Shutterstock)
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Guinea bauxite deal signed

Endeavour, Acacia end merger talks

Germany-based TAKRAF GmbH has secured what
it calls a “major contract” for the supply and
installation of a bauxite handling plant in Guinea,
West Africa. The contract value is 100mn euros.
TAKRAF GmbH already supplies equipment for the
unloading of rail wagons and crushing and
conveying of bauxite at the Compagnie des
Bauxites de Guinée (CBG), a major bauxite
exporter owned by a group of international mining
houses, including Alcoa and Rio Tinto.

Canada’s Endeavour Mining Corp, which operates mines
in West Africa, has abandoned merger talks with
London-listed Acacia Mining, which is majority owned by
Barrick Gold.
Merger talks had been on the table since the start of this
year, but both sides have now terminated discussions.
Acacia stopped gold and copper concentrate exports out
of Tanzania following a ban by the government on
unprocessed ore, putting its revenue at risk.
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Talks between Endeavour Mining
Corp and Acacia Mining have
been abandoned. (Photo source:
Shutterstock)
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MINING | UGANDA

Refinery puts Ugandan gold on the map
Gold exports are now rivalling coffee in Uganda with the successful launch of the
country’s first processing refinery.

Gold is now Uganda's second biggest
export after coffee. (Source:
Shutterstock)

he inauguration of Uganda’s
first gold refinery bodes well
for the further growth of the
nation’s mining sector.
The Belgian-owned African Gold
Refinery (AGR) has been operating in
Entebbe’s Wakiso district since 2014
and was inaugurated by President
Yoweri Museveni in February.
The Ugandan government has
hailed it as the first high-capacity
gold refinery in Eastern and Central
Africa.

T
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The site currently processes
around 250kg of gold each week;
gold is now Uganda's second biggest
export after coffee, worth around
US$204mn in 2016.
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The US$20mn facility directly
employs 75 Ugandans and has a
capacity of producing 300,000kg of
high-finished fine gold kilo bars
every week, or one ton in a month.

Gold is one of the fastest growing nontraditional exports”
MINISTER OF ENERGY AND MINERAL DEVELOPMENT,
IRENE MULONI

It sources raw gold from Uganda
and across the region.
AGR chairman Richard Kaijuka
says gold exports earned the country
US$300mn dollars in 2016.
He said this could rise to US$1bn
if the country prioritises mineral
exploration and value-addition over
the coming decade.
On a tour of the factory during
the inauguration, President
Museveni noted that while Africa
produces a lot of gold, “it had only
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UGANDA | MINING

a handful of refineries, one in
South Africa, one in Egypt and in
Ghana.”
He called for more mining
investment in the country, urging
officials to remove any barriers to
entry for businesses.
Museveni warned officials against
frustrating investors and flagged new
policies to fast-track inward
investment, including the proposed
abolition of a five per cent royalty
charged on local gold miners of gold.
“In the past, there were wrong
taxes where the prospective
investors were being taxed and we

removed that, and now [I] am going
to remove that royalty tax,” he said.
Minister of Energy and Mineral
Development Irene Muloni said the
gold refinery is a testimony to
Uganda’s commitment to add value
to the minerals sector.
Processed gold fetches more
money per ounce, with one ton of
processed gold fetching around
US$800,000 dollars.
It means Uganda pockets
significantly more than it would if
exporting unprocessed gold.
“Gold is one of the fastest growing
non-traditional exports,” according

In the past, there were wrong taxes where
the prospective investors were being taxed
and we removed that"
PRESIDENT MUSEVENI

to Muloni, and the only other
commodity close to rivalling
Uganda’s traditional coffee exports.

Potential for further growth
in Uganda
There are eight million ounces of
proven gold reserves estimated in
the country, according to the
Uganda Chamber of Mines and
Petroleum (UCMP).
Artisan and small-scale miners
are prevalent in eastern, western
and central parts of the country,
although more investment in
exploration and mechanised mining
and processing could drive resource
numbers up.
Museveni urged local miners not
to block gold exploration companies
from operating in districts like Busia
in eastern Uganda, Buhweju in
western Uganda and Mubende in
the central region where artisanal
activities employ hundreds of

thousands of people, typically in
very poor conditions.
A study, ‘Illegal artisanal and
small-scale mining in Mubende and
Singo’ carried out by Gabriel Data, a
principal geologist at the Directorate
of Geological Surveys and Mines,
says the sector should be brought
under greater regulation.
The Chamber of Mines estimates
that the number of Ugandans
directly involved in artisanal and
small-scale mining has doubled in
the last three years to around
400,000, with many more indirectly
involved.
It says Uganda is currently in the
process of reviewing its mining
policies to better integrate artisanal
activities, and to further encourage
the development of new mineral
targets. These include tourmaline,
wolframite, tin, columbite-tantalite,
beryl, zinc, cobalt, nickel and
chromium, as well as gold. ■
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SAND WASHING
Multi Crete upgraded their sand screw
washing plant at its Analiza site.
(Source: Multi Crete)

Multi Crete Bricks see demand soar after
installation of new sand plant
rick and block manufacturer
Multi Crete Bricks in Brakpan,
South Africa, has been
inundated with orders following the
installation of the new CDE EvoWash
72 dual sand washing plant.
Multi Crete upgraded their sand
screw washing plant at its Analiza
site to improve production levels
and sand quality as well as reduce
the amount of lost fines.
The Analiza quarry treats raw
materials including crushed rocks, a

B
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mixture of granite, silica, some
being heavily clay-bound. It now
produces 23 tonnes per hour of
plaster sand and 19 tonnes per hour
of river sand.
The plant also can be set to alter
the amount of finer sand in the end
product, allowing the client to
produce two off plus zero products
(-2mm + 0 and - 6mm + 0).
Christo Niemand, chief executive
officer of Multi Crete Bricks, said,
“Swapping the Analiza sand screw

classifier for a CDE EvoWash dual
sand plant has turned out to be an
excellent investment. We are saving
water and time whilst increasing
and diversifying materials
production. We are now able to
position ourselves on the local
market as the leading suppliers of
construction materials.
"The combination of a solid
relationship with our local CDE
experts and the commissioning of
an ultra-performant EvoWash has

given Multi Crete’s activities a
positive boost. Our plaster sand is
hands-down the best in the region
and being able to produce two
products at the same time, including
plaster sand, is truly remarkable.”
Multi Crete has been supplying
the South African construction
industry for 16 years, delivering
premium quality brick and
block products nationwide and
supplying customers directly at their
Brakpan factory. ■
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CRUSHING

MB Crusher turns mobile plants into
one-machine operation
By reusing the materials, contractors and businesses can begin saving time and
money in reducing waste and trucking costs.
eople often say go big or go
home. MB Crusher – together
with its branch office MB
America, Inc. – has been big this
year at CONEXPO-CON/AGG 2017 in
Las Vegas, crushing and screening
with an excavator and skid loader,
turning each equipment into its own
one-machine mobile plant.
With every major construction
industry represented among more
than 2,500 exhibitors over
2,500,000 sq ft and more than 150
education sessions including
asphalt, aggregates, concrete,
earthmoving, lifting, mining,
utilities and more, CONEXPOCON/AGG brought construction
professionals from across all
disciplines.
At the 2017 edition, MB Crusher
has demonstrated to attendees how
quickly they can have a mobile
plant at their work site by switching
between the crushing and
screening attachments. Since the
last ConExpo in 2014, MB Crusher
has expanded its product line to
include a new line of screening
attachments designed for skid
loaders, loaders and backhoes; 360degree rotation grapples; and dual
head rotary drum cutters.
At its demo area at CONEXPOCON/AGG, MB Crusher featured four
machines, crushing and screening
concrete debris and granite rocks:
the BF120.4 crusher attachment
and the MB-S18 screening
attachment on an excavator, and
the MB-L140 crusher attachment
and MB-LS140 screening
attachment on a skid loader.
In addition to the live
demonstrations, MB Crusher had its
drum cutter and grapple models on
static display. Both product lines

P
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The BF120.4 crusher attachment.
(Photo source: MB Crusher)

MB-S18 screening
attachment on
Caterpillar
excavator. (Photo
source: MB
Crusher)

were introduced in late 2015 and
early 2016.
MB Crusher’s attachments use the
hydraulic system on excavators, skid
loaders and backhoes, and allow
contractors the flexibility
to work in tight areas, difficult
access locations, steep slopes and
urban areas.
Contractors will be able to reuse
materials immediately at the job
site and provide a greener option in
recycling waste materials. By reusing
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the materials, contractors and
businesses can begin saving time
and money in reducing waste and
trucking costs.
MB Crusher is a leading
manufacturer of equipment,
machinery and accessories for the
construction, demolition and
recycling industries. Applicable to
any type of excavator, MB Crusher
products are the most effective
means in constructions and
excavations, but also in special

applications such as quarries, mines
and environmental rehabilitation,
for crushing, screening and
separating inert materials directly
on site to reuse it or allocate it to
other uses. Crusher bucket,
screening bucket, grapple and
drum-cutter are an ever-expanding
range of products strictly certified,
whose use reduce costs, processing
times and transportation of
materials, while contributing to the
environment. ■
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SOLUTIONS | POWER

JOHNSON RENEW INSTALLS WIND FARM TURBINES IN SOUTH AFRICA
Johnson Renew has been contracted to install 67
wind turbines at De Aar Maanhaarberg wind
farm in South Africa.
The 96.5 MW wind energy facility was
constructed by EPC Longyuan Engineering South
Africa, a subsidiary of China Longyuan.
The wind turbine generators, supplied from
China by Guodian United Power Corporation,
were offloaded on the installation pads and
lifted using a 250-tonne mobile crane.
The pre-installation of the bottom tower
sections used a combination of a 550-tonne
crane and a 100-tonne crane.
The main installation lifting was done with a
1,200-tonne hydraulic crawler crane used in
combination with a 100-tonne crane.
“As a subsidiary of Johnson Crane Hire,
Johnson Renew has ready access to the depth of

HIGH-POWERED COAXIAL
CABLE SALES ON RISE
Jasco’s Webb Industries is leading the way with
its range of times microwave systems (TMS)
products for which Webb is the sole distributor in
Southern Africa.
Webb sales manager, Lodie Potgieter, says
that Webb is one of the few companies that is
successful in the high-powered coaxial cable
market in this region.
He said, “While many struggle in this market,
we are seeing our customer base grow from
month-to-month, including recent projects where
the product will be used in a military application.”
Webb offers a range of cables, connectors and
assemblies for high-powered RF transmission for
a wide range of applications including magnetic
resonance imaging (MRI), semi-conductor
manufacturing equipment, flat-panel
manufacturing equipment, broadcast and highpower lasers and radar each with its own
electrical and mechanical requirements.
Since each application requires a different set
of performance characteristics, Webb, having a
wide range of cables to choose from, can
consider ‘trade-offs’ and supply the best cable for
the particular application.
Cables can be supplied with dielectrics of solid
PE and PTFE, foam PE and expanded PTFE;
outer conductors of round wire, flat wire and
composite constructions; and jackets of PE, FEP,
PVC, urethane, Nomex®, Kapton® and other
materials.
Potgieter added, “Our capability, along with
our principals, to manufacture cables and
connectors and our expertise in assembling and
testing them enable us to design custom cable
assemblies for the customer’s specific
application.
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its parent company’s crane fleet which allows it
to supply these different crane combinations,”
Grotius says. “This is a major differentiator in the
market and allows us to customise lifting
packages for individual projects.
He added, “This type of upfront planning
enables our heavy lift team to select the most
appropriate crane configuration for the task at
hand which in this case is the new LTR 11200
crawler crane.
“It is by understanding our crane fleet and
how these machines can be adapted for specific
site conditions that we are able to optimise the
lifting solution and produce the results we do,
and with an impeccable safety record.”
Johnson Renew was established to provide the
group with the focus required to grow its
presence in the wind energy market, as well as

Johnson Crane Hire's new LTR 11 200 crawler crane.
(Source: Johnson Crane Hire)

other important renewable energy projects. It
already has a strong presence in the South
African wind farm industry on greenfields and
brownfields projects.

JCB engine powers new RS rental
generators
JCB Power Products says it is meeting the needs of customers in the hire sector following the launch
of the first four RS diesel generators, designed for the power generation rental market.
Powered by JCB’s award-winning DieselMax engine, the generators use high quality industryrecognised components, all fitted within a robust sound-attenuated canopy.
Features include proven JCB 4 cylinder DieselMax engines, Stage IIIA complaint as standard,
Standard LiveLink for Power – monitor and manage one generator or an entire fleet, intuitive, userfriendly Deep Sea Electronics controllers, Mecc Alte alternators, delivering three to five per cent
efficiency improvement and sturdy sound and weather canopy.
The first four RS-branded generators from JCB Power Products will offer outputs of 60, 80, 100
and 125kVA, the most popular power nodes for rental machines. The 60, 80 and 100kVA models
are powered by JCB’s reliable mechanically-controlled Stage IIIA DieselMax engines, while the
125kVA model has an electronically-controlled DieselMax. The generator design has been futureproofed to accept engines up to Stage V emissions standards in years to come.
JCB engines deliver renowned fuel economy and long service life. The generator sets can be
supplied with an optional engine coolant heater and battery charger for static installations, or an
optional anti-condensation heater to ensure that the alternator remains dry between periods
of rental.
The RS range is equipped with JCB’s LiveLink for Power telematic system, to remotely monitor
the generator or an entire fleet. This allows fleet managers and company owners to access
operating data on JCB generators working in the field, to ensure minimal downtime and to
maximise availability to the customer.
The RS range is equipped with JCB’s LiveLink for Power
telematic system. (Source: JCB Power Products)
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PALFINGER COMPLETES SOLID RANGE FROM 5 TO 19 MT WITH SIX NEW MODELS
PALFINGER, one of the world’s leading
manufacturers, has revised its SOLID (SLD) crane
series to feature a higher lifting capacity than
their predecessor models.
The six models are the PK 13.501 SLD 1, the
PK 13.501 SLD 3, the PK 14.001 SLD 3, the PK
14.501 SLD 5, the PK 13.501K SLD 3 and the PK
14.501K SLD 5.
The PK 13.501 SLD 1 and PK 13.501 SLD 3
have a lifting moment of 13.1 mt. The PK 14.001
SLD 3 reaches 14.0 mt and the PK 14.501 SLD 5
even reaches 14.5 mt.
The PK 13.501K SLD 3 has a lifting moment of
13.2 mt and the PK 14.501K SLD 5 reaches even
14.6 mt.
The models help make loading tasks simpler
without requiring special equipment. Among the
features include a Single Link Plus, which makes
crane operation possible in restricted spaces.

The Palfinger PK 14.501 SLD 5. (Photo source:
Palfinger)

The upward angled boom system by 15 degrees
extends considerably the working range of the

crane and applications.
It also makes heavy-duty work possible under
difficult conditions. When resting the arm system
on the platform of the truck, the overall height
is reduced.
The SLD models have cathodic dip painting
(CDP), long-term surface protection. The
components are blast-hardened with cut wire
pellets, electrostatically treated with a zinc
phosphate CDP coating in the dip process and
finished with a two-component surface lacquer.
The High Speed Extension that comes as
standard on PALFINGER cranes increases the
boom-system extension speed by up to 30 per
cent. The return-oil utilisation system uses a
load-holding valve to divert the oil from the
piston rod end to the pressure line instead of the
tank. The resulting oil-flow increase ramps up
the extension speed.

IGO crane boasts simplicity for smaller jobs

HITACHI PARTNERS WITH
TRIMBLE

Potain’s IGO self-erecting crane provides contractors with an efficient solution for their lifting and
moving requirements.
With capacity to lift a maximum of four tonnes, and one tonne at 40 metres, the Potain IGO
crane can be dismantled, erected and commissioned in just seven hours.
The installation of ballast does not need to be performed by a mobile crane, as this can be done
independently by a frame beam.
The IGO is popular for lifting applications for construction projects involving small apartment
blocks and shopping centres. It is not necessary to employ a truck crane to move the crane around
a building site; an ordinary freight truck will be able to perform the task thanks to its compact size.
The crane can also be used as an auxiliary unit on high-rise projects. It places materials quickly and
accurately, giving contractors and builders the opportunity to utilise their site storage more
efficiently.
The company says the level of health and safety on site is improved as there is less movement of
wheeled equipment on the ground with its risk of man-machine collisions.
Arranging the crane into operating position takes only 10-15 minutes, saving substantially on
working time on site. It requires only one operator with a remote control to assemble the crane
and move cargo.
Standard features include wireless remote controls, electric motors, variable frequency motor
drives, and overload protection systems.
It is now available in the rental fleet of SA French, South Africa’s Potain distributor.

Trimble and Hitachi Construction Machinery are
partnering to improve the interoperability of
technologies and data for civil engineering and
construction projects.
The announcement was made at CONEXPOCON/AGG 2017, one of the world’s largest
construction trade events in the industry.
As part of the collaboration, Hitachi
Construction Machinery will use interfaces from
Trimble Connect software, a cloud-based
collaboration ecosystem, to develop an intelligent
platform for its customers.
The collaboration is in response to customer
demand for mixed fleet interoperability as well as
support for Japan’s i-Construction initiative, a
plan to drive innovation and revolutionise
productivity on construction sites through the
use of ICT promoted by the Ministry of Land,
Infrastructure, Transport and Tourism.
The platform will be interoperable with
Trimble’s Connected Site solutions – planning
and design software, precision machine control,
site positioning, mobile technologies and
real-time connectivity – to further improve
integration for mixed fleet customers.
“We are excited to partner with Trimble to
create an intelligent platform that can enable
customers to realise even greater productivity
enhancements,” said Hideshi Fukumoto,
executive officer and president, client solutions
business development of Hitachi Construction
“The platform will enhance data exchange,
technology interoperability and collaboration and
address the requirements that will enable
construction contractors to support Japan’s
i-Construction initiative.”

The final assembled Potain IGO self-erecting
crane. (Photo source: Potain)
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CONSOL GOES UN-OUTSOURCE WITH T-SYSTEMS SOUTH AFRICA
Consol Glass has renewed their IT and Cloud
services with T-Systems South Africa, using a new
contract.
T-Systems launched their disruptive UnOutsource contract, which effectively gives
customers the freedom to leave at any time
should they encounter a “severity 1” outage, or
network failure. Consol Glass, who currently
outsources their entire IT function, from service
desk to hosting to integration, has elected to
renew their contract, signing up for another five
years on the new contract and reaping all the
benefits which this offers.
Gina Latilla, head of service management at TSystems, said, “Consol Glass has been a happy
customer of T-Systems for more than 12 years, a
testimony to the quality of our solutions and
services, and was one of the first customers to

INTERNET SOLUTIONS KENYA
SELECTS TELCO SYSTEMS
FOR NETWORK UPGRADE
Telco Systems has been selected to upgrade
Internet Solutions Kenya’s fiber network to 10GB.
Internet Solutions Kenya provides advanced
Cloud, communication, connectivity and carrier
services to public and private sector organisations
in Kenya and across East Africa. With its newly
upgraded network, Internet Solutions Kenya will
serve thousands of enterprises in its country and
across the region with advanced business services.
Telco Systems will provide Internet Solutions
Kenya with a automated software-defined network
with the capacity to support 10GE.
This network upgrade will provide Internet
Solutions Kenya with full MPLS services across
the fiber network all the way to the customer.#
In addition, this network upgrade will include the
latest MEF 2.0 standards, which will allow Internet
Solutions Kenya to deliver more robust services to
their customers.
“In the last two years, we have been
experiencing a growing demand for higher capacity
and other layered services from our customers,”
said Richard Hechle, managing director of Internet
Solutions Kenya. “We are pleased to be expanding
our relationship with Telco Systems and we are
confident that the company’s innovation
networking technologies will enable us to deliver
more capacity and will allow us to better utilise our
infrastructure to serve customers with new and
improved services.”
“For Internet Solutions Kenya, this network
upgrade is a major step forward in creating one
of the most reliable networks not only in Kenya,
but across Africa,” explained Ariel Efrati, CEO of
Telco Systems.
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Johan du Plessis, senior executive information
systems and technology at Consol Glass and Gert
Schoonbee, managing director at T-Systems, South
Africa. (Photo source: Phillipe Photography)

migrate to Cloud when we introduced our cloud
platform. As part of our Un-Outsourcer contract,
we will also move Consol’s business warehouse
onto our SAP HANA appliance, which is offered

as a Software-as-a-Service, meaning that
Consol will receive much more value at no
additional cost.”
“T-Systems knows our business best,” says
Johan du Plessis, Senior Executive Information
Systems and Technology at Consol Glass.
“However, outsource contracts can be
notoriously restrictive, no matter who you have
them with. Although we have a long standing,
beneficial and rewarding relationship with TSystems, knowing we aren’t bound by heavy
penalties should we feel unhappy enough to
cancel is an incredibly freeing – and confidencegenerating – feeling.”
He said that T-Systems have been
instrumental in the success of their IT function,
adding, “It’s all about the quality and this is
what T-Systems delivers on.”

Thuraya wins ‘Top Land Mobility Satcom
Innovation’ award
Mobile Satellite Services (MSS) operator Thuraya Telecommunications, announced its Thurayal has
been selected as a winner at the 2017 Mobility Innovation Awards.
Thuraya’s XT-PRO DUAL was chosen in the ‘Top Land Mobility Satcom Innovation” category.
This is the second time for Thuraya to have won this award, which recognises the industry’s
leading mobility companies at the annual Satellite Conference held in Washington, D.C.
Thuraya’s innovative SatSleeve that transforms smart phones to satellite phones
had claimed the award in 2014.
Thuraya’s XT-PRO DUAL is the world’s first dual mode,
dual SIM phone that unlocks the power of convergence
and sets new standards for the industry. Designed
for users who move in and out of terrestrial
coverage frequently, it can be used on and offshore
by oil and gas exploration, extraction and refining
operators.
With a dedicated SIM slot for satellite
communications and a second one for GSM
communications, Thuraya’s latest handset
transforms usability and choice. Supported by
Thuraya’s robust network, users can enjoy
clear communications and uninterrupted
coverage across two-thirds of the globe by
satellite and through unique GSM
roaming capabilities, with 389
agreements already in place.
“The XT-PRO DUAL represents a
major advance in convergence
making it the world’s best satellite
phone.” said Bilal Hamoui, chief
commercial officer at Thuraya.
“Winning this award for the second
time reaffirms Thuraya continues to
push the envelope to disrupt the
Thuraya’s XT-Pro
Dual is the
mobile satellite industry. ”
‘world’s best
Thuraya’s SatSleeve has helped
satellite phone’.
bring mobile satellite connectivity to
(Photo source:
Thuraya)
Africa since 2013.
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KUBOTA KX080-3S COMES TO SOUTH AFRICA
According to Bloom, serviceability is a
Smith Power Equipment (SPE) has
critical aspect of any good machine and
welcomed the arrival of the Kubota KX080the triple-opening bonnet is one of the
3S Super Series 8-tonne excavator.
KX080-3S’ strongest features. “Maintaining
The South African distributor of leading
this machine could not be easier, as all
global specialist machinery says the
three of its access panels can open
excavator is ideal for tough construction
simultaneously,” he said. “This feature
projects requiring high power and
makes for easy inspection and access to
performance in confined spaces.
the hydraulic components under the
Tom Bloom, SPE general manager,
centre hood or the battery, oil filter and
construction equipment, says, “With its
tool box under the right hood.
compact size, the KX080-3S can achieve a
He added, “With a good understanding
high level of industrial performance on
of our market, we know that uptime and
space-restricted construction sites, making
productivity are the most important
it a unique proposition for local
Kubota KX080-3S excavator boasts a tight tail swing.
(Photo source: Kubota)
concerns for our customers. Knowing this,
contractors needing substantial power on
we bring the Kubota KX080-3S to the South
space-restrained urban sites.”
African market with confidence underpinned by the machine’s operational
The KX080-3S boasts a tight tail swing and shorter rear overhang. It
features, serviceability and the assurance that comes with supplying a
includes an auto-idle system, which helps saves up to 10 per cent on fuel and
brand like Kubota.”
a revolutionary 3-pump hydraulic system. The high capacity control valve and
Smith Power Equipment (SPE), a division of Smith Mining Equipment is an
hydraulic variable pumps of the system enable high performance shoveling
importation and distribution company representing leading global brands in
and loading. Other features include stability, range, oil flow control, its
the specialist machinery, turf maintenance and off-road vehicle market.
electric fuel refilling pump, auto-shift and boom lowering prevention.

Subscription Form

Advertiser’s Index
Advanced Diesel Engineering Limited ..........................................................74
Aksa Jenerator Sanayi AS ....................................................................................15
AnBao QinHuangDao International Corp.....................................................26
Ansaldo Energia S.p.A...........................................................................................51
APROVIS Energy Systems GmbH......................................................................57
Ayerbe Industrial de Motores, S.A. ..................................................................69
Balkrishna Industries Ltd ....................................................................................81
Barclays Africa..........................................................................................................24
Caterpillar Inc - Energy ..........................................................................................9
Caterpillar SARL ......................................................................................................77
Clarke Energy Ltd ..................................................................................................61
COELMO Spa............................................................................................................67
D&J Exports Ltd ......................................................................................................75
Deep Sea Electronics PLC....................................................................................21
DMG World Media Dubai Ltd(The Big 5 Construct North Africa 2017)....90
Doosan Infracore....................................................................................................17
Dressta (LiuGong Dressta Machinery Co Ltd) ............................................99
Eko Hotel and Suites ............................................................................................97
F G Wilson Engineering Ltd ................................................................................11
Genmac s.r.l. ............................................................................................................49
Hatz Motorenfabrik GmbH and Company KG ............................................63
Himoinsa, S.L. ............................................................................................................2
Inmesol SL ................................................................................................................35
Linnhoﬀ Technologies Pte Ltd ..........................................................................43
Linz Electric S.p.A. ..................................................................................................47
Mecc Alte UK Ltd ....................................................................................................19
Metalgalante S.p.A.................................................................................................33
Pan Mixers South Africa (Pty) Ltd ....................................................................82
Panafrican Group ..................................................................................................91
PW Power Systems, Inc. ......................................................................................71
Qatari Canadian For Energy & Electrical Ind. ............................................100
SATIR Europe (Ireland) Company Ltd..............................................................75
SDLG - SWE ..............................................................................................................13
SDMO Industries ....................................................................................................73
SEDEMAC Mechatronic Pvt Ltd ........................................................................27
Spedag Interfreight Ltd ......................................................................................41
Stodec Trading Ltd ................................................................................................37
Talleres Zitron SA....................................................................................................87
Teksan Jenerator Elektrik Sanayi ve Ticaret AS............................................39
Volvo Construction Equipment AB....................................................................5
Volvo Penta, AB (VPEN) ..........................................................................................7
Wirtgen GmbH ........................................................................................................89
Zamil Steel Buildings Co. Egypt ........................................................................38
Zest WEG Group Africa ........................................................................................49

98

AFRICAN REVIEW OF BUSINESS AND TECHNOLOGY | APRIL 2017

I wish to subscribe to

AFRICAN REVIEW OF BUSINESS AND TECHNOLOGY
for 1 year (11 issues) starting with the next copy.

Europe a 107, Kenya Ksh 2400, Nigeria N4400, South Africa R299, United Kingdom £73, USA $140

Enclosed is my cheque/draft  Please send us the invoice 
Please debit my: Amex  Visa  Mastercard 

Card number: 

  
Expiry date: /  Security Code: / 
(Please note that we will debit your account in sterling).

Name ..........................................................................................................Position................................................................
Organisation .............................................................................................................................................................................
Telephone .....................................................................Fax .....................................................................................................
Address ........................................................................................................................................................................................
...........................................................................................................................................................................................................

Country ....................................................................................Signed....................................................................................
Email:

............................................................................................................Date ...................................................................

Send this subscription form by airmail together with cheque payable to:
Alain Charles Publishing Ltd, University House, 11-13 Lower Grosvenor Place London, SW1W 0EX, UK

Subscription order can also be placed via the web: www.alaincharles.com
or email at circulation@alaincharles.com

YOUR JOB TITLE/FUNCTION

02 Government Municipal, Public Services Executives
Corporate Management
04 Technical Management
General Management
05 Others, Please specify .....................................................................................
01

03

YOUR BUSINESS

Government/Public/Diplomatic Services
Educational/Research Institutes
05 Agricultural & Agro Industries
07 Building/Construction/Mining
10 Commercial Transport
01

03

Infrastructure
Industry/Manufacturing
06 Commercial Services
08 Import/Export Agents, Distributors
16 Others, Please specify ...............................................
02

04

www.africanreview.com

S18ATRApril2017Solutions02_Adindex_ATR-NewMasterTemplate201629/03/201715:15Page99

S18ATRApril2017Solutions02_Adindex_ATR-NewMasterTemplate201630/03/201712:21Page100

